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ENEMY INSURANCE 
COMPANY REPORT 
FILED BY CUSTODIAN 


Administrative Expenses for Period of 
37/2 Months Averaged Only 
$240,000 Per Annum 

















LIQUIDATE FOR $23,985,742 





How Insurance Office Details Were 
Handled; Something About Per- 
sonnel; Liquidation History 





A review of the work of the Office of 
Enemy Insurance Companies, as shown 
by the accounts and reports made to 
the Alien Property Custodian, as of De- 
cember 31, 1921, shows a remarkable 
fine bit of governmental administra- 
tion, At the present time all of the 
enemy companies have been liquidated 
with the exception of the Munich, Mann- 
heim and Nord-Deutsch, which still have 
outstanding losses which are approach- 
ing settlement. The report is thousands 
of words long. 

One of the most gratifying features 
of the work of the Office of Enemy In- 
surance Companies was the small ex- 
pense in view of the size and impor- 
tance of the business involved. The 
allocation of expense was arrived at in 
a most equitable manner, and as fast 
as the companies became completely 
liquidated they were relieved from fur- 
ther contribution to the general or over- 
head expense account of the office, and 
the companies remaining in process of 
liquidation carried the burden of ex- 


pense in increasing proportions and 
amounts. 
Economical Administration 

The administrative expenses for the 
period of 37344 months average about 
$240,000 per annum. The economy ef- 
fected by the Custodian’s administration 
of the Enemy Insurance Companies is 
apparent, as the ratio of administrative 
expense for the period of over three 
years is only 24,% of the combined as- 
sets and liabilities administered. 

The Office of the Ener y Insurance 
Companies took over apparent net as- 
sets of $22,057,250, according to the 
books of the companies. After paying all 
the expenses of administration of every 
kind, losses and other items, the office 
liquidated out for $23,985,742, but that 
is not the entire story, as the interest 
income on securities amounting to ap- 
proximately $700,000 was collected by 
the depositaries and reported direct to 
Washington and is not included in these 
accounts. It is, therefore, apparent that 

(Continued on page 18) 
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First British Insurance Office Established in United States A. D. 1804 


PHCENIX 


ASSURANCE COMPANY L™© OF LONDON 


(ESTABLISHED 1782) 





A Corporation which has stood the test of time! 
140 YEARS of successful business operation. World- 


wide interests. Absolute security. Excellent service 
and facilities. 


UNITED STATES HEAD OFFICE 
100 WILLIAM STREET, NEW YORK CITY 


PERCIVAL BERESFORD, U. S. Manager 






































“AMERICA’S OLDEST FIRE AND MARINE INSURANCE COMPANY ’: 


1792 1922 





CAPITAL. .. 5. cass: $5,000,900 
FIRE—AUTOMOBILE—MARINE 


Brokerage and Service Department 
CHAS. F. ENDERLY, Manager 
122-126 WILLIAM STREET, NEW YORK CITY 


INSURANCE COMPANY of NORTH AMERICA 
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BOLSHEVIKI PAVE 
WAY T0 COMPENSATE 
INSURANCE COMPANIES 


First Pyrblication of Decree Sent to 
New York Life, Equitable and 
Urbaine Representatives 








APPARENT CHANGE OF FRONT 





Russian Soviet May Agree With Dif- 
ferent Countries for Insurance 
Damage Reparation 





The Eastern Underwriter has _ ob- 
tained a copy of a most important docu- 
ment issued by a member of the Soviet 
government relative to the foreign in- 
surance companies which were doing 
business in that country when the revo- 
lution started. It is a decree reviewing 
liquidation of the Russian branches and 
agencies of the foreign life insurance 
companies. 

It will be recalled that the first move 
of the Bolsheviki after the Soviet came 
into power was to confiscate the assets, 
papers and documents of the insurance 
companies. This left the policyholders 
stranded, and in life insurance the situ- 
ation was particularly serious as most 
of the policies in foreign companies 
were of large amount and had accumu- 
lated in some instances large reserves, 
all of which in a twinkling were “wiped 
off the books.” In other words, the 
policyolders found themselves without 
insurance and their reserves were a 
dead loss. 

Three Companies Get Decree 

On February 8, 1919, this important 
decree was sent to representatives of 
the New York Life, Equitable Life 
Assurance Society and to the Urbaine, 
describing the liquidation situation and 
containing a most interesting para- 
graph carrying the intimation that the 
Bolsheviki expect that other countries 
may demand damages and that the 
Bolsheviki may enter into an agreement 
with these nations to pay them. There 
are nine different countries at the pres- 
ent time who have territory which was 
formerly part of the Imperial Russian 
Empire. To illustrate, Poland has some 
Russian territory, and the Georgian Re- 
public, once part of Russia, is now a 
separate nation. In confiscating the in- 
surance of these nationals the Bolshe- 
viki were taking belongings of other 
nationals. 

While the ruling printed herewith 
was dated February 8, 1919, it has only 
recently reached this country, and then 
under circumstances tinged with drama 
and human interest. An English trans- 
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lation of the decree follows: 
Russian Federal Socialist 
Soviet Republic 
Supreme Soviet of Political Economy 
Fire Insurance Branch 
Sub Division of Liquidation 
February 8, 1919 
No. 1890/206 
Moscow, Miasnitzkaya 3 

To the Representatives of the 
“New York Life,” “Urbaine” and “Equit- 

able” Insurance Companies. 

The Board of the Fire Insurance 
Branch, at its meetings of January 29 
and February 1, having heard the ques- 
tion of the procedure for the liquida- 
tion of the Agencies and Branches of 
the foreign life insurance companies 
doing business in Russia to wit; the 
French company “Urbaine”’ and the 
American companies “New York” and 
“Equitable,” has decreed; 

(a) Taking into consideration that 
according to. the exact meaning of the 
Decree of December 1, 1918, of the 
People’s Soviet Committee, relating to 
the organization of insurance in the 
Republic, all private insurance com- 
panies and organizations are subject to 
liquidation (art. 2); that the Decree 
does not contain any indications, spe- 
cially applicable in the sense of the 
Decree, to the status of foreign insur- 
ance companies; that in accordance 
with the conditions of the concession 
granted foreign insurance companies, 
by the Russian Government, for the 
conduct of insurance business (Reso- 
lutions of the Committee of Ministers 
of October 10, 1885, June 2, 1889, July 
7, 1889) such companies subject them- 
selves to the laws existing in Russia 
and the concession granted them may 
at any time be rescinded, in which case, 
as well as in the case the companies 
should cease to do business for any 
other reason—they will be liquidated 
on a basis prescribed by the Russian 
Government. It is therefore decided 
that the Agencies and Branches of the 
foreign Companies doing business in 
Russia are to be liquidated in the regu- 
lar way, in compliance with the Decree 
of December 1, 

(b) Taking into consideration that 
the government of the Russian Repub 
lic may, in agreement with the differ- 
ent States (countries), decide to com 
pensate the foreign companies for the 
damage sustained by them through the 
monopolization af insurance in Russia, 
it has been decided that all necessary 
steps be taken for the preservation of 
all material and data required for the 
liquidation in the general order for pri- 
vate insurance, of the Agencies and 
Branches of foreign Life Insurance 
Companies so as to determine the exact 
financial status of the foreign com- 
panies and their losses due to the mon- 
opolization of insurance. 

(c) All proceedings in connection 
with the liquidation of the Agencies 
and Branches of foreign companies do- 
ing business in Russia are to take 
place in the presence of persons spe- 
cially authorized and that such persons 
validate, by their signature, all matters 
appertaining to the liquidation. 

The Board notifies that authorized 
person of this decision for his informa- 
tion and proper execution. 

Member of Board (signed) A. Piankoff 
In charge of Secretary’s Office 
(Signature) 
AB/WH/ 2/20/1922 
ADVANCE E. F. CAREY 

BE. F. Carey, manager at Worcester, 
Mass., has become manager of the life, 
accident and group department of the 
Travelers at Springfield, Mass., suc- 
ceeding Manager Brand, who has re- 
signed. Edward J. LaRue, special agent 
at Worcester, was appointed to suc- 
ceed Manager Carey at Worcester. 


SYMPATHIZE WITH THOMAS 


Insurance men who go to banquets 
will sympathize with Augustus Thomas, 
playwright and after-dinner speaker, 
who in an article on banquets complains 
of “canned” cheer leading. 
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LIFE INSURANCE COMPANY 


~ OF BOSTON. MASSACHUSETTS 
In Business Since 1862 


Insures all classes of selected lives, issuing policies on the ordinary, in- 
termediate and industrial plan at all ages. It also insures against total 
and permanent disability. Policies of the company are made secure by 
reserves maintained on the highest standard, with additional contingent 
reserves providing protection against all emergencies. 


Information and Advice on any matter relating to Life Insurance is Avail- 
able at any time through the Agencies or Home Office of this Company. 






























ISSUES NEW RATE BOOK 

The Lafayette Life Insurance Com- 
pany, Lafayette, Indiana, has issued its 
new rate book. President A. E. Weck- 
hoff, in making the announcement to 
the members of his field force, calls 
attention to the “$100 deposit” policy 
which covers a field of savings by a 
set annual deposit regardless of age 
at entry. Rates for the monthly in- 
come policy and the monthly income 
for twenty years certain policy are pub- 
lished for the first time in this new 
rate book. 





INCREASES ADVERTISING 


During the six months since the 
Cleveland conyention of the National 
Association of Life Underwriters, the 
“Life Association News,” published by 
the National Association, had a twelve 
per cent increase in advertising and a 
ten per cent decrease in cost of print- 


Ing. 


John Hancock Weekly 
Debit Passed $500,000 


A NOTEWORTHY MILESTONE 


What President Crocker Says of This 
Event; 3,000,000 of These 


Policies 


President Walton L. Crocker, of the 
John Hancock Mutual Life Insurance 
Company, announces that the weekly 


premium debit of the company on April 
5 passed the $500,000 mark. This is 
commented upon as a “noteworthy mile- 
post” in the history of the company. 
Ever since the company began its week- 
ly premium business this department 
has steadily developed under conserva- 
tive management. 

Speaking of the event, 
Crocker says: 


President 





VALUABLE LEADS 





business. 


T. LOUIS HANSEN, 


Vice-President 


Home Office . . . 








The Guardian Agent never needs to worry 
about finding prospects. 


Through its PROSPECT BUREAU the Company 
obtains inquiries from interested prospects. These 
valuable leads help the Agent do a bigger and better 


For full information regarding the advantages of repre- 
senting The Guardian, address: , 


or GEORGE L. HUNT, 


The Guardian Life Insurance 
Company of America 


Established 1860 under the Laws of the State of New York 


Supt. of Agencies 


50 Union Square, New York 














“It tells its own tale of the flight of 
time and the progress of our company. 
We do not, however, regard the mere 
achievement as a notable thing. We 
mean to celebrate something more wor- 
thy than that. 

“The really notable fact is not that 
we record a half million of debit today, 
but that this represents our ministra- 
tion of insurance service to nearly 
3,000,000 weekly premium policyholders 
and their families. To the best of our 
judgment, and observing the highest 
ideals of which we are possessed, we 
perform our duties on their behalf. 

“We intend to do everything in our 
power to make this service better and 
broader as time goes on, but always 
keeping in mind an unquestioned finan- 
cial reserve strength for the possible 
day of storm.” 

This event in the history of the com- 
pany occurs just on the eve of its mov- 
ing to the new building which will house 
the 1,600 odd home office employees, a 
large proportion of whom are engaged 
in handling the weekly premium busi- 
ness. In the field are employed 3,674 
assistant superintendents and agents. 
Besides the weekly premium business, 
the agents in this branch produce a 
large share of the company’s ordinary 
business. 





THE TEN COMMANDMENTS FOR 
WRITING BUSINESS 
INSURANCE 


1. Investigate thoroughly your pros- 
pect’s needs. 

2. Present a plan of insurance to cov- 
er these needs. 

3. Approach a business man during 
business hours with a business 
proposition. 

4. Interview the right man and keep 
your business to yourself. 

5. Remember a business man will buy 
valuable equipment for his busi- 
ness when he will not buy his 
wife a new hat. 

6. Canvass your neighborhood store 
as well as the large business 
enterprise. 

7. Do not try to sell a million dollar 
policy to a five-thousand dollar 
concern, and vice-versa. 

8. Do not bank on the big policy; 
keep some litle irons in the fire. 

9. Never suggest a joint-life policy for 
business insurance purposes. 

10. Remember every interview with 
nothing accomplished weakens 
your case. 

—Kquitable Agency Items. 





J. S. TURNER A BROKER 

J. Samuel Turner, assistant manager 
of the bonding claim department of the 
Maryland Casualty, has resigned as of 
April 15 to become manager of the 
bonding department of the Wagner- 
Taylor-Edson Company, general insur- 
ance brokers of Philadelphia. Mr. 
Turner, who is a graduate of the Uni- 
versity of Maryland School of Law, was 
with the United Surety Company _ be- 
fore becoming connected with the Mary- 
land in 1911. He has a wide reputa- 
tion locally as a footfall star and track 
man, 

DETROIT LIFE GAINING 

The new business written during the 
first quarter of 1922 by the Detroit Life 
amounted to $8,511,000, which is a 
favorable increase over the production 
for the same period last year, which 
was $2,452,000. The company wrote 
$1,200.000 in March. 


Lester R. Kohler, of the Philadelphia 
agency of the Mutual Life of New York, 
led that agency in paid-for production 
during the first quarter of 1922. At 
the rate he is going, Mr. Kohler will 
pay for more than a million this year. 
He has been in the insurance business 
for twelve years, is but twenty-nin®, 


and has often been listed as a monthly 
leader in the Dickey and Morgan agen 
cy. Before he was out of his teen: 
he worked for two years in an under 
taking establishment. 
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Rockwell Slaps 
The Crape Hangers 


TELLS AGENTS TO AVOID GLOOM 





Finds Objections to Life Insurance 
Come Under Five Classes; Spier 
on Business Insurance 





More than one hundred members of 
the Life Underwriters’ Association of 
New York attended the April dinner at 
the Arkwright Club and heard some 
good selling material from Dr. C. J. 
Rockwell, professor of practical sales- 
manship in the insurance school of Car- 
negie Institute. of Technology; and 
from A. R. Spier, local agent, who dis- 
cussed the use and extension of life 
insurance as applied to credits. Mr. 
Spier made a most impressive applica- 
tion to life insurance salesmanship of 
the esteem in which insurance is re- 
garded by the great commercial re- 
porting agencies, Credit Men’s Associa- 
tion, American Bankers’ Association, 
Federal Reserve Bank and other bodies 
of similar importance. His talk has 
been copyrighted by the National As- 
sociation of Life Underwriters. 

New material covered by Mr. Spier 
was the loss of several lives on the 
airship “Miss Miami.” One, of the pas- 
sengers belonged to a firm in St. Louis, 
the members of which were heavily 
insured for business insurance. It will 
be recalled that the daily newspapers 
printed considerable about the St. Louis 
insurance and Mr. Spier rightly regards 
these clippings as first class canvass- 
ing documents. All in all Mr. Spier’s 
presentation was one of the most effec- 
tive business insurance talks on record. 
He does not claim for it any originality 
as he has picked up his points from 
various newspapers, trade press, and 
magazines, as well as by personal in- 
vestigation. 

Dr. Rockwell, who was formerly su- 
perintendent of agencies of the Ed- 
ward A. Woods Agency, made one of 
his scholarly talks on meeting objec- 
tions, based on what is back of men’s 
minds when they refuse to buy insur- 
ance. He has grouped objections under 
five main groups. They are: 1. The 
financial group. This consists of ob- 
jections such as “I can’t afford it.” 2. 
The utility group, which consists of 
such objections as “I have all I want” 
and “I do not need it.” 38. The opposi- 
tion group which consists of the men 
who prefer fraternal insurance or who 
do not believe in insurance at all. 4. The 
obstacles group such as “I must see 
my wife” or “I must see my lawyer.” 
5. The irritation group, based on the 
fact that some men are annoyed by 
the thought of taking insurance. 

One unusually good point made by 
Dr. Rockwell was that life insurance 
agents often pay too much attention to 
objections instead of sticking to the 
reasons and benefits of life insurance. 
He criticized the crape-hanger type of 
agent who spreads an atmosphere of 
gloom around him. He called him the 
big G and the double O, agent, the man 
who emphasizes gloom and spouts “Oh, 
my goodness” and “Oh, how terrible,” 
in his conversation. 

Taking as his text the third chapter 
of Exodus, he cited one of the greatest 
hits of salesmanship in the world, viz.: 
the leading of a conquered tribe of 
Israel in Egypt across the Red Sea by 
the promise that the leader would take 
it to a land of milk and honey. 





TO WRITE DOUBLE INDEMNITY 

The Western and Southern Life In- 
surance Company of Cincinnati, Ohio, 
announces that it is now ready to write 
the accidental death benefit in con. 
nection with ordinary policies. 
In March the Equitable Society paid 
ne as against $40,000,000 in 
921, 








Winslow Russell, vice-president of the 


Phoenix Mutual] Life, is on a trip to the 
Pacific Coast, 








Themistocles, the old Athenian warrior, seemed to have a 
hard time of it, and yet his place in history is everlasting. He 
started off, unfortunately, with personal vanity at his mast- 
head, and, just as unfortunately, he carried the pride through 
to his grave. When his followers, happy over his successes, 
would build triumphal memorials to his valor he would in- 
sist on having cut therein “I, Themistocles, the Athenian, did 
this or did that.” After a while the people began to laugh at 
him, but he proved his right to pride at Marathon and at 
Salamis. These victories prompted unusual demands and he 
was finally exiled. While in banishment Xerxes, the Persian, 
‘aptured him. Despite his dismissal by his country Themis- 
locles fervidly avowed his patriotism, refused the offers of 
his captor, declared anew “I, Themistocles, the Athenian, won 
at Marathon and at Salamis, and the evils that I have done to 
the Persians are numerous; my mind is suited to my calami- 
ties; | am prepared alike for favors and for anger; my wife 
and my children have been provided for—therefore, oh 
Persian King, I, Themistocles, the Athenian, am ready to die.” 
Sturdy old fighter that he was he included in his speech of 
defiance “My wife and my children have been provided for.” 
Throughout his campaigns, in all his struggles against his 
enemies, there was always a thought for his family’s future. 
Yet in these peaceful times, with life insurance an easy mat- 


ter, there are many who cannot say as much. Why is it so? 


The Prudential 


Insurance Company of America 


Incorporated under the laws of the State of New Jersey 
Forrest F. Dryden, President 





Home Office, Newark, New Jersey 








Sun Life Reinsures 
Equitable Business 
In South Africa 


INVOLVES 3,200 





POLICIES 





Sun to Act for Equitable in All Its - 
Relations With Reinsured 
Policyholders 





The Equitable discontinued the ac- 
ceptance of new business in South 
Africa as of December 31, 1916. 

An arrangement has now been made 
between the Equitable and the Sun 
Life Assurance Company of Canada 
whereby the latter company re-insures 
all the Equitable’s policies in South 
Africa in force as of December 31, 1921. 

Under the arrangement the Sun Life 
will act for and in place of the Equit- 
able in all its relations with the policy- 
holders whose policies have been re- 
insured. All the conditions of the poli- 
cies remain unaltered, except that the 
Sun Life will carry them out instead 
of the Equitable. 

Approximately 3,200 policies were re- 
insured and the amount of insurance 
involved was approximately £1,800,000. 

The Sun Life transacts new business 
in South Africa and has offices there, 
so that the new arrangement will af- 
ford every convenience to the policy- 
holders concerned. 





DOUBLE INDEMNITY 





Phoenix Mutual Life Increases Its Limit 
of Five Year Term 
Protection 





Until the present time the Phoenix 
Mutual has limited double indemnity 
benefits on all term policies to $10,000. 

Iis 5 Year Term Policy is non-re- 
newable and from now on the company 
will issue the full limit of double in- 
demnity protection or $25,000 in con- 
nection with 5 Year Term policies is- 
sued on first class lives. 

“We do not believe it would be con- 
sistent with good underwriting, how- 
ever, to exceed the limit of $10,000 
Double Indemnity in connection with 
our renewable term contracts,” says 
the company. 


RETURN CHECK TO COMPANY 

The Bankers Life of Des Moines has 
received a check for $10,000 plus $300 
interest, being the return amount paid 
to the “widow” of Dr. Harold E. Roy, 
of New York, who it was thought wzs 
drowned in the Hudson River when his 
canoe overturned March 17, 1921: It 
seems that Roy suffered from amnesia 
follewing a ‘anuoe accident, and finally 
“came to life” in Kansas City a few 
weeks ago. 


GRAHAM’S RADIO TALK 

William J. Graham, second vice-presi- 
dent of the Equitable Life Assurance 
Society, made a ten minute radio talk 
on thrift and insurance for the Detroit 
“News” on Tuesday of this week. The 
talk was made in conjunction with the 
local life underwriters’ association and 
the newspaper. 


BACK FROM WASHINGTON 

J, Elliott Hall, of Hall & McNamara, 
gen’ral agents at New York for the 
Penn Mutual, has returned from a brief 
vacation spent in and around Washing- 
ten, D. C, 

NEW PENN MUTUAL PRESIDENT 

Jchn A. Law, president of National 
Bank of Philadelphia, has been elected 
president of the Penn Mutual. 


NATHAN WARREN DEAD 
Nathan Warren, resident secretary of 
the Equitable Life Assurance Society 
and one of the most widely known in- 
surance men in New England, died at 
his home in Waltham after an illness 
of several weeks. He was eighty-four. 
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SOME EQUITABLE FACTS 


The Equitable has faithfully served the public for over sixty-two years. 
It is one of the largest and strongest financial organizations in the world. | 
[tis a great human welfare institution with a membership of nearly a 
million thrifty, far-sighted persons banded together for mutual protec- 
tion, whose combined insurance aggregates $2,817,970,732. 

Its assets are safely and profitably invested, and its large Surplus Re- 
serves guarantee its stability regardless of financial conditions. 

It paid to Policyholders and Beneficiaries $83,678,764 in 1921. Its Total | 
Payments to Policyholders and Beneficiaries since organization total 
$1,458,653,991. 

In 1921 it paid 8,919 Domestic Death claims. Of these, 8,804 (or 98.7% ) 
were paid within one day after receipt of due proof of death. 

Its Mortality Rate for the year 1921 was the lowest in the history of the 
Society. 

Its Refunds (Dividends) to Policyholders in 1921 were $18,745,639, and 
it has set aside $26,148,772 to pay the Refunds due in 1922. 

It was the first company to make policies incontestable after one year. 
It was the first company to demonstrate that a policy could be paid as 
promptly as a bank draft. 

It was the first company to insure large numbers of employes in a body 
on the Group Insurance plan, with scientific medical inspection substi- 
tuted for personal medical examination. 

It has devised the Home Purchase Plan of insurance whereby a man of 
moderate means can own his own home and pay for it conveniently 


B whether he lives or dies. 
It has developed a programme for the education and training of its 
agents in the principles of life insurance and in modern salesmanship. 


It maintains at its Home Office an Inheritance Tax and Business Insur- 
ance Bureau for the benefit of the insuring public. 


Its policies are liberal, clear and comprehensive, readily adaptable to 
the diversified needs of the insuring public. 


THE EQUITABLE 
LIFE ASSURANCE SOCIETY 
OF THE UNITED STATES 


120 Broadway, New York 
W. A. DAY, President 
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Guaranty Trust 
Prints Insurance Talk 


—_— 


BASED ON LUMP SUM LOSSES 





Explain Insurance and Financial Af- 
fairs to Family, Says Big 
Institution 





The insurance fraternity of New York 
was interested this week in the fact 
that the Guaranty Trust Co. issued a 
circular under the title “Your Wife and 
Your Insurance.” 

The newspapers have recently carried 
amazing accounts of the operations of 
a man who induced women to part with 
money, on his representation that he 
could invest it for them and give them 
big profits. Practically all of this money 
is reported lost, and the total is put at 
some $600,000. The following is just 
one case, quoted from the newspaper 
accounts: 

“Another victim is described as a 
widow with four chi'’dren, one a cripple. 
She is said to have given up $20,000, 
representing the life insurance policies 
left to her on the death of her hus- 
band.” 

It would be of little value to relate 
such tragic occurrences if they did not 
point a moral. The moral in this case 
is not that the widow should have used 
better business judgment, but that the 
man who left the insurance should not 
have taken it for granted that his wife 
could hand e such a large sum wisely, 

Men are so occupied with their busi- 
ness affairs that they too often neglect 
to explain these things to their wives— 
and women frequently have little in- 
clination to study such matters. 

The plain fact is that in a great many 
cases a man has not discharged his 
duty to his family by merely taking out 
life insurance and keeping the pre- 
miums paid up—he must look ahead, 
and provide for the wise investment of 
the money his policies will bring. 

Advice 


Suppose a man could take out a policy 
that would insure the proper manage- 
ment and investment of the insurance 
money paid to his wife—there is little 
doubt but that he would consider the 
opportunity. 

Yet this is practically what he can 
do, through the service rendered by 
the modern trust company. Let us take 
for example, a policy you now hold, 
payable to your wife. Let us say you 
want your wife to receive only a part 
of this in a lump sum, and that you 
wish the balance, soundly invested, to 
yield her a regular income. 

This is the procedure: have an agree- 
ment drawn by your lawyer between 
yourself and this company for us to 
act as trustee for the insurance. Have 
the insurance company change the 
terms of your policy so that it is pay- 
able to this company, as trustee. Have 
the agreement specify just how you 
wish the insurance money distributed— 
in what instalments and at what 
periods. Insert such other instructions 
into the agreement as you wish to have 
carried out. 

Then, in the event of your death, the 
amount of the policy would be paid to 
this company, and we would carry out 
your instructions. 

This puts into safekeeping the fund 
which you intend shall replace your 
earning capacity—puts it beyond the 
power of your wife to lose or to invest 
unwisely. At the same time she will 
be provided with a regular income from 
your insurance in such amounts as you 
yourself have specified. But this is not 
all. The fact that a reliable institution 
is trustee for your wife’s benefit brings 
her into contact with men of integrity, 
experienced in financial matters, and 
leads her to advise with them about her 
Own financial affairs. Would you not 
Prefer this, to having her consult in- 
experienced friends, or others who may 
be as little informed as she, and possi- 
bly not too scrupulous? 

This company will invest the fund 
conservatively and give to its manage- 
Ment the skill born of long experience 


in caring for trusts, Furthermore, the 
fund is safeguarded by the company’s 
reputation and resources, 

Many men recognize the worth of 
this plan, but they put off taking action 
regarding it because of many reasons. 
One is, that they have not thought out 
clearly just what provisions it would 
be wise to put into such an insurance 
trust agreement; and, frequently, the 
whole matter looks more formidable 
than it is. If this happens to describe 
your own case, why not consult us about 
the matter? We shall be more than 
p eased to give you information about 
the business advantages and cost of an 
insurance trust—entirely without any 
obligation on vour part. 





CONVERSION OF TERM POLICIES 


Term policies hereafter issued will 
give to the insured the right to convert 
to other plans without the consent or 
signature of the beneficiary, provided 
the regular Beneficiary Option is re- 
quested in the application, says the 
Philadelphia agency of the Mutual Life, 
This will be accomplished by means of 
a new clause, to appear on all new ferm 
issues, which will nullify the printed 
clause in which it is required that the 
beneficiary shall join in the request to 
change. 

The new policy issued in exchange 
for such a Term policy may provide 
that the insured shall have the right to 
change the beneficiary, and it may fur- 
ther provide that whatever rights may 
be conferred by the new policy in re- 
spect to obtaining a loan on the security 
of the policy, or to surrendering the 
policy for cash or for paid-up insurance, 
may be exercised by the insured alone. 





McCONAGHY JOINS CONTINENTAL 

Charles A. McConaghy, formerly ac- 
tuary of the Bankers’ Reserve Life of 
Omaha, Neb., has been appointed actu- 
ary of the Continental Life of St, Louis. 
Mr. McConaghy is a fellow of the Actu- 
arial Society of America, and an asso- 
ciate of the British Institute of Actu- 
aries. 
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BANKERS LIFE COMPANY LEADS 
ENTIRE UNITED STATES 
The Only Life Insurance Company in America, writing 


$100,000,000 a year or more, to show a gain over 1920. 
(Excluding companies writing industrial insurance) 


Paid-for business for 1921 (Issued, increased 


Paid-for business for 1920 (Issued, increased 
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Geo. Kuhns, Pres. 











Vanderbilt Writes 
348 Consecutive Weeks 


IN BUSINESS SINCE 1914 





Cerf Man Believes in Income and Fea- 
tures Policies Carried By 
Himself 


An application a week for 348 weeks 
is the record of J. Mortimer Vander- 
bilt, of the L. A. Cerf general agency 
of the Mutual Benefit Life, 135 Broad- 
way, New York City, during the last 
six years of his insurance career, and 
the record is as yet unbroken. There 
is no reason to believe that the steady 
stream of applications will cease as 
long as Mr. Vanderbilt remains an ac- 
tive salesman. He works systematical- 
ly with the result that it is never 
necessary to seek business from 
strangers without a proper introduction 
and some knowledge of their position. 

Mr. Vanderbilt entered the insurance 
business July 1, 1914, becoming asso- 
ciated with the Cerf agency. During 
the first year he gained a thorough 








Assets .... 


Surplus ..... 
Undivided Profits 





Statement of December 31, 1921 


Capital Stock (Common) 
Capital Stock (Preferred)....... 
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Gain in Assets During Last Six Months of 1921 
Approximately $500,000.00 


More Insurance Accounts on Our Books than Ever Before. 


Accounts of insurance companies earnestly solicited. 


THE F. B. COLLINS INVESTMENT COMPANY 


Member Farm Mortgage Bankers Association 


Home Office: 
Oklahoma City, Okla. 


“Thirty-seven years without a loss to an investor.” 


rere $1,897,001.00 
500,000.00 
174,600.00 

50,000.00 


67,706.09 








knowledge of life insurance principles, 
and wrote a good volume of business 
as well. His acquaintance was ex- 
tended far enough to give him a vision 
of service and during June of 1915 he 
began turning in an application every 
week. 

Mr. Vanderbilt was one of seven men 
to qualify under the consecutive pro- 
duction contest begun by his agency in 
1916. A gold watch testifies to that first 
year’s work. Once a policy is sold he 
feels that a beginning has been made 
and that is all. 

A feature which marks Mr. Vander- 
bilt’s sales is the fact that more than 
80% of the cases closed are pre-pay- 
ment cases. He sells the idea, and 
with it sells himself, his honesty of 
purpose, and his desire to serve. The 
result is satisfaction on the part of 
his assured. Policyholders recommend 
him to others. 

The average age of Mr. Vanderbilt’s 
assureds is thirty-nine years, and the 
average size of his policies is more 
than $8,000. Income insurance is his 
specialty, because he believes in it. He 
sells the policies that he carries on 
his own life. Thus, it happens that for 
six years he has sold several men a 
new policy each year at their own re- 
quest, without his solicitation. A veiled 
tenacity of purpose, coupled with a firm 
faith that he is doing good through his 
service, has made Mr. Vanderbilt suc- 
ceed. He has increased his production 
consistently every year since he has 
been writing business; he is listed 
among the hundred leaders of the com- 
pany, and was awarded a certificate of 
merit for 1922. 





MAINE SCHOOL CAMPAIGN 





Underwriters Association Conducts 
Contest Among 3,000 Pupils on 
Value of Life Insurance 





To inculcate the value of life insur- 
ance in the minds of school children 
as a protection and aid to thrift the 
Maine Life Underwriters’ Association 
suggested and sponsored a contest in 
the state in conjunction with National 
Thrift Week in which more than 3,000 
pupils in forty-eight high-schools par- 
ticipated. 

Prizes were offered for the best es- 
says on the need for life insurance 
protection, the first award going to Miss 
L. G. Rogers of the Morse High School, 
Bath, Me. Preparation for the contest 
called for intensive study by the pupils 
with co-operation from the teachers, 
and also the newspapers which gave 
wide publicity to this comprehensive 
educational thrift-insurance campaign. 
The Maine Life. Underwriters’ Associa- 
tion is being widely complimented by 
the companies and other agents’ organi- 
zations upon its splendid achievement. 





TO ENLARGE HOME OFFICE 


The Philadelphia Life Insurance Com- 
pany, looking forward to an enlarge- 
ment of the home office building in 
the future, has purchased and acquired 
title to the adjoining premises, 115 
North Broad street, occupying a lot, 60 
by 150 feet, increasing the company’s 
frontage on Broad street 50% and the 
dimensions of the building site 100%. 
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who had requested information. 
new business result of 1920. 


Insurance in force 


since 1878. 








FIDELITY LEAD SERVICE 


brings the agent into contact with interested buyers of life insurance. 
Last year we distributed 47,604 direct leads—all interested prospects 
In 1921 this service, and Fidelity’s 
original policy contracts, brought us within 742% of the unparalleled 


Fidelity operates in 40 states. Full level net premium reserve basis. 
over $223,060,000. 


A few agency openings for the right men. 


THE FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 
WALTER LE MAR TALBOT, President 


Faithfully serving insurers 




















Publicity’s Light 
Will Soon Shine 


* AGENTS’ 





TO PRINT NAMES 





Life Insurance Salesmen in New York 
State to Be Listed in Agents’ 
Directory 





From now on the names of all persons 
licensed by the State of New York to 
solicit life insurance will be public prop- 
erty. The saiesmen wi | be listed under 
the company for which they do_busi- 
ness, and will be grouped according to 
the county in which they have their 
headquarters. Each year the names 
will be published in book form in an 
agents’ directory similar to those al- 
ready published in other states. This 
publicity is the result of the activity 
of the Life Underwriters’ Association 
of New York, Lawrence Priddy being 
the prime mover in bringing this about. 

This publicity shoud have a salutary 
effect on the part-timer question, for it 
will furnish, in supplying the names of 
agents, the desired information concern- 
ing the companies licensing part-timers. 
The New York Life Underwriters’ Asso- 
ciation will aso keep on file a list of 
licensed agents in Greater New York, 
and the members will have free access 
to this file. The association has no 
intention of dictating to the companies, 
but takes the position that the selling 
of life insurance should be confined to 
those men and women who are willing 
to devote eventually their full time to 
the business of insurance. It passed a 
resolution to the effect that the license 
of an agent should not be renewed un- 
iess the agent had written at least ten 
cases, none of which was on his own 
life or that of any of his relatives. 

Many discussions have been held, at 
meetings of the association during the 
past eighteen months, relative to the 
part-timer question. As a result of 
these open meetings, and also of the 
executive sessions at which this topic 
was considered, there is a strong senti- 
ment in favor of the elimination of the 
part-timer, particularly in city agencies. 
The New York Life Underwriters’ Asso- 
ciation realizes full well that a com- 
pany has the right to apply for a license 
for any person it wishes to make a 
member of its field force, but it also 
realizes that the general agent or the 
agency manager is the man who usually 
recommends the _ prospective agents. 
Consequently the association hopes to 
enlist the support of every general 
agent and agency manager in its effort 
to raise the selling of life insurance to 
the high plane it deserves. 

Priddy Deserves Credit 

For years the New York Association 
has endeavored to make public the list 
of life insurance agents, but it was only 
a few months ago that the Superinten- 
dent of Insurance consented to the pub- 
lication of a list of all of the life insur- 
ance agents licensed to do business in 
New York State, Lawrence Priddy, the 
indefatigable worker for the betterment 
of the life insurance business, who has 
been advocating such publicity for the 
last twenty years, bas at last seen part 
of his dream come true. The names of 
every life insurance agent licensed to 
do business in this state are now in the 
hands of the local association, and a 


special committee, of which Mr. Priddy 
is chairman, has been appointed to 
study the question of the use of the 
records and to report a plan of action. 
L. H. Andrews, manager of the Phoenix 
Mutual Life in New York; G. A. Smith, 
of the New England Mutual Life; R. 
Lester Dobson, of the Massachusetts 
Mutual Life, and A. R. Spier, an inde- 
pendent agent, are the other members 
of the committee. 


The question of licensing every Tom, 
Dick and Harry concerns every carrier 
of the rate book, and any organization 
which strives to eliminate indiscrimi- 
nate licensing deserves the support of 
those agents who know and feel the 
need of higher standards in the selec- 
tion of future life insurance salesmen. 
Mr. Priddy is nationa!'ly known for his 
activity in the campaign to raise the 
selling of life insurance to the plane of 
the professions, for he is a member of 
the Old Guard in the National Agssocia- 
tion, that group of big producers who 
have guided the National Association 
from its infancy and who are blessed 
with vision. Where would the National 
Association of Life Underwriters be to- 
day if it were not for those big, unsel- 
fish men who have sacrificed so much 
of their time for the betterment of the 
business? 

During the past year, the New York 
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A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 


THE PENN MUTUAL 
Life Insurance Company 
OF PHILADELPHIA 


On January 1, 1909, rates were reduced and values increased to full 
8% reserve 








Association alone has been responsible 
for the cancelling of more than seven 
hundred licenses. Several companies 
have already declared that they wi'l not 
issue licenses to those persons who do 
not intend to ultimately devote their 
full time to the selling of life insurance. 
The Equitable Life Assurance Society 
announced a short time ago that it 
would not renew an agent’s license un- 
less the agent wrote at least ten cases, 
So it is evident that the campaign is 
creating a favorable impression, at least 
in some quarters. And now that the 
names of all licensed agents are in the 
hands of Mr. Priddy’s committee, it is 
safe to assume that many more favor- 
able reports will be heard in the future. 


NEWSPAPERS’ COVERS ABUSED 

Some criticism is being made in Eng- 
land of the newspaper insurance cam- 
paign on the ground that it stimulates 
crime to collect insurance. Insurance 
is provided by the newspapers’ with 
practically no preliminary investigation 
of tha assureds—the readers—so there 
exists no method whereby companies 
can put a check upon their newspaper 
policyho’ders. In one or more instances 
claims have been received by com- 
panies with such remarkable rapidity 
following the injury or death of an 
insured that taints of suspicion attach 
to these cases. 











THREE RULES: 

















Rebate Rule. 


agency force of 













The Northwestern Mutual Life Insurance 
Company was the pioneer in establishing 
rules to protect itself and its agents 
against evils which demoralized the business. 


For twenty-seven years it has enforced a stringent Anti- 


For twenty-three years it has observed a No-Brokerage Rule 
which prohibits the acceptance of business from, or the pay- 
ment of commissions to, other than an agent of the company. 
Exception only is made in the case of legitimate surplus 
business and then only from a licensed agent of another 
company upon an anti-rebate agreement from him. 

For more than twenty-eight years it has adhered to its 
present Civil Service Rule which provides that all appoint- 
ments to general agencies shall be made from those already 
connected with the company and otherwise qualified. 

To the literal enfcrcement of these rules is attributed, in 
large part, the success, high character and the loyalty of the 
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Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 


2 40) 


\e 
o 
> 














HOW TO GET LEADS 





Missouri State Life Manager Obtains 
2,117 Prospects by Age Guess- 
ing Contest 





A novel method of obtaining pros- 
pects was originated by Nelson L. 
Shultis, manager of the Minneapolis 
branch for the Missouri State Liie, 
which he used with great success at 
the Building Show held in this city. 
He had an attractive booth set up by 
one of his representative agencies, one 
of the features of which was an age 
guessing contest, with a prize of $50 for 
the winning person. 

Mr. Shultis, in explaining the results 
of the contest, sa‘d: 

“2117 persons guessed the average 
age of all people who dropped cards 
into the official box. We obtained the 
average age of all these people and 
found same to be 33. 111 persons out 
of 2,117 guessed the age of 33. . These 
cards in turn were «again placed into 
a large container and an executive mem- 
ber of the Building Show Committee 
drew the card of Mr. ‘has. E. Stannard, 
Minneapolis, who won the $50 cash. 
Result: 2,117 age cnanges were pro- 
cured, and, believe me, there will be 
little time for anybocy to sit and won- 
der who to call on next.” 


NEGRO BENEFIT SOCIETIES 





To Be Amalgamated By Commissioner 
Donaldson; Meeting Recently 
Held in Pittsburgh 
The amalgamation wf all negro bene- 
ficials in the state of Pennsylvania into 
one State Mutual Association will be 
undertaken shortly by Insurance Com- 

missioner Donaldson 

The negroes of Pennsylvania, it is 
said, appealed to Mr. Donaldson for aid 
and at a meeting recently held in Pitts- 
burgh he outlined to them his plan for 
uniting all the beneficials in the state. 

One argument of the negroes was 
said to be that white companies will 
not employ negro swlicitors and that 
there are many gooa and well-trained 
negro agents in the state. 

Again, Pennsylvama was a hive of 
“beneficials” at one tame with fake poli- 
cies, organized for the “bleeding” of 
negroes, All of these Mr. Donaldson 
has run out of the state. In several in- 
stances he has run tnem out of a num- 
ber of states and is heeping on doing so. 





NO UNION GROUPS 

Answering the question why labor 
organizations cannot be insured under 
the group plan The Prudential says: 

Under the legal qaefinition of group 
insurance by which we are guided, the 
premiums must be gaid by the em- 
ployer, or by the employer and em- 
ployes jointly. It ig therefore evident 
that we can not insure on the group 
plan the members wf labor organiza- 
tions, lodges, beneficial societies or sim- 
ilar associations in which the relation- 
ship of employer an¢ employe does not 
exist. The soundness of this position 
is apparent when we consider that 
membership in such jzroups is voluntary 
and as the healthy members doubtless 
will exercise the rignt to withdraw in 
greater numbers than those who are 
in poor health, the ~esult will be that 
the less desirable insurance risks will 
eventually constitute: the greater per- 
centage of the group” 
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Metropolitan Life Not 
Represented at Albany 
$100,000,000 Hearing 


BILL 





GOVERNOR MAY VETO 


Executive Has Serious Doubts About 
Using Insurance Company Funds 
for Building 





The Untermyer-Lockwood bill, per- 
mitting life insurance companies to in- 


vest 10% of their assets in the erection 
of cheap rent apartments, a measure 
which is unpopular in most life offices, 
was reviewed at a hearing in Albany 
this week. The Metropolitan, which 
has been quoted by Samuel Untermyer 
as being willing to begin building opera- 
tions immediately fo'lowing signing of 
the bill, was not represented. 

At one stage of the hearing Governor 
Miller said to Samuel Untermyer: 

“Frankly, I have more serious doubts 
about this bill than any of the others.” 

This was taken by the New York 
“Times” correspondent to mean that 
there is a strong possibility that the 
Governor may veto the bill. 


Regarded As Most Important Bill 

Mr. Untermyer said the Lockwood 
committee regarded this bill as the 
most important of all the housing meas- 
ures passed by the Legislature, and the 
“one most likely to do away with the 
housing shortage.” 

When Mr. Untermyer said the bill 
was permissive only and was confined 
to the present housing emergency, the 
Governor interrupted: 

“Who determines when the emer- 
gency ends?” 

“The statute has determined it. The 
law as passed here has determined 
when the emergency ends by some 
enactment of this legislation,’ Mr, Un- 
termyer answered. 

“But this says until March 1, 1924, 
or so long thereafter as the emergency 
in housing conditions mentioned in cer- 
tain acts of the Legislature shall con- 
tinue,” said the Governor. 

“Which contemplates,” said Mr. Un- 
termyer, “that if the Legislature in 1924 
should enact that the emergency has 
not ended and should then conclude by 
solemn fiat or resolution to be ap- 
proved by your excellency—” 

“Or some other excellency,” inter- 
rupted the Governor. 

“Well, as a good Democrat, I hope 
not,” exc'aimed Mr. Untermyer, and 
there were smiles at this apparent en- 
dorsement of the Governor for another 
term. 

“But it was only intended and was 
expressly inserted only to cover the 
period to March 1, 1824, unless the Leg- 
islature shall extend the time for res- 
sons which might then appear to it 
sufficient,” continued Mr, Untermyer. 

Meaning of the Bill 

Governor Miller asked Mr. Unter- 
myer if he was clear that that would be 
the construction of the bill if it were 
enacted into law, and he replied: 

“That is the construction we had in 
mind in drawing the bill, and I can con- 
ceive of no other, because the housing 
emergency was a thing that was origi- 
nally determined by the Legislature 
when it authorized the Lockwood com- 
mittee to investigate this subject, when 
it passed the tax exemption law and the 
other laws based upon the determina- 
tion that there was a housing emer- 
gency.” 

At one time, during the argument on 
the bill giving the State Superintendent 
of Insurance power over insurance rate- 
Making bodies it was hard to tell 
whether Mr. Untermyer was speaking 
for or against the measure. 

“The changed aspect of the Dill is 
very disturbing,” said Mr. Untermyer, 
“but not sufficiently so to lose all that 
1s good in the measure. But I do not 
agree with the statement of State In- 
Surance Superintendent Stoddard that 
this is one of the most important of 
the Lockwood bills which were passed 
by the Legislature.” 




















Colonel Cholmeley-Jones 








The New York “Times” printed on 
Sunday a letter from Austen A. Fox, 
of New York, about the late Colonel 
Cholmeley-Jones, reading in part as 
follows: 

To the Editor of the New York “Times”: 

Named after his uncle, the late 
Richard Watson Gilder, himself a 
soldier in the Civil War and always a 
valiant warrior for the public weal, our 
friend Richard Gilder Cholmeley-Jones 
was born in this city October 8, 1884, 
and died at the Presbyterian Hospital 
February 21, 1922. How much of! brave 
service to generous causes was crowded 
in between these two dates so near 
together! Long before he consecrated 
himself to his final task in the Bureau 
of War Risk Insurance, he had given 
much thought and labor to developing 
a new form of life insurance policy, 
under which, especially in cases of 
working people, the insurance money 
would be paid through a series of years, 
instead of being paid in a lump sum 
to those who are often ill-fitted to save. 
When the war came, Mayor Mitchel 
saw in him the best man to take the ‘lead 
in the Recruiting Committee in this 
city, and right well did he perform, in 
overflowing measure, the duties of his 
arduous post. When the time came 
for the second Liberty Loan, it was to 
him that the Administration looked to 
take charge of subscriptions among the 
troops in the different cantonments. It 
is not too much to say that it was with 
nothing short of amazement that the 
Administration received the $93,000,000 
of subscriptions returned by this  in- 
domitable man. In Europe, at the end, 
he had entire charge of the War Ris 
work of the American Expeditionary 
Forces. When he reached home in sore 
need of recuperation, it was again to 
him that the Administration looked for 
help, this time to extricate the Bureau 
of War Risk Insurance from what was 
called, without exaggeration, a “terrible 
mess,” and he did it. 

Mr. Carter Glass, who met him first 
in France, has written: “I was so pro- 
foundly impressed by his high order 
of ability and obvious devotion to duty 
that subsequently, when I became Sec- 
retary of the Treasury, I turned to him 
to perform here a great task under 
difficulties of an almost insuperable na- 
ture. He responded as only a true 
patriot could and rendered his com- 
patriots an indispensable service.” 

In the words of Mr. Glass, who knew 
whereof he wrote, he “practically gave 
his life to his country.” In the words 
of its leader: “The American Legion 
knows and appreciates his wonderful 
service and that he died giving his all 
to his country and disabled comrades.” 

Upon its inauguration, the present 
Administration made a change, but in a 
very short time found itself compelled 
to beg our friend to help it out by re- 
assuming, at least for a short time, the 
task which he had just, laid down, and 
this he did, to his own fatal cost in 
health and strength. Colonel Chol- 
meley-Jones’s successor in office wrote: 

“T am daily convinced of the out- 
standing and superhuman work he per- 
formed while director of the Bureau 
of War Risk Insurance.” 


SEVEN SELLING MOTIVES 


At the March meeting of the Life 
Underwriters Association of Nova 
Scotia, the Rev. Harold T. Roe gave an 
address on “Psychology in Life Insur- 
ance Salesmanship.” According to the 
speaker there are seven motives, any 
one of which when properly awakened 
may prompt a prospect to act. They are: 
Self Preservation, Acquisition of Prop- 
erty, Love for Power, Reputation, Af- 
fection, Sentiments and Tastes. 





Samuel Karsch, of New York, joined 
the C. J. Edwards Agencies on Decem- 
ber 10, 1921. He has already paid for 
$206,670. 





Build Your Own Business 


under our direct general agency contract 
Our Policies provide for: 
Double Indemnity, 
Disability Benefits, 
Reducing Premiums 
See the new low Rates 
JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY NEW YORK 
Orgenized 1850 
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Sigourney Mellor 
and Company 


NEW YORK 
21 East 40th Street 


PHILADELPHIA 
1421 Chestnut Street 

















Net Admitted Assets, Decemher 31, 1921 
New Insurance Paid for 1921 


Pan-American Life Insurance Company 


NEW ORLEANS, U. S. A. 
CRAWFORD H. ELLIS, President 


piaweree we $10,007,098.20 


w insurance Paid for 1921................... 20,444, 282.00 
Paid For Insurance in Force December 31, 1921. . 87,648,741.00 


_ The Pan-American writes a complete line of Accident and Health 
policies which are modern and up-to-date in every respect. Our Sub- 
standard Department has broadened our already excellent service to 
our agency organization. We wish to establish ten new general agen- 
cies. If you are interested, write to us. 


Address: E. G. SIMMONS, Vice-President and General Mer. 
NEW ORLEANS, U. S. A. 
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THIRTY YEARS OF PROGRESS 


Consistent, stable growth has marked the 
expansion of the Missouri State Life dur- 
ing the thirty years which have elapsed 
since its organization. 


Today—with $340,417,028.00 Insurance in 
force, this institution is serving policyhold 
providing 
Accident, 


them “the 
Health, and 


New 


Business 


“We Are Going Forward” 


MISSOURI STATE LIFE 


Insurance Company 


Home Office 
St. Louis 


Health Group 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income 


and General Efficiency 














Godfrey B. Moore, spe- 
cial agent of the Equit- 
able Society, gives this 
suggestion: Right after 
an interview seems fin- 
ished (assuming that no app. has re- 
sulted therefrom) and after saying 
“Good Day,” turn suddenly to your pros- 
pect with this comment: 

“Oh, by the way, in case of your 
death, whenever that should occur, your 
estate will have to pay the balance of 
instalments on your previous year’s in- 
come tax, also tax on your income for 
the then current year up to the time of 
your death. 

“Now, a small deposit, less than a 
couple of dol'ars a week, will guarantee 
payment up to $2,000 of your income 
tax for instead of from your estate. 

“Write your name here. I'll have the 
doctor run in and look you over to- 
morrow between and —.” . 

If he says his tax is less than $2,000, 
tell him, if he lives and prospers, it is 
likely to be a good deal more by,;the 
time he dies. 

If he won’t take $2,000 take $1,000 for 
the sake of getting him examined. 

* a = 
About the saddest duty be- 


Suggestion 
from 
Godfrey Moore 


Equitable falling a life insurance 
Man Saves man is to have to explain 
a Lapse to a widow that her hus- 


band’s policy has elapsed. 
Julius Asheim, Spokane, is too good a 
life underwriter to permit a lapse in 
the case of any of his policyholders, if 
it can possibly be prevented. He writes 
the Equitable Society: 

“A policyholder of mine, whose quar- 
terly premium was long past due, de- 
cided to lapse his $5,000 policy on ac- 
count of financial difficulties. 

“I courteously asked to see the pol- 
icy, explaining that the Society would 
prefer not to have to make unpleasant 
exp'anations in event of sudden, death, 
by having policies outstanding which 
had been permitted to lapse. 

“IT also asked him to kindly inform 
his good wife of the occurrence that 
she might be forewarned and not expect 
a check at some future date under a 
policy that had lapsed. 

“This seemed to make the desired 
impression. The policy was continued.” 

a e oe 


Goulden, Ceok & Gu- 
deon, Connecticut Gen- 
eral, are sending out 
this letter: 
Déar Sir—Surely you 
will be interested in knowing that you 
can immediate'y increase your estate 
$50,600 to $100,000 if you should die 
within the next ten years. The annual 
deposit is $740.50 at age 40. 

During the period of any physical or 
mental disability extending beyond 
ninety days, this investment will cost 
you nothing more and pay you a month- 
ly income of $500. 

Here is how it works: 

1—$50,000 to your family in event 
of death due to disease, or 

2—$100,000 if death is due to any acci- 
dent. 

. 8-—$6,000 annual income—$500 per 
month—payable every time any acci- 
dent or sickness keeps you away from 
business for more than ninety days. 
This amount is paid as long as disability 
lasts—even for life, 

If you will give us your date of birth 
and the nature of your business, we 
will submit a definite proposal at your 


age for any amount. You incur no obli- 
gation 


New Letter 
Frem Goulden, 
Cook & Gudeon 


At the regular monthly luncheon of 
the Life Underwriters of Edmonton, 
Can., held on March 4, Commissioner 
Yorath, an expert on figures, made an 
address on city finances. 


~ The following letter was rec- 
A cently sent to the home office 
Family by General Agent J. W. Elgin: 
Habit Mr. J. W. Eigin, 
General Agent, Maysville, Ky. 
Dear Sir—You know that “Insuring 
in the Mutual Benefit is a Family Habit 
in Kentucky,” so I thought the company 
might be interested in knowing that my 
six brothers and myself, my two sons, 
three brothers-in-law and six nephews 
are policyholders in the company—and 
satisfied policyholders, too. 
Yours very truly, 
GEO. W. ROYSE. 
Mr. Royse has been a zealous Mutual 
Benefit man‘since his connection with 
the company nine years ago. Faith, 
with reason, has made him an eloquent 
company advocate. 
Mr. Royse’s letter touches on a very 
important selling point—family selling. 
The Mutual Benefit’s conception of 
its duty to its old policyholders makes 
this a natural and logical thing to do. 
If an agent so'd a father twenty years 
ago and sells his sons today he need 
never fear that a comparison of policies 
between father and sons would be de- 
trimental to the interest of any of them. 
* ” * 


This may help you. One of our 

Try agents, says Mutual Life Points, 

This when calling on a prospect, was 
One _ received with: 

“Come in. Glad to see you— 

but only because it’s you, The older 1 

grow the less use | have for insurance.” 

“That so? And yet you are insuring 
yourself a dozen times a day.” 

“Tam?” 

“You are. You put-on a different suit 
this morning, and before you left home 
you felt in your pockets to see if you 
had your keys, and fountain pen, and 
knife, and change. You started out, 
and before you crossed the street you 
looked to the right and left. When you 
went out to lunch you looked in your 
purse to see if you had money enough. 
And you have just closed that window 
through which a draft was blowing on 
you. And—’” 

“Yes, but all that’s just common 
sense. What’s it got to do with life in- 
surance?” 

“All those acts were 
against contingencies—just common 
sense, as you say. And life insurance 
is just common sense—it is insurance 
against contingencies that result in 
worse than delay or annoyance. Your 
wife can’t do it for herself, even though 
she and the children would be the suf- 
ferers without it, but she must depend 
on you. You love her and them de- 
votedly, and therefore it’s just common 
sense that you should take a common 
sense view of it and do the common 


insurances 


sense thing of insuring her against 
these contingencies. Here’s how.” 
” ~ ” 
The basis of all life insur- 
Foot Work ance production is the 
and call, reiterates Mutual 


Brain Work Life Points, in the follow- 
ing paragraph on the im- 
portance of foot work: 

Charts, graphs, proposals, prospec- 
tuses, synopses, and the like, are use- 
ful, if skillfully handled, But they can 
be useful only if you see people, and 
see people, and see people. The basis 
of all life insurance production, for all 
except those wonders who write million 
dollar policies, is the call—foot work 
and brain work; and, of the two, foot 
work has a trifle-the best of it. If you 
call and call and call you are bound to 
have a sufficient per cent of interviews 
to produce a decent volume of business, 
even though you are not a Rosen or an 
Allbright or a Chris. Anderson. If you 
are long on planning and short on call- 


(aor 
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Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1921: 


ECE oe Ue etree tye ree ty Sear Feet ne Ae ey er ee eee $ 28,308,449.13 
SOOO, ann won such dceachien 5 Cek seen ep Dia vaigh Midtwteedeaeebwbakee coda 25,109,146.04 
ERE = I ic dive decesGlresvded pode 6 0keheesainnbcedcenessoswetseneds te 3,199,303.09 
IORI FSR oid Sy has xn ccc pao a nd tee eves ds don cea badcodes Sone devise 214,188,461.00 
eS ere er rer rer renee 1,897,435.45 
Total Payments to Policyholders since Organization.................s.seeee $27,720,705.42 


JOHN G. WALKER, President 











ing and are disappointed in the amount 
you write, change your method. Call 
more and plan ‘ess, for there is a 
demonstrated arithmetical relation be- 
tween the call and the commission. And 
December 31—the day of record-fixing— 
is on the way. 


PRODUCE $100,000 MONTHLY EACH 

Four sa'esmen for the Bankers Life 
of Des Moines each produced $100,000 
or more of new business in the month 
of March. They were W. E. Bargar, 
Buffalo, New York, $123,500; F. J. Thor- 
berg, La Crosse, Wisconsin, $109,000; 
P. D. Walborn, Columbus, Ohio, $194,- 
500; H. C. Walburn, Huntington, W. 
Va,, $102,513. 

W. E. Bargar, of Buffalo, N. Y., an 
agency manager for the Bankers Life 
ot Des Moines, was the leading producer 
of the Bankers Life field force for 
March. 

A wireless telephone concert will be 
one of the interesting events on the pro- 
gram for a meeting of all the Iowa 
agents of the Bankers Life of Des 
Moines to be held in that city April 29. 

C. Peterson, of Brattleboro, Mass., a 
ta’ented sculptor, has just completed a 
bas-re'ief of the head of George Kuhns, 
president of the Bankers Life Company 
of Des Moines. 

MUTUAL LIFE AGENCY ORGAN 

The Philadelphia agency of the Mu- 
tual Life publishes every month a good, 
snappy house organ called “The Mobil- 
izer,” featuring sales points, inspira- 
tional paragraphs and news items of 
the agency force. “Business IS Good” 
states the leading story of the April 
issue, which goes on to say that “Appli- 
cations can be secured with ‘Es’ if you 
have enthusiasm, earnestness, energy, 
eagerness, endeavor, effort, enterprise, 
enlightenment, example, expeditious- 
ness, experience, efficiency and effec- 
tiveness.” The “Mobilizer” is now near- 
ly four and a half years old and going 
stronger all the time. 





CAPABLE POLICY- 
PLACERS 


Can always find a satisfactory opportunity 
for work with this Company in good ter- 
ritory—men who can collect the premiums 
as well as write the applications. Why 
not make inquiry now? 


Union Mutual Life 


Insurance Company 


PORTLAND, MAINE 


Address: 
ALBERT E, AWDE, Supt. of Agencies 








George Washington 
Life Insurance 
Company 
Charleston, W. Va. 


Opportunity for definite territory 
in West Virginia, Ohio, Kentucky, 
Tennessee, Virginia, North Caro- 
lina, South Carolina, and Georgia. 


Address: 


_ ERNEST C. MILAIR 
Vice-President and Secretary 








GREATEST 
ILLINOIS 


COM PANY 


WANTS GOOD MEN 
AND 





i 








HOME LIFE 


INSURANCE CO. 
NEW YORK 


WM. A. MARSHALL, 
President 





The 62nd Annual Report shows: 
Premiums received during the 
year 192) 
Payments to Policyholders and 

their beneficiaries in Death 

Claims, Endowments, Dividends, 

BAD: Seccirpasredsseaastcaaciaenees 4,740,340 
Amount added to the Insurance 
MOStVe FUNG: sc. cihccccsscccsve 2,121,307 


DE Adsscdvncstawisensareascrence 1,964,050 


required to maintain the reserve) 
Actual mortality experience 53.44% 

of the amount expected. 
Insurance in Force.........e.e... $223,116,887 
AMOUCCEE ASR viccsccecsccvesce 43,222,328 





Kor ayency apply te 
GEORGE W. MURRAY, 
Superintendent of Agents 
256 Broadway New York 
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Kavanagh’s Talk 
Before St. Louis Men 


HIS EARLY SALES EXPERIENCES 


Started in Country Store and Learned 
Lessons There Which He Never 
Forgot 


J, E. Kavanagh, third vice-president 
of the Metropolitan Life, made a great 
hit at the banquet of the St. Louis Life 
Underwriters’ Association on April 6, 
taking as his topic “Estate Building.” 
Other speakers were J. M. Bloodworth, 
president of the association; Judge C. 
W. Holkamp, of the St. Louis Probate 
Court, and E. J. Brennan, of the Better 
Business Bureau. 

In part Mr. Kavanagh said: 

When I started out twenty-five years 
ago, I started out with the wrong pros- 
pective. My job was to talk, so I 
thought, and that is how I started out. 
If I could get a man to listen to me I 
would talk for two hours at a time. I 
would argue and I would even try to 
show the prospect how he could finance 
it. If he said, I do not believe in life 
insurance I tried to scare him into it. 
As a result I got myself very much dis- 
liked generally. No wonder. I was not 
hired by the Metropolitan to talk life 
insurance, I was hired to sell life in- 
surance, 

Clerked in Country Store 


I was brought up in a country store 
and post office up in Canada. My job 
was to take the shutters down and put 
out the stock in the hope that possibly 
the farmers passing the store would be 
attracted by the bait. We hated the 
goods and loved their money. I can 
remember that on one side of the win- 
dow we had all kinds of candy. I used 
to like to wait on the school children 
and sell them candy. I can remember 
the way I used to do it. I used to have 
the blind up and have the candy all 
arranged attractively for the children 
when they came by. I would stand back 
in the store and when. a child came in 
with a big Canadian penny in its hand, 
I would pretend I was very busy. Then 
I would say, “Good morning, Mary,” and 
sell her what she wanted. Then I would 
put the penny in the till, and we were 
both happy. No argument, no talk, all 
I had to do was to show my goods and 
take the money. The most successful 
department stores in New York and St. 
Louis or Chicago do not put up a line 
of argument to people. They simply 
show their goods, throw open the store 
doors and invite the public to have a 
look. 


“Have a look!” That is the way 
things are sold and the way life insur- 
ance ought to be sold and the way it 
can be sold. I know it can be. Sup- 
pose I had stood in front of that little 
store and I saw a child approach with 
a penny in its hand, and I said “Hello, 
Mary, what you got?” “A penny my 
father gave me.” I then said, “Give me 
the penny, Mary, we got some good 
candy in the cellar.” You know what 
Mary would have done, the more I 
wanted that penny the more Mary 
wanted it. No, we knew the way to 





ance. 


The Mutual 


- Insurance 





HEN the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. 


Through the Wars, Panics and Epidemics of over 
three-quarters of a Century, it has 


and secure as a foremost disciple of Pure Life Insur- 


of Newark, New Jersey 


always stood safe 


Benefit Life 


Company 








get that money out of those farmers. 
It was not to give them a gas attack, 
but to give them a show. I believe good 
goods properly shown will sell them- 
selves. Our goods are good goods. Life 
insurance contracts are the best there 
is, there is nothing better. If there is 
any contract ever devised that within 
the four corners contains anything more 
equitable or fair than life insurance, I 
would want to see it. I believe our 
goods are good. The American people 
cannot be fooled year after year. If 
all the business in the land were con- 
ducted as the life insurance business, 
the chairman of the Better Business 
Club would be out of a job. Ladies and 
gentlemen, [ can illustrate this to you 
again in a very few words. 


Lesson From Merchandising 

Suppose IT came to St. Louis and opened up 
a men’s hat store on the best corner in the 
city. I advertised, had a corps of expert sales- 
men. a corner where the most people pass, for 
all the land in America is not worth a cent 
if you take humanity out of it. Supposing in 
the opening of our store we had paid every 
attention to perfect every detail for a wonder- 


ful hat store. Then on the opening morning 
only one man came in the store. Then at 
reon., 


I would call my meni together tnd say, 
“St. Louis is no place for a hat_ store. We'll 
move to some other city.” If I did that I 
would be the laughing stock of the city. It 
would be evidence that I did not know my 
business. TI would know, if I knew my busi- 
ness. that the great majority would never buy. 
I will keep my store open. I might put mirrors 
in my windows. The men going by will see 
their reflection in the glass, will see how shabby 
their old winter’s hat looks. I will try to 
create in their minds a desire for new hats. IT 
will create in them a desire for the hats I 
have if IT am built all right inside. IT know 
they will buy if [I will keep on showing. 
Women know that every woman must have a 
bonnet in her head before she has it on her 
head. We might apply this same principle of 
merchandising to our goods and see how it 
onerates. When I realized this fact, IT saw the 
light. ; 

Here is how it onerates. T take my insurance 
rate book and. sit down and learn that my 
company has a very good policy to sell. J learn 
that people are interested in the attractive end 








of that policy, the maturing end, the end that 
comes when the company pays the money over. 
So I am going to let them have the part they 
like. I must start at the other end of my 
policy and learn it. The insurance company 
hates the policy, and the prospects hate the 
price. You must keep quiet about it in the 
same way I did in the illustration about the 
little girl. I get the policy in my head and 
leave my rate book home. I remember in the 
old, days I started to talk to the 
drew out my rate book and 
say “What will it cost?” I used to answer, 
“Tt all depends on your age.” Finally I would 
show him a great variety of policies and he 
usually answered “I am not going to do any- 
thing this year. Come around some other time.” 
Suppose I am a member of the Church that 
one of your leading citizens attends. I call 
upon this man and say, “Good morning! Won't 
you sit there for a few minutes while I read 
to you the 14th chapter of John?” That man 
would think, ‘Poor fellow, he is gone at last.” 
and if, IT went around St. Louis doing that all 
the business men, no matter how friendly they 
had been before, would be very busy when 
they saw me coming. Now that is what T was 
doing when I started in this business. I was 
an overtalker instead of an underwriter. Be 
a member of the Underwriters Association and 
get into the business. So when I learned that 
lesson, it did not take me long to put it in 
practice. It was not because I was more 
capable, it was because T had the good fortune 
to learn to merchandise my goods the same as 
successful men merchandise theirs. The 


prospect and 
when he would 


pros- 
pect got the settlement end first. I told him 
our policies when they matured paid the face 
amount of the policy, five. or ten thousand 


dollars. Or, if the man did not want it that 
way. would make other types of settlements if 
he left it there. When I got those things in 
my head, namely, the settlement and the policy 
concessions, I forgot everything else. 
You can not manage other people until 
learn how to manage yourself. The business 
you and T are engaged in is managing, not 
mules. clay or paper. but humanity, men and 
women, by getting them to do what you and 
I want them to do. There is only one thing 
I want my prospect to do. I want him to 
sign up the application. If that is all he has 
to do, IT have to do my part first. My part 
is to write his application. In order to know 
how. T have to see him and talk to him and 
in order to talk to him IT will have to talk 
abont something that will bring forth that 
information. If T talk about the weather, or 
politics, that is the kind of information I am 
going to get. T am going to get just what 
I want—his age, his health, his wife’s name, 
whether or not he was ever rejected for in 


you 


surance. I want to know what he has been 
doing for the last ten years. I am going to 
introduce the kind of subject and conversation 
that will get from him what I want to know. 
Throw a smile into your voice and then back 
it up by action. After a cheery “Good morn- 
ing” I would say, “I have something I would 
like ito show you. I have an insurance policy 
that works this way. Did you ever see any- 
thing like it? Any time after it is three 
years jold it takes care of itself.” I, would in 
my own language here explain the‘ continued 
insurance concession. “It is the kind of policy 
that just as soon as you find out you are 
going to die, you stop paying the premium. 
h Absorber 

“In the old kind of policies you would go and 
get the money—you would see your bankers and 
say, ‘I must have the money for that life in- 
surance premium.’ This new ekind of policy 
(with extended insurance concession) you don’t 
pay the premium once you are about to die, 
you will have the insurance and that much 
money too left for your family.” That man 
gets interested right then and there, or at 
least I hope he does. I want to get his curi- 
osity aroused. Then if he asks questions I will 
answer ‘them, but if he is not interested I am 
not going to get myself disliked by staying 
longer. [ am going to get out easy. I have 
a shock absorber so that I can get out easy. I 
say, raising my voice so that his subordinates 
can hear me, “I am mighty glad you like it.” 
Possibly sometime when I meet one of those 
subordinates on the street he may ask, ‘“What 
was that you showed the boss this morning?” 
I believe the way to instruct the single track 
minded man who knows the inside and outside 
of his own business but does not know life 
insurance as you and I know it, is not to give 
him too much that he can not digest it. I give 
him a homeopathic dose all sugarcoated. I 
tell him I am glad he likes it; I say it for 
him. And then I hand him my card and say, 
“T am glad you like it, call me up if you want 
this insurance.” If the prospect permits, I may 
then follow up with questions as to his family 
history, his health, ete. You will never have 
any trouble getting the man interested for the 
average man likes to talk about his health. 
He will get eloquent on that subject. Tell 
him he looks fine, looks all right, and if he 
wants one of your contracts you will be glad 
to fix it up for him. Unless he was 50-50 and 
took part in the conversation I would leave 
right there. I would go out and fix up an 
application blank the best I could. I feoe 
my job. It is to write applications. I write 
up that man’s application the minute I get 
hack to the office. His name, address, age, his 
wife’s last name, ete. 

Perhaps when I talked to him, I asked, “If 
vou took any more insurance you would take 
it for your wife and children?” I write up 
that application and call on him very soon 
after, tomorrow, the next day if possible, 
never very long. I go back to that man. I 
was not very comfortable last night; I am so 
conscientious. I am so generous, I have not 
the heart to keep the policy from him. I say 
to him “That policy you liked so well yester- 
day, there is one thing about it I did not 
tel! you. fou can get a pension out of that 
without going to war to get shot at. By the 
way, is this all right?” I hand him the ap- 
plication, he takes it in his hand and says, 
“This is an application.” “Yes, I know it says 
so, but it is not an application until you sign 
right down there.” I give him the chance. I 
want to tell you in advance it won’t work. 
Nine times out of ten he won’t sign. Some- 
times they laugh, sometimes they take it seri- 
ously. I continue by saying to him, “You know 
all about life insurance, I am not going to 


waste your time telling you about it. I have 
done all I can do. There is a law against 
my signing your name. It is up to you, Mr. 


Jones” and when you've said that, stop smiling 
and look at him. This is the time for serious- 
ness. “Mr, Jones, I have done all I can do. 
When the time comes and your family don’t 
get $5,000 or $10,000 from my insurance com- 
pany—you can’t blame me. can you?” I've 


seen them try to crack a smile, but they don’t 
succ eed, 





The Life Underwriters Association of 
Toronto, Can., at a recent meeting and 
dinner had a general, discussion on the 
part-time question. A number of mem- 
bers spoke and an excellent spirit exist- 
ed throughout the meeting. 





Mayor Curley. Boston, wants life com- 


panies to provide the city with health 
units. 








Incorporated 1851 





MASSACHUSETTS 
LIFE INSURANCE COMPANY 


JOSEPH C. BEHAN, Superintendent of Agencies 


MUTUAL 


Springfield, Massachusetts 


A company which throughout the seventy years of its history 
has ever enjoyed—because of its square dealing toward all 
and its long record of low net cost—the good will of its 
policyholders, the confidence and esteem of the insuring 
public, and the loyalty of its representatives. 
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New England Mutual Life 
Insurance Company 


Boston, Massachusetts 





New Insurance Paid-for, 1921 
Gain in Insurance-in-Force’~ - 
Total Insurance-in-Force’' - 











$82,072,020 
48,641,846 
- 609,415,082 











New England Agents Write Persistent Business | 














10 


THE EASTERN 


UNDERWRITER 





April 14, 1922 





Bankers Endorse 
Life Insurance 


BOOSTING BUSINESS POLICY 





Extracts From Letters of Bankers to 
Fquitable Life Make Good 
Selling Points 





A nation-wide endorsement of life in- 
surance, particularly business insur- 
ance, by bankers from all sections of 
the country, f%- contained in a compila- 
tion of letters from bankers to the vari- 
ous executives of the Equitable Life 
Assurance Society. The letters have 
been published in book form by the 
Equitable Life, and President W. A. Day 
wrote the following foreword: 

“The financing of a modern business 
enterprise requires many safeguards. 
One of the most important is insurance 
on the lives of those responsible for its 
successful administration. This form 
of indemnity has become so prevalent 
and essential that the Federal Reserve 
banks now include in their credit blanks 
a question as to the amount of life in- 
surance carried for the protection of 
the concern seeking financial accommo- 
dation. 

“To give a clearer conception of the 
purpose and necessity of this form of 
indemnification and more particularly 
the attitude of banks toward it, the fol- 
lowing endorsements by leading bank- 
ers are submitted.” 

Extracts from some of the letters 
follow: 
James B. Forgan, chairman of the 
board of the First National Bank, Chi- 
cago, Ill.: “We have frequently realized 
the benefit of insurance in our favor on 
the lives of our debtors. There are 
sometimes circumstances connected 
with the affairs of our individual cus- 
tomers or with those of corporations 
under their management and control 
which make it desirable that we should 
hold insurance on their lives and in 
such cases we do not hesitate to sug- 
gest their furnishing us with it.” 

Faris R. Russell, vice-president, Na- 
tional Bank of Commerce, New York: 
“We can appreciate the importance of 
life insurance in partnerships where the 
death of a partner might mean serious 
withdrawal of capital.” 

Motley H. Flint, vice-president 
Angeles Trust & Savings Bank: 

“It is our opinion that this is a very 
important subject, especially in cor- 
poration credit and general business 
lines, where the principal or Some mem- 
ber of the firm is a very great factor 
in the institution’s success, and where 
his death might mean grave loss to the 
business, There are a great many cases 
which could be cited, where it seems 
almost imperative, in considering credit 
risk, to insist upon a line of business 
life insurance. 

“In other cases, where the loss of a 
member of the corporation would cause 
a considerable withdrawal of capital 
from the business, it would be eminent- 
ly proper to suggest and strongly recom- 
mend sufficient business life insurance 
to meet such an emergency.” 

John G. Lonsdale, president the Na- 
tional Bank of Commerce in St. Louis: 
“The success of the average business 
enterprise depends upon the activities 
of one man, and that, in making loans, 
bankers should demand, even more than 
at present. that insurance, payable to 
* the firm, be carried to protect them- 
selves and the borrower against this 
man’s death.” 

Oliver J. Sands, president American 
National Bank, Richmond, Va.: “We 
are heartily in favor of our customers 
carrying substantial amounts of life in- 
surance. We believe in partnership in- 
surance particularly.” 

P. S. Smithwick, president the First 
National Bank, Memphis, Tenn.: “It 
has been our practice for a few years 
past to encourage our borrowers to pro- 
tect their business and estates by insur- 
ance policies. The advantages of it are 


Los 


80 apparent that we find no difficulty in 
having them to do so.” 





Evans Woollen, president Fletcher 
Savings & Trust Company of Indianap- 
olis: “The importance of life insurance 
as a support of bank credit is in my 
opinion much overlooked. Indeed, I 
have often wondered that life insurance 
management has not given more atten- 
tion to the sale of insurance designed 
to meet the specific and often tem- 
porary needs of the business man,” 

John T. Manson, president First Na- 
tional.Bank, New Haven, Conn.: “When 
a customer applies for a loan the fact 
that he is carrying a reasonable line of 
life insurance influences us favorably. 
We are more and more requiring that 
life insurance be taken out as additional 
security for the loans we make.” 

Edwin T. Coman, president the Ex- 
change National Bank, Spokane, Wash.: 
“We regard life insurance as one of the 
fundamentals to all established credit. 
In our blank for credit information we 
always have a space in which we ask 
for the amount of life insurance a pros- 
pective borrower is carrying, together 
with the name of the company, and 
whether old line, fraternal, straight life 
or endowment. In addition to affording 
him protection to a loan in case of 
death, it gives us a further insight into 
the man’s character as indicating his 
disposition to provide against all con- 
tingencies. We loan freely on life in- 
surance policies of all the old estab- 
lished companies.” 

R. 8S. Hecht, president Hibernia Bank 
& Trust Company, New Orleans: 

“We consider it good business prac- 
tice for any business man to carry a 
reasonable amount of insurance for the 
benefit of his firm or his associates, es- 
pecially in cases where the success of 
the business directly depends on the 
work and ability of one or two men. 

“The knowledge that such insurance 
is carried undoubtedly makes the credit 
risk much smaller and more attractive 
from the banker’s standpoint, and con- 
sequently we encourage our clients 
whenever possible to take out life in- 
surance policies as a safeguard to their 
business, as well as to their families.” 

J. W. Spangler, president the Seattle 
National Bank, Seattle, Wash.: “We 
are always reassured if corporations 
whose activities are largely dependent 
upon a single individual have ample 
insurance in favor of the corporation. 

“The more important the credit the 
more closely do we inquire with refer- 
ence to the life insurance subject.” 
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M F. Backus, president the National 
Bank of Commerce, Seattle, Wash.: 
“The form of credit statement employed 
in this bank contains an inquiry as to 
the amount of life insurance carried by 
the applicant for a loan. Not because 
life insurance adds much to his financial 
responsibility, but it does show fore- 
thought, thrift and conservatism; all 
characteristics which indicate that the 
moral risk is sound and increase confi- 
dence in the borrower.” 

J. Ad&ims Brown, president New Neth- 
erland Bank of New York: 

“We have for some few years past 
encouraged our borrowers to take out 
life insurance policies for the benefit of 
their business and indirectly for the 
benefit of the bank. 

“When the firm or individuals are not 
covered by insurance for the benefit of 
their business and are willing to do so, 
we know that it strengthens their credit 
with us. 

“In three instances with us, it has 
worked out in a decidedly beneficial 
way for the bank. In two of the three 
cases, where the death of a partner has 
occurred, it has enabled the concern to 
fo on with its business without any 
question of withdrawing capital by rea- 
son of the death. 

“So far as this bank is concerned, we 
know that life insurance is an excellent 
safeguard.” 
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Improved Disability Provision 
Claim may be made us soon as disability occurs—no p:obationary 
Payments begin immediately on approval of claim—no proba- 
Monthly payments, lifelong, conditioned on permanence of dis- 
Immediate waiver of future premiums—no waiting until next 
Full amount of insurance paid when insured dies, without deduc- 


tion for disability payments or for premiums waived. 


This new disability provision brings the service of America’s old- 
est legal reserve life insurance company still closer to the needs of 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 
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John D, Sage Writes 
To Policyholders 


HE SAW 





INSPIRED BY WEDDING 





Life Insurance Policy in Reality An 
Ideal Supplement to Marriage 


Contract 





President John D. Sage, of the Union 
Central, has mailed this letter to policy- 
holders of the company: 

Dear Policyholder:- -While attending 
a wedding recently, as the groom re- 


peated the customary vows, “to love, 
honor and cherish,” his bride “until 
death us do part,” I was impressed 
vnew with the fact that a life insur 


ance policy is in reality an ideal sup- 
plement to the marriage contract. 

Ideal because it certifies not only to 
the wise thoughtfulness of the hus- 
band during his lifetime, but guarantees 
to the wife a continuation of his pro- 
tection and care during her entire life- 
time, 

A pertinent question for each hus- 
band is “Am I going to care for my 
wife only as long as I live, or as long 


as she lives?” 
The Union Central can help answer 
the second query. The various and 


valuable settlement options applicable 
to all of the company’s policies, give 
the insured the opportunity of directing 
the method of payment of policy pro- 
ceeds even after his death. 

Many policyholders by making use 
of this option are virtually becoming 
the executor of their own estate and 
safeguarding the future income of wife 
and children against dissipation or pos: 
sible unwise investments. 

What would it mean to you if your 
beneficiaries were absolutely assured 
of the monthly receipt of a Union Cen- 
tral check, either for a definite num- 
ber of years or as long as they might 
live? 

Let us tell you how your present 
policy may be made to carry out your 
will. The information is yours for the 
asking and without any obligation on 
your part. 

For your convenience in replying, a 
return card igs enclosed. 

BALTIMORE CONGRESS 

National Life Insurance Day, May 11, 
has been chosen py the Life Under- 
writers Association of Baltimore as the 
day on which to hold its second annual 
sales congress. About 600, including 
associations from all parts of Maryland 
and the District of Columbia, are ex- 
pected to participate. 

ARRESTED IN YONKERS 

M. Schonberger was recently arrested 
in Yonkers for soliciting premiums for 
the Charter Mutual Benefit Association 
when it was not licensed in the state. 
The complaint was made by the Charter 
Mutual. 
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How to Counteract 
Business Depression 


AGENTS TELL EXPERIENCES 





Massachusetts Mutual Life’s Mid-West 
Men Relate Some of Their 
Many Problems 





At the seventh annual meeting of 
Mid-West Agencies of the Massachu- 
setts Mutual Life, held at Chicago, 
March 8 and 4, several speeches were 
made on counteracting business depres- 
sion. Warren C. Flynn, St. Louis man- 
ager, said in part: 

“All this talk about when the business 
depression will end reminds me of the 
story of the Scotchman who one day 
saw a dime lying out in the street where 
traffic was thickest. Acting instinc- 
tively, he made a dash for it, At the 
inquest the jury brought in the ver- 
dict, ‘Died from natural causes.’ So it 
is with this depression about which we 
hear so much. It’s dying—from natural 
causes. It can’t exist in the face of 
energy, work and determination. Let’s 
act with the enthusiasm of one of our 
general agents here today, George E. 
Lackey of Oklahoma City, who recently 
went into the State of Texas, where he 
is not licensed to do _ business, and 
closed the most important case of his 
life, signing up Mrs. Lackey for a life 
contract in the face of keen competi- 
tion. 

“No depression removes the need of 
jife insurance. One man who has writ- 
ten $150,000 of business so far this year 
told me he had not placed a dollar on 
a man whose business was good. No 
business is worth as much now as it 
was. The man whose holdings have 
temporarily decreased in value needs 
life insurance more than he did two 
years ago. Recently we had a man, 
whom we had solicited unsuccessfully, 
come into the cffice voluntarily and buy 
insurance because he saw he needed it 
to take up the shrinkage in his estate 
which would undoubtedly occur if it 
were necessary to liquidate it at the 
present time. It is true that men are 
opposed to spending money just now, 
but they will spend it if you go to them 
with conviction. 

“It is best to seek men in the pros- 
perous lines of business—and there are 
plenty of them. Remember that if one 
ma ncannot buy, the man in the next 
block can. Don’t think you must pull 
up stream all the time, but don’t forget 
that there is a chance to sell the man 
whose business is not as flourishing as 
it was. If his shelves are full of unsold 
goods, he will protect them with fire 
insurance; in the same way he will pro- 
tect his depreciated assets with life in- 
surance, 

“Conditions now are like those prior 
to 1919. There was little or no volun- 
tary buying then and there is little now. 
We've got to put in more work if we 
are to continue to achieve the same 
success we have achieved during the 
past two years. It is no longer sufficient 
to expose oneself to sales. We must 
work longer and longer. If we do, the 
reward is sure to follow, for we get out 
of our work just what we put in. If we 
see more people, we'll make more 
money, but we shall have to spend more 
effort on each individual case. People 
have not been careful about spending 
money, but they are becoming so, and 
it takes work to make them do it. 
“Too frequently we stray from the 
idea of family protection—the primary 
purpose of life insurance. Protecting 
his family is‘one of the most important 
things a man has to do, and as Mr. 
Offner said recently to a prospect who 
was doubtful about the future, ‘The 
Important things in life are not depend- 
dent on conditions existing tem- 
porarily.’ You have to get an average. 
The need of life insurance, he pointed 
out, is permanent; it is not affected by 
Present conditions, and present condi- 
tions are not a valid reason for not 
insuring.” 


George E. Lackey, of Oklahoma City, 
said in his address: 

“T feel this morning like the old far- 
mer down in Tennessee, who one win- 
ter morning was going to town over a 
very muddy road with a wagon-load of 
potatoes. As he was going up a very 
Ing hill, the end gate of his wagon 
dropped out and by the time he had 
almost reached the top of the hill, his 
team sta'led. The old fellow got out, 
thinking that he would relieve the situa- 
tion, but much to his surprise all the 
potatoes had rolled out as he had come 
up the long slope, As he stood and 
looked at the empty wagon, he remark- 
ed, “Stuck with nothing to unload.” 
That’s about my feeling before this 
bright bunch of Massachusetts Mutual 
representatives. 

“Counteracting business depression 
in certain lines and the best methods 
to employ in doing so has been the 
uppermost thought in our minds during 
the past eighteen months at least. I 
feel sure that all of you have your own 
litte way to counteract the depression, 
thereby getting business, else you would 
not have had money to come to this 


splendid convention. 
“T have used several methods suc- 
cessfully during the past eighteen 


months, but I shall attempt to present 
but one or two concrete cases. I be- 
lieve in making people want your line 
so badly that, regardless of business 
depression, they will buy it. I know 
they will buy if they have _ sufficient 
desire, for I am informed that the boot- 
leggers in Ok'ahoma have done and are 
doing a land office business selling corn 
whiskey for $10 per quart and red for 
$20 up. Theatre tickets at $3.30 are 
still bought and have been all during 
the depression. People have actually 
stood in line to get them. There was 
a reason back of ail this—Desire—and 
we surely have had to work hard to 
create it. 

“T shall now speak of another method 
to counteract business depression, and 
then I shall close. Coming down in an 
elevator the other day I heard an insur- 
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therein all hope for America lies.” 


the provision for his own old age. 
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Vice-President Coolidge says: “Look well then to the hearthstone; 


The man who is looking well to his hearthstone is very apt to take 
out an endowment policy. It will carry out his purposes for his home 
if he dies, and it will also keep the fire on his hearth in his own old age. 


And it is an unselfish policy, for it does not shift upon his children 
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ance man say that business was fine, 
and the gentleman with him said, 
‘What, are you trying to kid me?’ The 
agent replied, ‘No, | am really honest.’ 
‘Well,’ the other fellow said, ‘how is it 
that you are getting business during 
these times of depression?’ He said, 
‘t will tell you. I am selling bakers. 
They haven’t reduced the price of bread 
to any great extent, and wheat has 
dropped from $3 to $1 a bushel. They 
only need twe'’ve more months and then 
they can retire. Of course, these bak- 
ers are camouflagers. When I tell them 
the facts, they flinch, but they stand up 
and buy. Of course, if I would permit 
they would have me think they were 
in a bad shape financially, but I know 
better and quote the facts. Then they 
buy from me.’ He is selling the bakers 
$10,000, $15,000 and $25,000 policies. 
This to me is a wonderful thought and 
should be applicable to a great many 
businesses. If the honest facts were 
known, there are plenty of businesses 
that are crying hard times when, if we 
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Balance Sheet, January 1, 1922 


Securities at Market Value as furnished by Insurance Department, 
State of New York 





ASSETS 
Wea Wetste® .cccscctcuccsanve $8,362,881.00 
Mortgage Loans ......eseeee 183,722,805.92 
PONE EDGES ccvisccccctecnvs 164,305,141.17 
Collateral Loans .....0..se0e 301,000.00 


Liberty Bonds and Victory 
NOLES: 20200cccrcceocesccscece 120,628,900.00 
Government, State, Province, 


County & Municipal Bonds 155,439,933.50 


Railroad Bondg .....cscccces 1,524,487.07 
Miscellaneous Bonds an 
SONI pichida couccvuavenesuns 7,325,003.00 
MNS: sive adevie chew cnavatdedie 11,067 ,144.16 
Uncollected and Deferred 
PRGUOINE x cacexacpanadcaure 14,674,443.08 
Interest, and rents due and 
SEGTUER, CCl i ccictcceavcese 13,280,399.90 
De aca cccnscsaxovcadbar $952,632,138.80 





LIABILITIES 
Policy Reserve cccecccccccess $787,157 ,463.00 
Other Policy Liabilities...... 28,527 ,025.08 
Premiums, Interest and- 


Rentals prepaid .......... 4,361,995.18 
Taxes, Salaries, Rentals, 

RENE. OUR ocaccchoccwans 7,549,037.63 
Additional Reserves ........ 7,485,874. 
Dividends payable in 1922.. 42,287,368.71 
Reserve for Deferred Divi- 

GUMGIE Acdbesenctvaneaceaeces 59,303,179.00 
Reserves, special or surplus 

funds not included above. 15,960,196.20 

MOM vcvicdasdcnsdctaeneta $952,632,138.80 





0.16% during the year. 








Paid to and on Account of Policy-holders during 1921. ..$124,308,409.00 
Loaned Policy-holders during 1921 under Policy Contracts 
Loaned on Farms during 1921..... 
Loaned on Mortgages for housing purposes during 1921. 
Loaned on Business Property during 1921.............. 


The earning power of Ledger Assets, including Cash in Bank, advanced 


40,871,382.00 
15,004,330.00 

9,646,991.00 
11,358,909.00 














took time to analyze their situation, we 
would find that they are buying raw 
products at one-third the cost of two 
years ago and still selling their finished 
products at practically the same price. 
They will think lots more of us if we 
will look them square in the face and 
tell them so. 

“In closing, I wish to say that 1922 
is going to be a better year in our busi- 
ness. My agency is writing more busi- 
ness; my men and women are feeling 
better. They have automatically de- 
veloped during 1921 into salesmen and 
saleswomen, where at the beginning of 
the year they were order takers. The 
times made them study and work, and 
in the long run 1921, although a hard 
year, has been a great lesson for us 
younger men and women.” 


44 YEARS WITH JOHN HANCOCK 





General Agent J. C. Campbell One of the 
Most Competent Insurance Men 
in the Country 





John Hancock’s home office organ, 
“The Signature,” devotes a page to the 
continual service of more than forty- 
four years of J. C. Campbell, of Colum- 
bus, O. In February, 1877, he was a 
cierk for a former state agency and two 
years later was appointed state agent 
for Ohio and West Virginia. A number 
of general agents are graduates of his 
office, including Stimmel, of Pittsburgh; 
Flickinger, of Indianapolis, and Clark, 
of Baltimore. 

In May, 1917, Mr. Campbell volun- 
tarily released part of the West Vir- 
ginia territory and in January, 1920, 
he arranged with the company to es- 
tablish direct general agencies at Cleve- 
land, Toledo, Daytomw and Cincinnati, as 
well as two additional offices at Co- 
lumbus. He took into partnership his 
former agency cashier, C. K. Seibert, 
and his son, S. H. Campbell, the firm 
now being known as Campbell, Seibert 
& Campbell, 

In Columbus Mr. Campbell has served 
as a member of the City Council, trus- 
tee of the State Hospital, director of 
the Chamber of Commerce and presi- 
dent of the City Sinking Fund of Co- 
lumbus. 


NO DECLINATION IN TWO YEARS 


During the dual club years, July 1, 
1920, to June 30, 1921, and from January 
1 to December 31, 1921, R. J. Ginn of 
the Rock Hill-Charlotte Agency, of the 
Equitable Society, qualified twice for 
the Quarter Million Club. Throughout 
this entire eighteen months’ period he 
did not have a single declined case. 
Having stood first in this respect within 
the agency for two years, he was perma- 
nently awarded the Lunger Trophy, a 
beautiful silver loving cup, presented to 
the agency in 1917 by former Vice-Presi- 
dent Lunger as an incentive to the 
agents to select oniy the highest type 
of risks. 

During 1920 and 1921, Mr. Ginn wrote 
123 cases, for a total of $536,500, indi- 
cating both quantity as well as quality 
of business. 
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STORIES OF SUCCESS 

Nothing is more fascinating to Ameri- 
caps than stories throwing light on the 
prominent men which ac- 
counts for the fact that there are so 
many magazines exclusively devoted to 
In this country every one 
All the pull in the world, 
all the influence, will not bring one man 
in front of another who has more abil- 
ity, coupled with the ideas and energy 
The an- 
swer is perfectly simple: the business 
coor is open to all who enter with a 
composition of brains, pluck, 
determination and force. 


success of 


that subject. 


has a chance. 


which culminate in success. 


certain 


Ina talk made to the St. Louis Life Un- 
derwriters Association a few days ago, 
a copy of which was furnished to The 


Hastern Underwriter by Roy L. Beck, | 


of the Missouri State Life, the speaker 
being James KE. Kavanagh, third vice- 
president of the Metropolitan Life, Mr. 
Kavanagh told this story: 

I was in the office of Judge Gary the 
other day and found one of the secrets 
of his success. He has behind his desk 
a little opaque glass. He sits with his 
back behind it. A visitor enters, maybe 
an officer of his institution. There is 
some argument and the man is trying 
to argue back. The Judge is economical 
in language. He states his proposition; 
the other man begins to shake his head 
and argue that “it cannot be done.” The 
Judge squeezes a little bulb at the side 
of his desk and there flashes across 
that piece of g'ass an electric light that 
says, “It can be done.” The conference 
is over. That is an illustration of that 
man’s directness of purpose. That is 
what makes that man the head of the 
largest institution the world has ever 
seen. 

The fascinating climb up the ladder 
to business eminence every- 
That 
many of these stories in this business 
are tinged with human interest will be 

illustrated in an issue of The Eastern 
* Underwriter soon to be published which 

will tell how many of the best known 
executives made their start. It will be 
wn issue aimed exclusively to interest 
the insurance clerks of New York, who 
lumber thousands of hard and earnest 
workers, men and women of much more 
than the average type of intellect and 
This issue, coming out in 
acquaint the clerks with the 
functions of the various governing 
bodies of the business; it will have 
much to attract the attention of ac- 


is seen 
vhere in the insurance world. 


capacity 


May, will 


countants, stenographers and the cleri- 
cal forces generally, while it will ap- 
peal particularly to the earnest workers 
in these offices, the persons who are 
ambitious to get ahead. 





PART COMPANY 


Philip S. Powers No Longer General 
Agent of Ocean; Head of 
Federation 
In a letter tc agents who have been 
working under him, Philip S. Powers, 
of Richmond, Va., announces that his 
relation as general agent for Virginia 
for the Ocean, Accident and Guarantee 
terminated March 23. The letter runs 
thus: “The Ocean in expanding its 
field development has long been of the 
opinion that it could function in the 
interest of its patrons and field repre- 
sentatives more efficiently if the terri- 
tory be divided so as to enable the com- 
pany to introduce its practices of co- 
operation more directly. It has like- 
wise been obvious to me that the change 
of conditions generally has made such 

a course desirable. 





“My relation as general agent ends on March 
23, 1922, and the Ocean is now proceeding in 
the reorganization of the territory in pursuance 
of a plan which ought to work to everyone’s 
satisfaction, 

“In expressing appreciation for the friendly 
associations and cordial relation which have 
existed between us in the past, and because 
of my continued interest in the Ocean’s wel- 
fare, I assure you that you need have no mis- 
givings as to your future relations and that you 
can depend upon the continuance of your agency 
in a way that will be to your satisfaction. 

“T therefore hope and believe that you will 
pay me the compliment and give me the satis- 
faction of continuing your active association 
with the Ocean interests.” 

Mr. Powers had been general agent 
for the Ocean in Virginia for eighteen 
years. He has also been representing 
the American Surety in a local capacity 
at Richmond for several years. He ex- 
pects to retain this connection. He is 
contemplating opening a general brok- 
erage office in Richmond, specializing in 
bonding, surety and general casualty 
lines, and may be in a position to make 
a definite announcement as to plans in 
this connection shortly. He regards 
the Richmond field as an especially in 
viting one for a general broker, as there 
is no office of this class now in the city. 

Mr. Powers is at present head of the 
Insurance Federation of America and 
has long been a prominent figure in 
national casualty circles, as well as in 
his home state. 





GOES TO MIDDLE DEPARTMENT 


Hugh T. Nelson, Former State Agent in 
Virginia of the New York Under- 
writers’ Agency 

Hugh T. Nelson, formerly state agent 
for the New York Underwriters for 
Virginia, has been transferred to the 
territory embracing Maryland and the 
District of Columbia, with headquarters 
in Baltimore, Mr. Nelson entered upon 
his new duties this week. He expects 
to make his headquarters in Washing- 
ton later. He also plans to make his 
home in the latter city. Mr. Nelson 
was state agent for the company in Vir- 
ginia for twelve years, with Richmond 
headquarters. His connection with the 
company also covers an_ additional 
period of eight years. In his new terri- 
tory he succeeds Edward D. Purkey, 
who has been transferred to Pittsburgh. 





SET HOT SPRINGS DATE 
The National Association of Insur- 
ance Agents has fixed October 4, 5 and 
6 as the date of the annual convention. 
The convention will be held in Hot 
Springs. The get-together dinner will 
be held October 3. 





Brewster Recuperating 
Sam Brewster, of the burglary de- 
partment of the American Surety, who 
has been ill for some time, is recovering. 





E. Winchester and I. Lloyd Green 
have been elected vice-presidents of the 
Boston. 








THE HUMAN SIDE OF INSURANCE 

















HOWARD W. 


COx 





Howard W. Cox is manager of the 
accident and health department of the 
Charles F. Joyce Agency at Buffalo. 
Largely through his efforts the Joyce 
Agency is rapidly growing to be one 
of the Continental Casualty’s leading 
Accident and Health producers. In the 
contest last fall for the Alexander Cups 
the Joyce office won one of the trophies. 

Mr. Cox was born in Williamsport, 
Pa., October 18, 1885. He attended 
school and spent his boyhood in, that 
city, leaving at the age of twenty-one 
to go into the production end of the 
automobile game at Detroit. In 1919 
he suffered a nervous breakdown and 
after a six months’ rest met F. H. Per- 
dew,. Eastern Manager of the Conti- 
rental’s disability division, at Roches- 
ter, New York, who persuaded him to 
join the Continental family. 

After soliciting insurance in Roches- 
ter and feeling dissatisfied. with the re- 
sults obtained he decided to move back 
to his home town, Williamsport. He 
went to Phitadelphia where he became 
acquainted with Mr. Goodstein, manager 
of the Disability division at Philadel- 
phia. Mr. Cox claims that Mr. Good- 
stein is responsible for the success 
which he has since attained. He re- 
turned to Williamsport and founded a 
partnership operating under the name 
of Compton & Cox. There were days 
of hard effort and in addition to his 
own duties he did agency work for 
Mr. Goodstein as well. 

He moved to Buffalo June 1, 1921. 
His success in the Joyce office is well 
known to most of the Continental 
arents. He is a “plugger” and continu- 
ally keeps after the men for applica- 
tions, calling them on the phone. writ- 
ing them and even wiring them and 
is never too busy to lend a hand in 
Cigging up business, or in the last final 
effort to make the sale. 

* * * 


Henry S. Dennison, president of the 
Dennison Manufacturing Company. of 
Framington, Mass., has been avnointed 
welfare director for the Post Office De- 


partment, succeeding Dr. Lee K. 
Frankel, third vice-president of the 
Metropolitan Life. 


* * 


Edward G. Ports, Mutual Benefit. 
135 Broadway, is sending attractive 
and catchy cartoon matter to prospects 
which he finds makes approach easier. 
The cartoon matter was originated by 
Richard H. Reed. 

* * * 


R. B. McFalls has been appointed 


Metropolitan District agent for the Cen- 
tral Fire of Baltimore. 7 


’ 








F. H. Reed, of Wheeler, Keily & 
Hagney Company, Wichita, Kan., was 
in New York this week visiting the 
North British and other offices. He 
said that the reciprocal idea is spread- 
ing rapidly out West and everything 
is being reciprocalized from grocery 
stores almost to undertaking establish- 
ments. One of the millers’ mutuals is 
now writing all kinds of business in 
Kansas. 

* 8 

William T, Glenney, whose appoint- 
ment as solicitor in Brooklyn for the 
Continental was announced in The East- 
ern Underwriter last week, is one of 
the most popular insurance men in New 
York City. His new position will not 
divorce him from the local territory, 
for, although his field for soliciting will 
be principally in the Brooklyn territory, 
he will also extend his operations to 
Manhattan and elsewhere where suit- 
able risks may be secured. Formerly 
got champion of the New York Fire & 
Marine Insurance Golf Association and 
at present secretary of that organization, 
Mr. Glenney is not going to surrender 


‘the field to his golf opponents, but will 


be right on the job when the summer 
tournament of brokers, agents and com- 
pany executives is held on the Jersey 
links. He was formerly with Rollins, 
Burdick & Hunter, and previous to that 
connection also solicited business in 
this city. During these years he has, 
by virtue of his personality, built up a 
wide cire’e of social and business 
friends who are delighted to learn that 
his new connection brings Mr. Glenney 
daily into town. He is one of the large 
group of insurance men who reside in 
Plainfield, N. J. 
* * * 

Vice-President Louis Pfinastag of the 
National Liberty has just return: to 
New York via §.S, Mallory from Gal- 
veston after having spent a littl: over 
a month at various points in the South 
and principally Texas. He reports that 
business is slow in most places and col- 
lections very hard but with conditions 
improving. He was greeted at the 
office with a very handsome bouquet of 
flowers being placed on his desk. 

~ * 

Dr. Lee K. Frankel, third vice-presi- 
dent of the Metropolitan Life, is author 
of a paper bearing this title, “The Evi- 
dence of Intensive Anti-Tuberculosis 
Effort Upon the Death Rate,” which was 
delivered before the seventeenth annual 
meeting of the National Tuberculosis 
Association, and which has been circu- 
lated by the Metropolitan Life. 








BADGER TO SUE UNTERMYER? 


Reported Insurance Lawyer Has Bill of 
$6,000 Against King of 
Inquisitors 





Here’s a hot story! 

Between cigars at the executive com- 
mittee meeting of the Insurance Fed- 
eration of New York State on Tuesday 
it was rumored that William Otis Bad 
ger, Jr., insurance lawyer. has a Dill 
for a mere matter of $6,000 against 
Samuel Untermyer, counsel for the 
Lockwood committee, for services per- 
formed for that committee and for 
which he has received no remuneration. 
The story is to the effect that Mr. 
Untermyer tossed the bill into the 
wastepaper basket, whereupon Mr. Bad. 
ger said he’d sue. 

If this is correct the dramatic possi- 
bilities are immense, and there will be 
a crowded court room when the insur- 
ance lawyer puts the Lockwood lawyer 
on the stand. Following the Untermyer 
tactics, Mr. Badger’s first question wi'l 
probably be: “Mr. Untermyer, is it 
true that you are a—and a—and a—?” 

It will be recalled that Mr. Unter- 
myer says Mr. Badger was not officially 
connected with the Lockwood commit- 
tee, to which Mr. Badger retorts that he 
was very much connected therewith— 
$6,000 worth of connection, 
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Fire Insurance Department 








Inflammable Films 
Hearing in Harrisburg 


DISCUSS 





FIREPROOF BOOTHS 





Arguments For and Against; F. H. 
Wentworth Represents Insurance 
Viewpoint 





Harrisburg, April 11—-Whether a fire- 
proof booth will be required for the 
showing of educational films in audi- 
toriums, churches and schools in Penn- 
sylvania will be decided by the mem- 
bers of the State Industrial Board when 
they meet after the Easter holidays to 
consider finally the regulations govern- 
ing the exhibition of such motion pic- 
tures. Practically no objection is made 
to the other regulations which the 
board has inserted in the code; inspec- 
tion of the safety of buildings; exami- 
nation and licensing of the operators; 
and the use of approved projecting 
machines. 

Arguments for and against the use 
of the booths were heard bf the board 
yesterday afternoon at a public hearing 
here. As tentatively drafted, the regu- 
lations will demand the booth, except 
where the slow burning film only is 
exhibited. The regulations will refuse 
permits for showing flammable film in 
buildings where booths have not been 
provided, 

The code of regulations will be effec- 
tive September 1. 

At the Hearing 

Representatives of fire insurance un- 
cerwriters and of motion picture ex- 
hibitors monopolized the major portion 
of the discussion. School and church 
representatives were also in the audi- 
ence and participated in the discussion. 

The objection that libraries of the 
slow burning film are so incomplete as 
to limit the range of subjects for ex- 
hibition, was raised by George A. Gor- 
gas, of this city, representing Harris- 
burg schools. 

A film exchange operator, however, 
declared that libraries of the slow burn- 
ing variety now exist which offer five 
sets of pictures each week for ten years 
without duplication, and that the 1li- 
braries are now being increased at the 
rate of ten subjects each week. 

It was established that approximate- 
ly 99% of the film now in use is for 
professional or theatrical purposes, and 
is practically all of the fast burning 
variety. About a third of the film for 
non-professional use is of the slow burn- 
ing composition, it was added. 

The danger of fire was explained by 
Franklin H. Wentworth, Boston, repre- 
senting the National Fire Protection 
Association. This danger, he said, is 
mm the handling of the film and its 
accumulation after use. An effort is 
being made throughout the country to 


Executives Return 
Impressed By South 


DARLINGTON, FALCONER BACK 





Visited Many Cities on Fifteen Day 
Trip, Going as Far South as 
Galveston 





United States Manager Hart Darling- 
ton, of the Norwich Union, and Presi- 
dent W. G. Falconer, of the Norwich 
Union Indemnity and Phoenix Indem- 
nity, have returned to New York, bring- 
ing to a close ‘a fifteen day swing 
around the circuit which has carried 
them into many states. 

Leaving New York late in March, the 
two executives of the Norwich Union 
companies have visited Kansas City, 
St. Louis, Galveston, Dallas, New Or- 
leans, Atlanta and a number of other 
cities, and it is their intention to re- 
peat this trip before many months have 
passed. ? 

Mr. Darlington stated during his stay 
in Atlanta that they had found general 
business conditions showing quite 
marked signs of improvement in the 
various cities which they have visited, 
and despite the existing textile and 
mining strikes, he had not found the 
business men he came in contact with 
to be depressed by the situation. 

It was the first visit of Mr. Darling- 
ton and Mr. Falconer to a number of 
the cities visited, and not only were 
they impressed by the energetic pro- 
gressiveness of Atlanta, Dallas, and 
other points, but they feel that the trip 
has been calculated to be of consider- 
able value in promoting the interests 
of the Norwich Union companies. 








stamp out the use of flammable film for 
non professional use. 

A protest against the restrictions—de- 
manding fireproof booths was made by 
Dr. Louis Nusbaum, associate super- 
intendent of Philadelphia public schools. 
He urged that the necessity of the 
booth be left to the discrimination of 
the board. 

A. E. Smith, of Bethlehem, represent- 
ing Episcopal churches of Pennsylvania, 
opposed blanket regulations and urged 
special decisions for individual cases, 
at the time the board considered grant- 
ing permits to the building owners. 

“Competent licensed operators are 
more numerous in this work in this 
state,” he commented, “than competent 
automobile drivers who are licensed by 
the state.” 

The attitude of the members of the 
board, as revealed in questions during 
the hearing, seemed to indicate that 
they favor the booth, to safeguard the 
public and prevent undue fire loss. 




















THE 


TOKIO 


MARINE AND FIRE INSURANCE COMPANY, Limited 


UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 
80 MAIDEN LANE, NEW YORK 














Damminég the 


Stream of 


Pessimism 


[NSURANCE Agents are able to measure fairly accurately 
business conditions. They realize that ours is a great country 


with tremendous resources. 


Our government is stable, 


every reason to believe that our business conditions will work out 


our people are intelligent. 


very satisfactorily, although gradually. 


American business men can 


store national conditions. 


Let all quit bemoaning the times and casting gloom. Spread sun- 


shine and good cheer. Have faith in American business. 


Dig in your toes, buckle up your belt. Look ahead and not down. 


Work and save. 


The Cleveland National 


Fire Insurance Company 
CLEVELAND, OHIO 


E. Kimball, President 


be relied on to do their utmost to re- 


Wm. C. Doolittle, 
Asst. Sec’y-Treas. 


Archibald Kemp, Sec’y-Treas. and Managing Underwriter 


There is 























RIOT and CIVIL COMMOTION—EXPLOSION 


[Rsurance 6. 


OF NEW HAVEN. CONNECTICUT. 


SPRINKLER LEAKAGE 


FIRE—THEFT—COLLISION—PROPERTY DAMAGE 


AUTOMOBILE 




















LEWIS & GENDAR, INC. 


Commonwealth Insurance Co. of New York 
London & Scottish Assurance Corp., Ltd. 


NEW YORK CITY AGENTS 


National Security Fire Insurance Co. 


BROOKLYN AND SUBURBAN AGENTS 


Northern of London 


Commonwealth of New York 
Detroit F. & M. of Mich. 
London & Scottish of London 


NEW YORK OFFICE: 


ONE LIBERTY 


Telephones: John 63-64-65 


Firemen’s of New Jersey 
Globe & Rutgers of N. Y. 


National Security Fire of 


STREET 
’Phones: 


Indemnity Ins. Co. of N. 


BROOKLYN OFFICE 
145 MONTAGUE STREET 
Main 6370-6371-6372 


Neb. 
A. 
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| Springfield 





ONSIDER your Companies by their service to the business of insur- 
ance as a whole, as well as their value to your individual agency. 


Local Agents’ Chattanooga Convention. 


SN’T the name of the SPRINGFIELD foremost in 


your mind when reading the above? 


Springfield Fire & Marine Insurance Company 





Massachusetts 











A GOOD TRAINING SCHOOL 





Eleven Representatives of the Massa- 
chusetts Insurance Department 
Who Have Gone Elsewhere . 





The resignation from the Massachu- 
Department of F. M. 
Dominick, chief engineer, to go with the 
Boston Company, reminds 
“The Insurance Age” that eleven for- 
mer representatives of that department 
are now in important positions in the 
insurance world. 

Frank H. Hardison, for many years 
commissioner, is now consulting actu- 
ary of the Liberty Mutual, Boston, 
Others have made these changes: C. 
W. Fletcher, who was chief examiner 
under Commissioner Cutting and Dep- 
uty Commissioner under Commis- 
sioner Hardison, is assistant treas- 
urer of the Massachusetts Bonding 


setts Insurance 


Insurance 


and Insurance Company; L. G. Hodg- 
kins, also chief examiner and deputy, 
is secretary of the Massachusetts Pro- 
tective Association of Worcester; Harry 
I, Peabody, succeeding Mr. Hodgkins 
aus both examiner and deputy, is now 
secretary of the Ridgely Protective As- 
sociation of Worcester; George W. 
Smith, now vice-president of the New 
Kngland Mutual and former actuary of 
the department, was succeeded by Le- 
roy A. Wheeler, who resigned for the 
position of associate actuary of the Lib- 
erty Mutual; Daniel P. Walsh, chief 
examiner, is now assistant secretary 
of the Automobile Mutual Fire and the 
Automobile Mutual Liability Insurance 
Companies of Boston; W. N. Magoun, 
head of the Workmen’s Compensation 
Division, is general manager of the 
Massachusetts Rating and Inspection 
Bureau; Edmund §S. Cogswell, who suc- 
ceeded Mr. Magoun, is general manager 
of the National Association of Mutual 
Casualty Companies. 


TO MOVE EXPERT’S OFFICES 

The offices of the New Jersey sched- 
ule rating expert will be moved to the 
fourth floor of the Essex building, at 31 
Clinton street, Newark, on May 1. The 
new offices provide sufficient space for 
work, with the additional advantage of 
being on a single level, The present 
space occupied by the bureau, in the 
New Jersey Insurance Building, 38-40 
Clinton street, Newark, is too cramped, 
and is awkwardly located because of 
being on three floors. 


BROKERS TO MEET 

The annual meeting of the Fire, 
Marine & Liability Brokers Association 
of New York will be held on Tuesday, 
April 18, at 80 Maiden lane. Annual 
reports will be read. The following 
have been nominated for directors to 
serve until 1925: Francis C. Car, Fred- 
erick §. Little, George P. Nichols, Alex- 
ander M. Silvey and George C. Stevens. 








Actual market value for all securities 





D. H. Dunham, President 
Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A. H, Hassinger, Ass’t Sec’y 
John A. Snyder, Secretary 


THE 
MECHANICS 
INSURANCE CO. 

of Phiiadelphia 
Organized 1854 


Statement January 1, 1922 
ASSETS AND LIABILITIES 


Capital. i..ssexcsies $ 600,000 
Reserve  Reinsur- 

ance Funds ..... 1,562,257 
Reserve all other 


liabilities ........ 183,956 
Net Surplus ...... 789,027 
BME -hoceanneeee $3,135,240 


Policyholders Surplus, $1,389,027 











D. H. Dunham, President 

Neal Bassett, Vice-President 
John Kay, Vice-Pres. & Treasurer 
A, H. Hassinger, Secretary 


FIREMEN’S 


INSURANCE CO. 


of Newark, N. J. 


Organized 1854 


Statement January 1, 1922 
ASSETS AND LIABILITIES 


| ae es. 7 $1,250,000 
Reserve  Reinsur- 
ance Fund ...... 5,021,670 


Reserve all other 


liabilities ....... 1,405,201 
Net Surplus ..... 2,840,571 
MRL cichiseaaonee $10,517,442 


Policyholders Surplus, $4,090,571 











H. M, Gratz, President 
D. H. Dunham, Vice-President 
Neal Bassett, Vice-President 

John Kay, Treasurer 
A. H. Hassinger, Ass’t Sec’y 


THE 
Girard F. & M. 
INSURANCE CO. 


of Philadelphia 


Organized 1853 


Statement January 1, 1922 
ASSETS AND LIABILITIES 
6 | $1,000,000 


Reserve _Reinsur- 
ance Fund ...... 2,240,933 


Reserve all other 
liabilities . 267,721 

Net Surplus ..... 851,855 

| ree $4,360,509 


Policyholders Surplus, $1,851,855 














Loyal to friends and loyal agents 














Protest to Governor 
1% Tax on Business Of 
Unadmitted Insurers 


MERCHANTS ASSOCIATION 





ACTS 





Says This Bill Would Make 
Foreign Insurance 
Prohibitory 


Cost of 





Protest has been made by the Mer- 
chants’ Association to Governor Miller 
against a bill introduced by Assembly- 
man Judson imposing a tax of 1% on 
insurance written with non-authorized 
carriers, 

Claiming that such a tax would be 
prohibitive and injurious to the busi- 
ness of New York City, the association 
sent to Governor Miller the following 
telegram: 

“Assembly bill 1470 now before you 
for action imposes a tax of 1% upon 
the amount of insurance placed with 
foreign companies not authorized to do 
business in this state. Certain classes 
of business interests are now practi- 
cally compelled to effect their insur- 
ance through foreign companies for the 
reason that the conditions imposed by 
domestic insurance companies are so 
stringent as to make the cost excessive. 

“The effect and the intent of the pend- 
ing bill is to make the cost of foreign 
insurance prohibitory and thereby to 
force resort to domestic companies. 
This condition would be _ excessively 
harmful to important business interests 
of this state and would tend to drive 
many important business transactions 
to competing cities. 

“We respectfully request you to sus- 
pend action on this bill in order that 
we may have time to prepare and pre- 
sent to you a memorandum embodying 
the facts. In general we deprecate 
legislation intended to place disabilities 
upon one class of competitors in order 
that a competing class may have a dis- 
criminatory benefit, especially when 
such discrimination harmfully affects 
the public. This bill appears to fall 
within that description and we suggest 
that the taxing power should not be 
used to that end unless very convine- 
ing reasons are shown.” 





SPECTATOR INDEX 
The Fire Insurance Pocket Index, of 


the Spectator Company, for 1922 has 
been issued. It is the forty-second 


number of this publication. It gives 
the yearly fire insurance losses in the 
United States from 1916 to 1922 as fol- 
lows: 1916, $231,442,995; 1917, $267, 
273,140; 1918, $316,954,385; 1919, $269,- 
000,775; 1920, $830,853,625; 1921, $333,- 
654,905. The index gives statistics of 
the condition and business of American 
and foreign fire insurance companies 
for a ten year period. It gives a com- 
plete list of Lloyds and reciprocal un- 
derwriters’ associations operating in 


this country and many other matters 
of interest. 
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Improved Risk Man 
Denies Special Aero 
Alarm Favoritism 


MANAGER BAKER’S STATEMENT 








Mutuals Have High Regard for Aero, 
But Credit is Given for Others, 
Too 





The Eastern Underwriter has been 
asked for an explanation of the rela- 
tions existing between the Improved 
Risk Mutuals, the organization of ten 
mutual companies now doing business 
in the East, and which has headquar- 
ters at 75 Fulton street, under the man- 
agement of A. C. Baker, and the Aero 
Fire Alarm Co., of 26 Cortland street. 
Some brokers believe that this alarm 
is especial y favored by the Improved 
Risk Mutuals, and they allege that cer- 
tain assured have been told that if they 
instal the Aero they will reap large rate 
benefits. 

Statement by A. C. Baker 

A, C. Baker, manager of the Improved 
Risk Mutuals, denies this, and when 
asked by The Eastern Underwriter for 
a statement, he said: 

“We have your letter of the 7th inst., 
inquiring as to the exact relations be 
tween the Aero Alarm System and the 
Improved Risk Mutuals. 

“There is no relation and our busi- 
ness is not restricted to risks protected 
by this system. 

“The Improved Risk Mutuals look 
with favor on any s¥stem or device 
which is effective in prevention of fires 
and protection of property. We look 
with favor on the Aero Automatic Alarm 
and our rates, which have been filed in 
this state, grant a substantial reduc- 
tion therefor. 

“In dealing with unprotected risks 
our enginecrs specify the type of pro- 
tection best suited to the peculiar 
hazards involved. This may be the 
automatic alarm, automatic sprinklers, 
chemical equipment or any other fire 
prevention device which best protects 
the property in question.” 

How Rumor Arose 

Krom a source that is friendly to the 
Improved Risk Mutuals The Eastern Un- 
derwriter is informed that the president 
of one of the mutuals at one time was 
active in developing the Aero Alarm, 
but that his only interest at the present 
time is that of a stockholder, as he is 
no longer an officer in it. This infor- 
mant confided that the Improved Risk 
Mutuals regards the Aero as an efficient 
apparatus, just as they do some others, 
and that facts about the credit for the 
Aero have been filed with the New York 
Fire Insurance Exchange. 

Pittsburgh Office Opened 

The Improved Risk Mutuals are to 
become active in the Western Penn- 
sylvania fie’d and an office in the Park 
Building, Pittsburgh, has been opened 
by R. M. Wolf, special agent of the 
Lumbermen’s of Mansfield, O. 


Aero for Big Shizs 

Contracts have recently been award- 
ed by the Government to install the 
Aero Automatic Fire Alarm system on 
the steamers Leviathan, George Wash- 
ington and other large vessels. The 
operation of this system depends upon 
the infallible natural law that air ex- 
pands when heated. 

A tiny copper tube, only three- 
fortieth, of an inch in diameter, extends 
to every room or compartment to be 
protected—copper, because that is one 
of the best known conductors of heat. 

When a fire starts, the air in the tube 
is instantly expanded. This electrically 
starts fire gongs throughout the build- 
ing, or wherever else desired. At the 
same time the location of the fire is 
shown on the annunciator, usually 
Placed at the entrance to the building. 
In cities the alarm is also transmitted 
automatically to the fire department, 








ORGANIZED 








CASH CAPITAL 


1853 $12,000,000 








PROTECT AGAINST 
THE WIND 


Windstorms cannot be avoided. They 
blow everywhere, with varying degrees of 
intensity, and with their destructive forces 
tear off a roof or wipe out whole towns. 


There is no way to prevent windstorms, 
but Windstorm Insurance provides protec- 
tion against the financial loss that they 
often cause. 

A Windstorm Insurance Policy in The 
Home of New York gives the policyholder 
protection in America’s Largest and Strong- 
est lire Insurance Company. 





THE HOME 


INSURANCE COMPANY 











NEW YORK 


ELBRIDGE G. SNOW, President 


NEW YORK OFFICE: 56 CEDAR STREET 





Aircraft, Automobile (Complete Cover in Combination 
Policy), Earthquake, Explosion, Fire and Lightning, Flood, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits and 
Commissions, Rain, Registered Mail, Rents, Rental Values, 
Riot and Civil Commotion, Sprinkler Leakage, Tourists’ 
Baggage, Use and Occupancy, Windstorm. 





STRENGTH REPUTATION SERVICE 
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New England State 
Associations Will 
Hold Convention 


HAVE THEIR OWN PROBLEMS 





Insurance Agents’ Organizations to 
Meet at Franconia Notch, N. H., 
on June 26 





The various associations of insurance 
agents in the New England states are 
to hold a convention on June 26 at 
the Profile House in the +-Franconta 
Notch, New Hampshire. 

The meeting is to be known as the 
Convention of New England Insurance 
Agents. Present indications are that 
the convention will be of widespread 
interest throughout New England, and 
will be of considerable importance. 

Alfred Davenport, vice-president of 
the New England States group of the 
National Association of Insurance 
Agents, and who is also president of 
the Boston Board, is one of the active 
figures in arranging for the convention. 

Well Organized Now 

For a time the work of organization 
of insurance agents’ associations was 
rather slow in New England although 
one of the first of the state associations 
was formed in that state, but in more 
recent years the idea caught on and 
now there are strong associations In 
most of the New England states. 

The plan of a territorial group of 
state associations holding a convention 
is a new one, but there are many rea- 
sons why this is advisable, for New 
England, most important of which is 
the fact that the agents there have 
problems which are distinctive. The 
situation relative to the mutuals fur- 
nishes many perplexing angles there. 
Massachusetts and Rhode Island are the 
home centers of many of the strongest 
mutuals, while in those two states and 
in some others agencies are of a de- 
cidedly mixed type; that is, prominent 
agents represent both stock and mu- 
tual companies and this relationship 
there is often harmonious. Men who 
are officers of mutuals are sometimes 
leading local agents who sell stock fire 
insurance as well as mutual insurance. 
In Vermont and some other states the 
farm mutual competition is a serious 
matter and was discussed at a recent 
meeting of Vermont insurance agents 
in annual convention. 


Associated Industries 

Another proposition which may be 
discussed at the New England conven- 
tion is the letter and questionnaire sent 
out by the manager of the Associated 
Industries of Massachusetts in which 
members were asked about their in- 
surance and which letter and question- 
naire some people regard as a direct 
bid for stock company insurance re- 
newals. 





FIRE AGENCY CHANGE 

Miss Isobel Weber and Louis H. 
Payne have taken over the general in- 
surance agency at Hudson, N. Y., which 
was operated by the late Charles W. 
Bostwick for the past thirty-five years. 
A short time ago the Bostwick agency 
purchased the insurance business of 
Macy & Whitbeck. These businesses 
will be combined and conducted along 
the same lines as in the past by the 
new owners under the name of the 
C. W. Bostwick Agency. 





INSURANCE AGENCY BOUGHT 


The Citizens Real Estate Company 
of Uniontown, Pa., has purchased the 
insurance agency of Kelly & Cook for- 
merly located in the Union Trust Co.’s 
building, thereby becoming the author- 
ized agent for the Travelers of Hart- 
ford, in Uniontown and vicinity. The 
offices of Kelly & Cook have been dis- 
continued, and the insurance business 
will be carried on by the Citizens Real 
Estate Company. 
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Federation “Lobby” 
Spent $9.83 in All 


WILL FILE STATEMENT ON _ IT 


Executive Committee Hears Willough- 
by Report; Lobby to Be 
“Visible” 


Ali this talk of Sam Untermyer’s 
about “invisible lobbies” and “criminal 
insurance lobbies” has gotten the goat 
of the Insurance Federation of New 
York, which proved an important medi- 
um in making the clinching arguments 
which kilked the monopolistic compen- 
sation bill endorsed by the Lockwood 
committee, and at a meeting of the 
executive committee here this week 
the report of Secretary Willoughby, in 
which he said that hereafter the lobby 
will be distinctly “‘visible,” was adopted 
without a dissenting vote. The lobby 
consisted of insurance men, giving just 
as good arguments as they could to 
knock the state monopolistic measure 
on the head, and thus save the private 
business of insurance from rain. 

Mr. Willoughby spent just $9.83 as 
expenses in fighting the measure. 
Whether this nefarious expenditure 
was to buy some assemblyman a cigar 
or two, to “blow” some reporter to 
cigarettes, or to tip bootblacks in Al- 
bany, is not stated, bat anyway Secre- 
tary Willoughby is going to make an 
affidavit that this was the amount spent 
and will file it in the proper official 
quarters, where “lobbyists” file those 
things. In his report he said in part: 


As you all know this year’s session of the 
Legislature goes down in Linory as one of the 
most important and the most active one in years 
from the standpoint of the insurance business. 
Some 50 bills pr« viding for amendments to the 
Insurance Laws, were introduced, notably among 
them being the ‘Downing Campbell bill, providing 
for Compulsory Monopolistic State Fund Com 
pensation Insurance, and the Lockwood Housing 
Committees Bills, so called. The Lockwood bills 
were the expected echoes of the hearings con- 
ducted in New York, Buffalo and other cities of 
the state, under the direction of Samuel Unter- 
myer, counsel for the Lockwood Committee. 
The Downing-Campbell bill was sponsored orig 
inally by the New York State Federation of 
Labor, but was later taken up by the chief 
counsel for the Lockwood Committce and some 
members of the committee. It brought about a 
cplit in the committee, however, not only among 
the members, but also between counsel, William 
Otis Badger, Jr., who had been associated with 
Mr. Untermyer in some of the committee’s work, 
coming out squarely in opposition to State In 
surance and joining this Federation, after Mr. 
Untermyer had announced himself as favoring 
the proposition and had stated his intention to 
endeavor to have the Lockwood committee en- 
dorse it and include the passage of the Downing- 
Campbell Bill among its other recommendations 
¢o the Legislature. 


Letter to Members 


In accordance with a vote passed at the last 
regular meeting of the Executive Committee, 
held January 12, 1922, the secretary’s office sent 
out a letter to cach member of the Federation, 
calling attention to the Downing-Campbell Bill, 
and urging him to request his senator and as- 
semblyman to vote against it. ‘This letter was 
productive of very satisfactory results, many 
replies being received to it, not only from mem- 
bers but from legislators throughout the state. 
moanengert and business men also were ac- 
quainted with what the passage of the Downing- 
Campbell Bill would mean, not only to insurance 
interests but to the business men of the state, 
and every citizen in general. Newspapers from 
Buffalo to New York City printed notices to the 
effect that much opposition to the bill was being 
manifested and in many cases, from a colunin 
and a half to two columns of space *was given 
over to explaining the Federation’s argument 
against Monopolistic State Fund Insurance, 

Special Meeting 

A special meeting of the Executive Committee 
and the general membership of the Federation 
was held February 7, 1922, in the Hotel Ten 
Eyck, Albany, at 2 o’clock in the afternoon, to 
gliscuss ways and means of combating impending 
inimical legislation. A detailed report of that 
meeting has been read, so I will not go over it 
again, but will say as a result of that meeting 
A. Clarence Hegeman, member of our Executive 
Committee and National Councillor, and Presi 
dent Edward L. Haskell went to Washington 
and succeeded in having the Chamber of Com 
merce of the United States adopt resolutions 
opposing the Downing Bill. This was not an 
easy thing to do, as that organization usually 
confines its resolutions and recommendations to 
National affairs, and the committee is deserving 
of much commendation for the efficient manner 
in which it went about its work and the highly 
satisfactory results that attended its efforts. 

This resolution was embodied in a letter sent 
out by the National Chamber of Commerce to 
every constituent organization in the State of 

New York, and unquestionably it played a prom- 

inent part in lining up the opposition that 

eventually resulted in killing the bill. Mr. Hege- 
man can tell you about this feature in detail, 
so I will pass on. 

Members of the Federation also did good work 


in seeing to it personally that members of the 
Legislature in general and of the committees on 
Labor and Industry and Insurance, were made 
thoroughly familiar with the opposition to this 
bill. in addition business men’s clubs through 
out the state were interested in the opposition by 
the secretary’s office, and they aided in the fight. 
Hearing on Bill 

The bill came up tor hearing in the Senate 
Chamber, Tuesday afternoon, February 21, 1922, 
and as they say in the newspapers ‘““ihere was a 
large gallery present.” Thomas F. Dutty, chair 
man of the Ohio Industrial Commission, in 
charge of dhe administration of the monopolistic 
workmen’s compensation fund in that state; 
John B. Andrews, secretary of the American 
Association for L abot Legislation; James C. Hol- 
land, president of the New York State Federa 
tion of Labor; E. M. O’Hanlon, chairman of the 
legislative committee of the New York State 
Federation of Labor; William E. Fitzsimmons, 
counsel for the legislative committee of the 
Railroad Brotherhoods; Maude Schwartz, repre 
senting women’s labor organizations, and others, 
appeared in behalf of the bill. Opposition to it 
was voiced by this Federation, the secretary of 
which spoke briefly and filed a brief; Jesse S. 
Phillips, former state superintendent of insur 
ance, and who appeared as representative of the 
Nationai Bureau of Casualty Companies; Wil 
liam H. Hotchkiss, former state superintendent 
ot insurance, and counsel for the United States 
Casualty Company; John L. Train of Utica, rep 
resenting the mutual companies; Frank P. 
Tucker of Albany, first vice-president of this 
Federation, and who spoke in behalf of - 
co-operative fire companies of the state; J. 
Boylan of the Brooklyn Chamber of cot 9 eg 
Mark A. Daly, general secretary of the Asso- 
ciated Industries; P. Tecumseh Sherman for the 
National Compensation Publicity Bureau; T. J. 
O’Neil for the Royal Indemnity Company; A. 
Clarence Hegeman, of the Federations Executive 
Committee, representing the Fire, Marine and 
Liability Brokers’ Association of New York City; 
KE. C. Cogswell for the National Association of 
Mutual Casualty Companies; A. T. Shevlin and 
John Woodenbury for the Brooklyn Insurance 
Brokers’ Association, and Frank L. Gardner of 
Poughkeepsie, president of the New York State 
Association of Insurance Agents. The hearing 
occupied two hours, and the bill was apeees 
to have been killed in committee, but on March 
Sth, after, a hearing on these "insurance bills 
contained in the Lockwood Committee’s recom- 
mendations, Mr, Untermyer arranged for an- 
other hearing on the Downing bill before the 
senate committee on Labor and Industry. The 
hearing was set for 10 o’clock the next morning, 
so all ‘the out-of-town men who had come to 
Albany for the Lockwood bills hearings had re- 
turned home, and there was no opportunity to 
get an inspiring representation together to appear 
before the committee the next morning. rhe 
secretary did the best he could for the Federa 
tion and appeared in opposition to Mr. Unter- 
myer and representatives of the labor interests. 
Mrs. Rosalie Loew Whitney of the State Indus 
tries Board also appeared in opposition to the 
bill. A. J. Ferris, vice-president of the Fidelity 
& Casualty Company was present, but was not 
given opportunity to be heard. The last week of 
the session the bills came into prominence again, 
when Assemblyman Campbell moved to have the 
assembly committee on rules discharged from 
further consideration of his bill and have it go 
to the floor of the House for discussion. Chair- 
man Hutchinson of the Insurance Committee of 
the Assembly opposed the motion, and after con 
siderable discussion, in which several. members 
took part, on each yote of the question, the mo 
tion to discharge the committee was killed by a 
vote of 78 to 49. Senator Downing made a 
similar motion in the Senate two + Hany later 
and after even more heated discussion than that 
which occurred in the Assembly, his motion was 
killed by a vote of 29 to 

The Strauss Senate Bill, providing for Com- 
pulsory Automobile Insurance, and containing 
a state insurance feature, received attention from 
the Federation, and contrary to all expectations 
this bill was reported out of committee. It was 
killed on the floor of the Senate, however, but 
received a number of Republican votes. 





SPECIAL “AGENT WANTED > 


A large Itnglish Company desires the services of a 
thoroughly experienced man with good following for 


| 
| WESTERN NEW YORK FIELD 


Please state, fully, qualifications. 


| Address W. N. Y. F., E 
c/o THE EASTERN UNDERWRITER 


86 Fulton Street 
| New York 











Superior Fire 


A. H. TRIMBLE, Prest. 


Capital $600,000.00 





PITTSBURGH, PA. 
Incorporated 1871 
EDWARD HEER, Vice-Pres. & Sec’y 
H. J. A. FINLEY, Asst. Secretary 
Why not make room in your agency for a conservatively managed, 


medium-sized American Company whose indemnity, treatment of agents 
and assured, will bear inspection for half a century? 


Assets $3,067,548.54 


Insurance Co. 


Net Surplus $585,340.40 








Speaking and Publicity Work 

During the last three months the secretary 
has visited some 16 counties of the state and has 
made 20 public addresses on “Insurance,” “In- 
surance Federation,” ‘‘Kiwanis’ and ‘Rotary.’ 
Nearly ail of these talks have been covered in 
their entirety by the press and in consequence 
the Federation has received many columns of 
the very best publicity it is possible to obtain 
and its message has been broadcasted among the 
people of the state from the little town of 
Penn Yan to the great city of New York. ‘This 
work, of course, will be continued throughout 
the remainder of the year. Prominent among 
the organizations before which your secretary 
has spoken, besides those covered by Mr. Gar- 
rett’s report for the committee on county activi- 
ties, were the Kiwanis clubs of Auburn and 
Rome, Mr. Tucker’s Co-operative Fire Insurance 
Companies organization, and the Accident and 
Health Society of New York City. The latter 
society has appointed a committee to solicit 
Federation memberships among its members. The 
secretary had an opportunity to speak before the 
Watertown Kiwanis club, March 9th, but was 
obliged to cancel it on account of Mr. Unter- 
myer’s visit to Albany so mailed a copy of the 
talk which he had planned to give in Water- 
town, to the club. It was read i nig and 
printed in full in the newspapers of the city, so 
the Federation lost no publicity. The address 
was printed in the same issue that contained the 
story of Mr. Untermyer’s_ argument before the 
Legislative Committee. In addition, E. H. 
Warner of Buffalo, a vice-president of the Fed- 
eration, has spoken in Lockport in its behalf. 





LOCKWOOD TO MOVE 
Lockwood Bros., of 70 Maiden Lane, 
will move to 100 William street on 
April 29th, 
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HEARING ON APRIL 21 


Dozen Fire Companies Will Discuss 
Question of Disputed Loss in 
Superintendent’s Office 





Colonel Stoddard, insurance superin- 
tendent of New *York, will hold a hear- 
ing on April 21 at which representatives 
of about a dozen fire companies will 
be present. The subject under discus- 
sion is a disputed loss. The hearing 
was to have been held on April 14, but 
was postponed at the request of the 
companies. 


WHY G. & R. RESIGNED 





Thought U S. Fire Companies’ Confer- 
ence Had Nothing to Do With 
Rates on Foreign Jurisdiction 





The Globe & Rutgers Fire Insurance 
Company has formally resigned from 
the United States Fire Companies’ Con- 
ference. When the Globe & ‘Rutgers 
joined this conference it was with the 
understanding that it had no jurisdic- 
tion outside of the United States nor 
jurisdiction at all in the matter of 
rates, and when it was found that these 
two questions were involved in the 
Association’s by-laws, the Globe & 
Rutgers resigned. 


BROOKLYN BROKERS MEET 

The Brooklyn Insurance Brokers’ As- 
sociation met in the rooms of the Brook- 
lyn Chamber of Commerce, 32 Court 
street, last night. James C. Heyer, man- 
ager of the accident and health depart- 
ment at the New York office of the 
United States Fidelity & Guaranty, 
spoke, ; 





TRANSFER NOBLE TO BUFFALO 

Joseph Noble, Philadelphia suburban 
special agent of the Insurance Compaly 
of North America, has been transferred 
to Buffalo, taking the place of Percy W. 
Clark, who has been brought into the 
Alliance home office as general agent. 


H. R. RAY DEAD 
H. R. Ray, for forty years with the 
Commercial Union, and head of the 
re-insurance department of the Com- 
mercial Union Assurance Co., Ltd., died 
on April 6 at Westwood, N. J. 





The Southern Home, of Charieston, 
S. C., announces the appointment of 
Walton H. Griffith as secretary. Mr. 
Griffith, who was formerly special agent 
of the Norwich Union, is one of the 
most competent of the younger South- 
ern insurance men. 
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Philadelphians Support 
Senator G. W. Pepper 


INSURANCE MEN ON _ RECORD 








Urge All Pennsylvania Underwriters 
to Aid in Forming Pepper 
Citizen Clubs 





Prominent and representative insur- 
ance men of Philadelphia, irrespective 
of political affiliations, are earnestly 
and vigorously engaged in endeavoring 
to bring about the retention of the Hon. 
George Wharton Pepper, of Philadel- 
phia, in the United States Senate by his 
nomination and election for the unex- 
pired term ending March 4, 1927, hav- 
ing been appointed for the interim by 
Governor Sproul. 

Letters and cards are being mailed 
to insurance men throughout Pennsyl- 
vania requesting them to aid in form- 
ing Pepper Citizen Clubs in every coun- 
ty and district, to which favorable re- 
sponses are being received. The fol- 
lowing committees have charge of the 
movement: 

Life Insurance—F. H. Garrigues, sec- 
retary; William B. Ashbrook, Leonard 
C. Ashton, Frank D. Buser, Wm. G. Car- 
roll, J. W, Clegg, Andrew J. Davis, 
James M. Dickey, J. E. Durham, Thos, 
L. Fansler, John R. Fox, James H. 
Glenn, W. R. Harper, Alfred Curti 
Hirsh, Chas. G. Hodge, Ralph Humph- 
reys, Clayton M. Hunsicker, George K. 
Johnson, William H, Kingsley, E. P. 
Langley, Clifton Maloney, R. L. Mishler, 
kranklin C. Morss, E. O. Mosier, Arthur 
D. Murphy, E. D. Oakford, Niels M. 
Olsen, Lincoln K. Passmore, F. X. 
Quinn, Arthur Saxon, John W. Schell, 
Geo. F, Schilling, Thos. M. Scott, Albert 
Short, E. C. Shumate, W. A. Smalley, 
Jcseph C, Staples, Samuel J. Steels, Wal- 
ter LeMar Talbot, Richard H. Wallace, 
John Way, A. C. Williamson, F. G. 
Woodworth and Clarence A. Wray. 

Fire and Casualty—Sheldon Catlin, 
chairman; George R, Packard, secre- 
tary; William, Arrott, M. B. Blackwell, 
Henry Penn Burke, J. M. Canning, J. W. 
Cochran, Robert M. Coyle, W. Gardner 
Crowell, C. F. Frizzell, Richard Haugh- 
ton, Oliver H. Hill, Sydney E. Hutchin- 
son, E.C. Irwin, J.B. Longacre, Gilbert 
Mather, John O. Platt, S. H. Pool, A. H. 
Reeve, H. R. Remington, Frederick 
Richardson, J. Somers Smith, Alfred M. 
Waldron, Thomas L. Wilson and Charles 
J. Wister. 

Senator Pepper has for a number of 
years been the general counsel of the 
Penn Mutual Life Insurance Company, 
The letter issued by the committees 
reads in part as follows: “The Hon- 
orable George Wharton Pepper was 
named as United States Senator from 
Pennsylvania by reason of his conspicu- 
ous ability. He has announced his can- 
didacy for the unexpired term ending 
March 4, 1927. He is well known to 
the insurance men of this state as a 
man of remarkable attainments, highest 
character, unusual force and energy, 
great sagacity and clear-headed com- 
mon sense. He has contributed his rare 
talents to the betterment of insurance 
conditions, as well as in many other 
g00d causes. Insurance men_ every- 
where are keenly conscious of the neces- 
sity for sound government and able, up- 
right public servants. Senator Pepper 
can be relied upon fearless!y to do the 
right as he sees it, and never through 
moral cowardice, to sacrifice principle 
to expediency. He is a standard-bearer 
aor whom all good citizens can 
rally.” 





BAYERN’S BOOK 

Arrangements have been made with 
the M. L. Bayern Company, 250 West 
rifty-seventh street, New York City, 
whereby the book entitled “Cutting the 
Cost of Automobile Insurance in Half,” 
may be obtained by any insurance man 
who wishes a copy, by simply enclosing 
four cents postage and mentioning that 
the request is made through the cour- 
tesy of The Eastern Underwriter. 
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NORWICH UNION 4 
reputation has been ac- © 
quired through a century and 
a quarter of honorable and equitable dealings with its 
patrons and representatives. 


The ideals thus acquired are the ideals of the 
NORWICH UNION COMPANIES. 


When you make a sale, sell the best. 


NORWICH UNION 


FIRE INSURANCE SOCIETY, LTD. 
75 Maiden Lane, New York 


Hart Darlington, Manager 


J. F. Van Riper, Branch Secretary 


NORWICH UNION 


INDEMNITY COMPANY 
75 Maiden Lane, New York 


W. G. Falconer, President J. G. Mays, Secretary 


In Union There Is Strength—In Norwich Union 
There Is Strength, Security And Service 


Fire, Tornado, Automobile, Sprinkler Leak- 
age, Explosion, Rent, Use and Occu- 
pancy, Tourist Baggage, Riot and 
Civil Commotion, Liability, Bur- 
glary, Workmen’s Compensa- 
tion, Accident & Health, 


NN Golfers, Plate Glass 
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Counsel J. H. Doyle 
Back From Mississippi 


NO COERCION OF LEGISLATORS 








Governor Russell and Revenue Agent 
Failed to Make Good on Their 
Charge 





J. H. Doyle, of the counsel of the 
National Board of Fire Underwriters, 
returned this week from Mississippi, 
Where the revenue agent and Governor 
Russell joined hands in a fight on bills 
which would legalize the operation of 
rating bureaus. Mr. Doyle said there 
was considerable satisfaction over the 
fact that the insurance companies were 
absolved of all allegations that they 
had anything to do with the effort to 
coerce or bribe legislators in the insur- 
ance fight there or that they had any- 
thing to do with the charges against 
the Governor brought by Miss Birkhead, 
his former secretary. It will be recalled 
that the Governor said that the insur- 
ance companies were maintaining an 
enormous lobby and that they had even 
furnished intoxicating drinks in an ef- 
fort to switch them to the side of in- 
surance, 

The Governor refused to appear be- 
fore a committee which consisted of 
both administration and anti-adminis- 
tration men. The only defense he made 
was that his message was inspired by 
and the result of iniormation turnisiucu 
to him by the revenue agent who had 
brought the suits against the insurance 
companies. The revenue agent appeared 
before the committee and said that his 
conclusions were arrived at from such 
deductions as he had made concerning 
the circumstances’ surrounding the 
forces behind the rate bill and that i 
the committee would subpoena certain 
witnesses in and around the hotels of 
Jackson and Covington County they 
could, no doubt, readily approve the 
allegations. The witnesses were sub- 
poenaed. However, after a most care- 
ful and diligent investigation, including 
the taking of testimony under oath, the 
charges were found to be groundless. 
Witnesses included Miss Birkhead and 
her attorney. 

The statement was made by the com- 
mittee that the charges were ‘“friv- 
olous.” 

Several anti-administration measures 
were passed by the Legislature, includ- 
ing one fixing the salary of the revenue 
agent at $5,000 a year and 5% for ex- 
penses, which was promptly vetoed by 
the Governor and tailed to pass over 
the veto. The bil s specifically legaliz- 
ing rate bureaus passed both houses, 
but will be pocket vetoed by the Gov- 
ernor. A bill was passed exempting 
domestic companies for a period of five 
years from taxation. Another bill 
promptly passed was one abating the 
suits against the life and casualty com- 
panies by the district attorney of Cov- 
ington County and which provides that 
no district attorney shall begin or main- 
tain any suit under the anti-trust law 
of Mississippi without the consent of 
the attorney general. This bill was 
passed over the protest of the revenue 
agent. 

The fire companies are still out of 
Mississippi. 





FLOOD INSURANCE 

In the matter of flood insurance F. J. 
McFadden says: 

“Coinsurance, usually the 80% or 90% 
or 100% clause is required, but a less 
amount of coinsurance may be accept- 
able at a higher rate, provided we se- 
cure a premium in keeping with the 
cover.” 





PACKARD GOING WEST 
John H. Packard, manager of the 
London Assurance, will leave for the 
West on April 18. 
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ENEMY ALIEN INSURANCE REPORT 


(Continued 


the net residual assets are over $2,500,- 
000 in excess of the assets shown by the 
companies’ own books at the time the 
companies were taken over. 

One of the keen regrets of a large 
number of American insurance agents 
in this country, some of whom had rep- 
resented the enemy companies for from 
twenty to forty years, was that it was 
not possible to transform these com- 
panies, with their established agency 
plants, into American companies, thus 
avoiding the disturbance of their out- 
standing policies. 

The Alien Property 
other government officials, including 
the Attorney-General, advocated this, 
and it had the endorsement of the New 
York Insurance Department, the New 
York Attorney-General’s office and other 
public officials. The idea of the trans- 
formation was merely to utilize a por- 
tion ot these companies’ funds for the 
capita’ization of American corporations, 
which thereupon would have assumed 
all liabilities of the foreign companies 
in consideration of receiving all of the 


Custodian and 


assets. A bill to that effect was intro- 
duced at Albany and passed by both 
houses. However, 2 New York pub- 


lisher decided to oppose the matter, and 
he enlisted the aid of Richard M. Hurd, 
who in turn got in touch with the New 
York Chamber of Commerce, and these 
interests kicked up such a fuss at Al- 
bany that Governor Whitman decided 
not to sign the bill. If carried out the 
concerns would have been under Amer- 


ican ownership, and the net result 
would have been about the same as in 
the cases of the sales of the Interna- 


tional Insurance Company of New York 
and the First Reinsurance Company of 
Hartford. The latter was Carl Schrein 
er’s company, He was manager of the 
Munich, also, and the present stock- 
holders of the First Reinsurance are 
some of the most prominent insurance 
men in Hartford. 

In this connection it can be noted that 
numerous enemy corporations, not in- 
surance, were disposed of so that the 
plants were saved with the selling force 


and executive end intact. Thus mil- 
lions of assets were conserved. 
Reinsurances 
There have been a number of re 


insurances of companies since the gov- 
took 


ernment over the enemy com- 
panies. These were the Hamburg- 
Bremen and the Prussian National, 


Mercury and Prussian Life and the re- 
insurance of the outstanding losses of 
the Frankfort General. The Hamburg- 
Bremen was reinsured in the Home of 
New York, the Prussian National in the 
American Merchant Marine, the Mer- 
cury and Prussian went to the Metro- 
politan Life and the Frankfort General 
went to the Aetna Casualty & Surety. 
Before the government took over the 
enemy companies there were two other 
reinsurances, the Aachen & Munich be- 
ing taken over by the Tokio, and the 
Nord-Deutsche taken over by the Auto- 
mobile Insurance Company. 

What Had Been Paid in Premiums 

When the United States entered the 
war in April, 1917, there were fifteen 
German, one Austrian and two Bul- 
garian companies operating in the 
United States by virtue of state license. 
The magnitude of the business in the 
United States is shown by the pre- 
miums they had taken out of the United 
States since their admittance date. 

These premiums were as follows: 


Aachen & Munich....... $19,855,000 


Hamburg-Bremen ...... 46,550,000 
Nord.-Deutsch .......... 3,751,000 
Prussian National....... 19,851,000 
LO eee rer eee 1,403,000 
MPOMNOERL 55. annie iva wesien 6,877,000 
PEMMMMOIM oo cuccesecan 27,720,000 
Balkan National........ 11,709,000 
J eee 16,076,000 
First Bulgarian......... 8,555,000 
| a 3,597,000 
International ........... 3,027,000 
OO Re eee 2,419,000 


Munich Reinsurance,.... 76,999,000 





from 


page 1) 

South GOrmee. ..s.0<s0% 5,485,000 
Swiss National ......... 11,727,000 
cp: Se an re te 20,314,000 


How Business Was Handled 

The method of handling the business 
by the Custodian was through three 
channels—the manager, having direct 
control of the realization of assets and 
the liquidation of liabilities; the liqui- 
dator, holding all securities and funds 
of the companies and making disburse- 
ments only upon requisitions drawn by 
the manager and countersigned by the 
Alien Property Custodian’s auditor, 
whose office was the third channel. 
Every transaction was reported through 
these three independent channels, each 
serving as a check upon the other. The 
auditors examined every coucher before 
they countersigned the manager’s re- 
quisition. 

The Alien Property Custodian is Col. 
Thomas W. Miller. The manager of 
Knemy Insurance Companies Office was 
William C. Scheide. The counsel to the 
manager was Hartwell Cabe'l. Mr. 
Scheide retired from office December 31, 
1921, and has been succeeded by Col. 
Isaac M. Meekins, of Eliabeth City, N. C. 

Leading up to the liquidation some 
early history is interesting. It all be- 
gan with the “Trading With the Enemy” 
act, approved October 6, 1917, and which 
contained provisions under which for- 
eign insurance companies, including 
those within the category of “enemy” 
or “ally of enemy” might, within thirty 
days after the passage of the act, apply 
to the President for a license to con- 
tinue in business, and the granting or 
refusal of such license was discretion- 
ury with the President as he should 
find it compatible with the safety of the 
United States and with the successful 
prosecution of the war, On October 12, 
1917, the President issued an executive 
order delegating to the Secretary of the 
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Treasury power and authority to grant 
or refuse licenses to foreign insurance 
companies or reinsurance companies, 
and pursuant thereto the Secretary of 
the Treasury on November 27, 1917, is- 
sued licenses to such companies as had 
applied, the terms and conditions of the 
Jicenses requiring each of the German, 
Austrian and Bulgarian companies, ex- 
cept the Prussian Life and the Mercury 
Reinsurance, to cease business and 
liquidate their affairs in the United 
States. 
Licenses 


The licenses issued by the Secretary 
of the Treasury provided, among other 
things, that the disbursement of the 
several “enemy” or “ally of enemy” 
companies subject to counter-signature 
by the Alien Property Custodian, thus 
enabling the Custodian to see that pay- 
ments were not made to, or for the 
benefit of, an “enemy” or “ally of 
enemy” and to a limited extent en- 
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abling him to see that no diversion or 
wastage of assets might occur. So long 
as these licenses were in effect the 
properties and affairs of each company 
were administered by its own manager, 
and the Alien Property Custodian could 
not demand or seize any of its properties 
nor control its conduct beyond the mere 
counter-signature of its disbursements. 
All licenses were finally revoked by the 
Secretary of the Treasury on or after 
November 18, 1918, and thereafter the 
Alien Property Custodian determined 
each company to be an “enemy” or 
“ally of enemy” as defined in the “Trad- 
ing With the Enemy” act, not ho'ding a 
license granted by the President within 
the purview of said act or the proclama. 
tions and executive orders thereunder, 
and demanded the properties of such 
company. Several of these foreign com- 
panies which had not applied for or 
received licenses from the Secretary of 
the Treasury had been demanded by the 
Alien Property Custodian at earlier 
dates, these being the Cologne, General, 
Hamburg and Minerva. 

In 1919 an examination was made of 
the books and accounts of all com- 
panies, and statements to show the 
changes that had occurred in their as- 
sets and liabilities between November 
30, 1917, and November 30, 1918, which 
dates closely approximate the period of 
liquidation under the licenses. 

The Direct Writers 

The four companies writing direct 
fire insurance had reported premium 
reserves on December 31, 1917, of ap- 
proximately $3,281,000, being the Aachen 


& Munich, Hamburg-Bremen, Nord- 
Deutsche and Prussian National. The 


Alien Property Custodian in estimating 
the probable liquidating values of the 
companies assumed that there were 
equities of fully 40% in these reserves, 
as reinsurances of other companies 
were not uncommon at rates between 
35 and 55%. The actual results were 
quite different, however, and tend to 
show that a large part of the estimated 
equities vanished in consequence of the 
procedure. The pro-rata premiums as 
scheduled were only $1,855,143 for these 
four companies. Cancelations and ex- 


pirations apparently reduced the un- 
earned premiums to the extent of 
$1,426,000, and during the same time 


there was a shrinkage of perhaps $818,- 
800 in the commission value of the busi- 
ness for reinsurance purposes, as the 
commissions received as provided for 


in the several reinsurance contracts 
averaged only 26.6%. 
The managers of the several com 


panies served under employment con- 
tracts which in most instances had been 
entered into for fixed periods of time, 
and which provided compensation for 
the manager by way of salary, commis- 
sion, contingent commission or other 
allowance for such periods. The Cus- 
todian ruled that all these contracts 
terminated simultaneously with the 
revocation of the licenses by the Sec- 
retary of the Treasury, and disallowed 
the c'aims presented by some of the 
managers for balances of compensation 
alleged to have accrued in the unex- 
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pired term of their respective contracts. 
In view of the analogy between such 
employment contracts, and the con- 
tracts of insurance or reinsurance, and 
the leases of office premises, made by 
these companies for fixed terms com- 
mencing prior to the revocation of their 
licenses, but continuing thereafter, and 
in view of the similarity between legiti- 
mate claims for loss of property and 
loss of compensation it seemed to the 
manager of Enemy Insurance Compan- 
ies that claimants under both classes 
of contracts should have consideration 
in equity as well as in law. The man- 
agers—in contrast to some of the trus- 
tees—made no resistance to the Cus- 
todian’s demands, and frequently ren- 
dered assistance to the Custodian in 
the solution or conservation of their 
company’s affairs. 


Settlement of Agents’ Accounts 

In the case of companies operating 
through general and local agents the 
books contained numerous accounts 
with debit or credit balances which had 
not been settled by the managers dur- 
ing the term of their license, About 
2,500 circular letters were sent out in 
the Custodian’s name giving notice alike 
to debtors and creditors that their ac- 
counts should be settled immediately. 
In comparatively few instances the re- 
sponse was prompt and satisfactory, but 
in the great majority of instances the 
persons owing balances were disinclined 
to pay, and those to whom balances 
were due made excessive and unreason- 
able claims. The debtor seemed to 
think that American citizens should not 
be required to pay their indebtedness 
to an enemy concern, and amongst the 
creditor class that they should be per- 
mitted to dip their fingers without limit 
into the funds of the enemy companies. 
A vast amount of time and effort was 
expended in settling these accounts, 
and it is not improbable that the ex- 
pense was greater than the amount 
realized. In 1 few instances the Cus- 
todian undertook to make collection by 
formal demands upon the debtors and 
the ba’ances of such accounts were 
charged to the Custodian under his let- 
ters of instruction. A number of ac- 
counts were found to be uncollectible 
and were finally, upon the instruction 
from the Custodian, written off as bad 
debts. 

Settlement of Loss Claims 

The claim reserves as carried by the 
four fire insuranc® companies were 
found to be sufficient and settlements 
were made within the amounts. The 
claim reserves of the marine companies 
were perhaps adequate for the known 


or reported claims, but belated claim 


advices came in during 1919-1920 in 
great numbers and amount for acci- 
dents of which the companies had no 
prompt notice. The fire reinsurance 
companies also sustained numerous 
caims which had not been promptly 
advised. 

During the three year period of the 
Custodian’s administration which are 
reviewed in the report loss claims were 
settled and paid ag follows: Gross pay- 


ments, $3,284,012; recoveries, $1,023,- 
136; net, $2,260,875 
The payments of $3,284,000 settled 


and disposed of claims which had been 
estimated or advised at $3,627,000, and 
indicate an average saving of nearly 
10%. 

Some of the companies had subroga- 
tion claims and various other matters 
outstanding in the hands of local attor- 
neys scattered throughout the United 
States, of which there were no systema- 
tized records, ete. Such as have come 
to light received due attention. 

The work was done so thoroughly 
that on December 31, 1921, there re- 
mained unsettled only about $245,000 of 
estimated c'aims for loss. 

At no time was there any question of 
the solvency of any of the seven com- 
panies, and, therefore, no occasion to 
protect the interests of policyholders 
and creditors along the lines of a re- 
ceivership, or by such process as would 
have been appropriate to the liquidation 
of impaired or insolvent companies. In 
each instance the assets, including the 
trust funds, were ample to satisfy and 
discharge all lawful debts or claims, and 


BIG LINES COMING IN 


Property Owners in Strike Zones Seek- 
ing Riot and Civil Commotion 
Coverage 

Although the rate on bituminous and 
anthracite mine risks was increased 
from thirty to ninety cents on April 1 
for riot and civil commotion insurance, 
large lines are continuing to be re- 
ceived at various home offices in New 
York. There has been a steady demand 
for riot and civil commotion insurance 
since early in March, and this demand 
was augmented by the coal strike 
which started April 1. 

The strike covers an immense ter- 
ritory and is the most complete walk- 
out the unions ever brought about. 
Agents in the mining districts have 
found property owners willing and 
eager to take out riot and civil com- 
motion insurance, and these agents 
have sent in the majority of the large 
lines. Some of the lines run as high 
as $3,500,000. When interviewed this 
week, company executives in New York 
said that they did not expect any seri- 
ous rioting and that, unless conditions 
materially changed, there would be 
scarcely any violence. 





PENNSYLVANIA FIELD CLUB 
Members Hear a Lecture on Forest 
Fires and Elect Officers at 
Annual sane 
The annual snake of the Pennsyl- 
vania Field Club of Harrisburg, Pa., 
was held April 3 at the Harrisburg 
Club, Harrisburg, Pa. Professor J. 5S. 
Illick, chief of the Office of Research 
of the State Department of Forestry, 
gave an illustrated talk on tramping 
over the hills, He concentrated his talk 
on the subject of forest fires, showing 

some interesting lantern slides. 

The following officers were elected 
for the ensuing year: Horace B. Jen- 
nings, president; W. S. Bachman, first 
vice-president; E. S. Adams, second 
vice-president; Fred J. Schultz, secre- 
tary, and Neale H. Trout, treasurer. 

The following committees elected are: 
Membership, Wm. P. Woodruffe, Fred- 
erick J. Haarde, Robert P. McKown; 
Entertainment, John J. Hanlan, chair- 
man, Fred J. Schultz, W. W, Savage. 

A resolution was passed to present 
to W. G. S. Savage, who completed a 
full term and also an unexpired term 
as president of the association, a suita- 
ble token in recognition of the faithful 
services which he rendered to the club 
during his incumbency. 


TO WRITE IN PHILADELPHIA 

The National Security Fire of Omaha 
has commissioned Burton C. Simon for 
the Philadelphia territory. 


the Custodian had only to satisfy and 
discharge all lawful debts or claims and 
the Custodian had only to carry out the 
process of liquidation, and, ultimately, 
hold the residual net assets, but the 
trustees’ resistance and the liquidation 
which was carried through the Supreme 
Court of the United States obstructed 
this orderly process of liquidation, 
caused inconvenience to American pol- 
icyholders and creditors of the com- 
panies, and a large increase of expense. 
Custodian’s Depositary 

During these liquidations some of the 
companies had insufficient other funds 
free to meet matured and approved 
claims, and payments to the claimants 
were delayed for many months. To re- 
lieve this situation and enable the Cus- 
todian to proceed with the payment of 
claims certain stipulations were entered 
into by which monies were made availa- 
ble for the disbursement by the manager 
of Enemy Insurance Companies under a 
specific approval in each instance by 
the trustees or their representatives. 

From time to time in the progress of 


the liquidations the manager of the 
Enemy Insurance Companies _ trans- 


ferred cash or securities or other prop- 
erties into the Custodian’s depositary. 
The actual amount of cash thus dis- 
posed of was $862,009. 
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Insurance Benefits 
of London Newspapers 


NOW ADD FIRE INSURANCE 
Publications, in Circulation War, 
Started Out Offering Accident and 
Health; Then Life Insurance 


By HERBERT C. RIDOUT, 


London Editor of “Editor and 
Publisher” 

One would imagine from the fierceness 
of the battle between the publishers of 
London dailies in their respective in- 
surance schemes for readers and the 
prominence given to the awards there- 
under, that their proprietors pray night- 
ly for an epidemic of illness or acci- 
dents to swell the circulation-boosting 
value of the figures quoted in support 
of their beneficence. Perhaps that is 
an exaggeration, but the fact remains 
that the “Daily Mail” is posting the 
town with the declaration that it has 
paid a total of eighty-three thousand 
pounds to readers in this way, while 
the “Daily Express” similarly declares 
its supremacy in having made 171 such 
awards during January against the next 
best of 133, 

Beyond all doubt, these insurance 
schemes are of a generosity that is 
almost beyond belief. In each case, the 
sole condition of participation is the 
deposit of a signed order form with 
a news vendor for the regular delivery 
of the paper (or postal subscription). 
The “Times” and “Mail” Propositions 

The “London Times” stands aloof 
from the others in that it confines its 





scheme to an insurance of automobiles.’ 


Here are $10,000 offered if a reader is 
kil’ed while travelling in a private car, 
$5,000 if such accident should not prove 
fatal, but result in the loss of a limb 
or an eye, $20 a week pension for per- 
manent and total disablement rendering 
work impossible and $30 a week for 
twelve weeks if rendered temporarily 
unable to follow his usual vocation. 

Other newspaper insurance benefits 
cover incapacity or death from either 
illness or accident, or both. The ‘Daily 
Mail” offer $17,500 in the case of a 
reader killed by a train, and twelve 
other benefits ranging from $5,000 if 
killed by an accident in a steamer, lift, 
tramway car, cab or other hired vehicle, 
down to house rent of $10 a week in the 
case of any weekly award. In one day 
last week the “Daily Mail” announced 
death awards amounting to $2,500 and 
accident awards of $75 a week, the total 
paid out at that date being $417,500. 

The “Daily Express” covers illness 
and accidents. Its scheme offers bene- 
fit that amounts to $20 a week for fifty- 
two weeks, while bcth the registered 
reader and his wife (if he is married) 
are totally disabled through contracting 
diphtheria, measles, mumps, whooping 
cough, typhoid fever, typhus fever, scar- 
let fever, smallpox and chickenpox. 

Further benefits range from $10 a 
week life pension to $35,000 for travel 
accidents, and from $10 a week to $1,250 
for every other conceivable accident 
that results in a broken limb or skull 
and does not arise out of the readers’ 
empleyi\ent. 

In one day the “Daily Express” paid 
eleven $10 weekly benefits under the 
illness insurance, and three similar ben- 
efits ou account of accidents. 

“Daily Chronicle” Benefits 

The “Daily Chronicle” offers similar 
benefits, illness and accident, the $35,- 
000 death award here being also based 
on the possible claim of husband and 
wife registered under the scheme meet- 
ing with death in a train accident, each 
representing a $17,500 claim. Similarly, 
there is a $1,250 benefit for death in a 
private conveyance, including automo- 
biles. In one day, this daily paid claims 
for two home accidents and two auto- 
mobile accidents. 

“Daily News” Has Fire Insurance 

The “Daily News” adds a fire insur- 








ance to its scheme, but omits the ill- 





ness feature. The death awards range 


from $5,000 for loss of life in a burning SCHAEFER & SHEVLIN 
building to $2,500 for fatalities due to 


automobiles, boating, bathing or sports, 
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In its fire section the “Daily News” e 

offers $1,250 compensation for damage ome 
to househdld furniture, etc., by fire, or 

through strikes or riots, $2! 50 for loss ape i 

through storm or tempest, $50 for laun- A Sign of Good Protection 


dry lost in the wash, and full indemnity 
against accident claims by indoor do- 
mestic servants, charwomen, etc. 

In one day the “Daily News” paid a 
$1,250 claim in connection with a fatal 
fall downstairs, and a $10 weekly pay- 
ment for an outdoor accident. 
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to offer greater benefits would suggest = 
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contributed not a little to the building Just say: 
of circulations. 5 
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ONCE A SKATING CHAMP Insurance 
Billed as the champion skaters of Man ae 


the world, the team of Rourke & Alli- 
son toured the country during the years 
1884-6. In San Francisco they gave ex- 
hibitions at old Woodward’s Gardens, 
and during the course of their stay, 
Daniel F. Rourke had his attention 
focused on the old building of the Fire- 
man’s. Fund. When the tour was over 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 





and Rourke, back in his Worcester, and $2.00 
Mass., home began to look for a life Private bath $2.50 
work, he chose fire insurance. and $3.00 
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Mr. Rourke was born at Worcester 


October 15, 1862. He began his insur- 
i career as a clerk in the office of BREVOORT Hotel 





i. A. Harris, and later became a promi- Insurance Headquarters 
seth agent. In 1889 he began his inde- MADISON ST.—East of LaSalle 
pendent work, and in 1895 he became a CHICAGO 


representative of the Fireman’s Fund. 
The success of this connection can be 
judged from a recent letter in which 
he wrote: “I hope to round out fifty 


years with the Fireman’s Fund.” Since 
the war Mr. Rourke has become asso- 
ciated in business with his son, Daniel, 


a veteran. FIRE INSURANCE COMPANY 
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Court Decisions Of 
Interest to Agents 


LATEST DECISIONS REVIEWED 





Questions Deal With Subrogation, 
Average Clause, Non-Compliance, 
Cancellation and Unearned 
Premium 





In the current issue of ‘Hine’s Bulle- 
tin’ some important digests are given 
of recent insurance decisions. In part 
they follow: 


Right of Subrogation to Mortgagee’s 
Rights Without Paying Mort- 
gagee’s Claim 
In a mortgagee’s action on an insur- 
ance policy, to which a mortgagee 
clause was attached, there was no merit 
in an answer setting up the insurer’s 
right to subrogation to the rights of the 
mortgagee as against the mortgagor 
end owner, where the insurer had not 
paid the mortgagee’s demand, and did 

not pay it into court. 

Under a policy to which a mortgagee 
clause was attached, which provided 
that if the company shou'd pay the loss 
to the mortgagee, and should claim that 
as to the mortgagor or owner no lia- 
bility existed, it should, to the extent 
of such payment, be legally subrogated 
to all the rights of the mortgagee, the 
company, on payment of the mortgagee’s 
demand, would be entitled to equitable 
subrogation, without any order of court 
or formal assignment of the securities 
held by the mortgagee. 

In an action on a fire insurance policy 
by a mortgagee, in which the insurer 
alleged that plaintiffs concea'ed the 
title and ownership of a person other 
than the apparent owner, and also 
sought to be subrogated to the mort- 
gagee’s rights against the apparent and 
real owner in case of a recovery by the 
mortgagee, such apparent and real own- 
ers had no interest in the controversy 
between the mortgagee and the com- 
pany, and were unnecessary parties. 

Under a fire insurance policy, to 
which was attached a mortgage clause 
providing that if the company should 
pay the loss to the mortgagee, and 
should claim that as to the mortgagor 
or owner no liability existed, it should 
to the extent of such payment be legally 
subrogated to a!l the rights of the mort- 
gagee, it was not entitled to be sub- 
rogated to such rights until it paid 
the mortgagee’s demand. 
American Central Ins. Co. v. Reynolds 
et al., Judges. LVIII Ins. L. J. 431. 


Where Property on One Lot Was De- 
stroyed, the Other Lot Will Be Con- 
sidered As a Separate Place for Ap- 

plication of the Average Clause 

In an action on an insurance policy 
to which an average c'ause is attached 
covering a stock of lumber, coal and 
such other merchandise as is usually 
carried and kept for sale in a retail 
lumber yard, also the buildings used in 
the business, and where a part of the 
insured property is situated on one 
block and the balance on another block, 
the blocks being disconnected and sepa- 
rated by a street, and there being no 
designation in the policy where any 
particular property insured is situated, 
held, that the property insured was 
situated in one general location, and 
that the property situated on one block 
will be regarded as one of the premises 
or places mentioned in the average 
clause, and the other property discon- 
nected therefrom on the other block 
will be regarded as a separate prem- 

Ises or place within the terms of the 

policy. Mangold v. American Ins. Co., 

99 Neb. 656, 157 N. W. 632. Nye- 

Schneider-Fowler Co. v. Nebraska Lum- 


bermen’s Mut, Ins. Ass’n. LVIII Ins. 
L. J. 681. 


Non-compliance by Plaintiff With Con- 
dition Precedent 

In an action on a fire insurance policy 

brought by the holder of another policy, 

part of which was reinsured by defen- 


State ex rel,’ 


dant, defendant held entitled to set up 
as a defense to the action non-perform- 
ance by plaintiff of the condition prece- 
dent to defendant’s issuance of its pol- 
icy that the other policy be surrendered. 
Park & Pollard Co. v. Industrial Fire 
Ins. Co. LVIII Ins. L. J. 583. 


Where Agent Was Not Advised That 

Goods Had Been Removed to a 

Place Requiring a Higher Rate. 

Where, when defendant company is- 
sued its fourth insurance policy on 
plaintiff’s cotton, its agent did not know 
that the cotton had been removed to the 
compress, and wrote the policy at a 
lesser rate than he would if he had so 
known, and the plaintiff, without read- 
ing it, put it away among his papers, 
and the cotton was destroyed, it was 
error to render a judgment against the 
defendant for the insurance, for on re- 
newal, the insurer may assume that the 
subject-matter and its location are as 
described in the former contract and 
insured could not excuse his failure to 
notify the insurer of the change of loca- 
tion on the ground that he did not know 
a change of location affected the risk, 
as that is matter too obvious to be over- 
looked by a person of ordinary pru- 
dence. National Liberty Ins. Co. v, 
Ke'ly. LVIII Ins. L. J. 455. 

Effective Cancellation; Double Recov- 
ery; Unearned Premium 

The issuance of a fire policy being 
admitted and loss occurring within the 
term covered by the contract, the bur- 
den of establishing an effective can- 
cellation before the loss is upon the in- 
surer., 

ixcept as such right is provided for 
by statute or reserved in the contract. 
neither the insurer nor the insured can 
declare or effect a cancellation of a fire 
policy without the consent of the other, 
and such cancellation at the demand 
of one without the consent of the other 
can be effected only by strict compli- 
ance with terms and conditions pro- 
vided. 

Letters of insurance company ad- 
dressed to insured in fire policy, threat- 
ening a cancellation unless improve- 
ments were made to decrease the fire 
hazard, did not constitute a notice of 
cancellation. 

Where policy of fire insurance pro- 
vided for five days’ notice of cancella- 
tion, a notice simply stating “This is 
notice of the cancellation of the follow- 
ing policies, according to their terms 
and this notice; Policy No. —,” etc., 
was not in proper form. 

Insured in a fire policy may waive his 
right to a five days’ notice of canéella- 
tion by consent to immediate cancella- 
tion, and a consent or agreement of 
that kind, once fairly made and acted 
upon, will effectually terminate all con- 
tract relations and liabilities, save per- 
haps the obligation of the insurer to 
return unearned premium, but such 
agreement, consent or waiver of such 
valuable right without any apparent 
consideration is not to be lightly in- 
ferred from circumstances equally con- 
sistent with the absence of such con- 
sent. 

It cannot be said, as a matter of law, 
that by procuring new insurance upon 
receipt of notice of cancellation of fire 
policy insured waived his right to full 
five days’ notice of .cancellation pro- 
vided for in policy. where the policy en- 
couraged rather than discouraged the 


carrying of insurance in other com- 
panies. 


In an action on a fire policy which 
defendant claimed was canceled before 
a loss, evidence held not to show that 
plaintiff consented to a cancellation of 
the policy without observance of a con- 
dition therein that it could only be can- 
ce'led on five days’ notice, 

Where plaintiff carried contracts of 
insurance in a number of companies at 
the time of a fire, and together with all 
the insurers, except defendant insurer, 
assumed the relation of coinsurers, each 
being bound to share pro rata in the 
entire loss, it being contemp’‘ated that 
plaintiff should sue defendant and re- 
imburse the coinsurers if he recovered, 
defendant cannot contend that plaintiff 
collected the full amount of its loss 
from the other insurers and that a judg- 
ment in favor of plaintiff would amount 
to a double recovery upon a single de- 
mand; the coinsurers being entitled to 
reimbursement, and the action being 
brought in part for their benefit. 

Where a policy of fire insurance pro- 
vided that it could be canceled by in- 
surer upon five days’ written notice, 
with or without tender of the unused 
deposit, “which unused paid deposit, if 
not tendered, shall, when ascertained, 
be refunded on demand. Notice of can- 
ce lation shall state that said unused 
paid deposit, if not tendered, will, when 
ascertained be refunded on demand”’—a 
notice of cancellation which failed to 
state that the unused paid deposit, if 
not tendered, would, when ascertained, 
be refunded on demand, was wholly 
void. Artificial Ice Co. v. Reciprocal 
Exchange. LVIII Ins. L. J. 672. 


MET FIELD MEN AND AGENTS 
R. P. Barbour, of N. B. & M., Returns 
from Six Weeks’ Trip Through 
Western Territory 





R. P. Barbour, an assistant United 
States manager of the North British & 
Mercantile, who is in charge of the 
Western territory, and who returned 
from the West this week, was away six 
weeks, and while away met more than 
thirty field men of the company and a 
large number of agents. He said that 
agents are in a happier frame of mind 
than they have been for some time. 
Business conditions are getting better. 
One of the ways in which this is in evi- 
dence is the banking reports in the 
West. Country bankers are unusually 
optimistic. 

Mr. Barbour said that agents are 
learning how to fight reciprocal and 
mutual competition, but many of them 
object to the tremendous advertising 
that is being given to these anti-stock 
insurance companies by some of the 
friends of stock companies. They say 
that too much shooting in public at the 
mutua' target has a boomerang effect. 

Mr. Barbour was interested to find 
the unusually strong position in which 
many local agencies are entrenched. A 
good local agency is a greater asset than 
it ever was before and agents are hold- 


ing their own despite all sorts of com- 
petition. 
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Rye Graduate Of 
Judge Cary School 


ONCE DEAN SCHEDULE 


New Western Manager of Commercial 
Union Also Made Good as Com- 
pany Associations’ Manager 


EXPERT 


Fred A. Rye, the new Western man- 
ager of the Commercial Union, who was 
in New York last week, is generfliy re- 
garded as one of the best equipped of 
the younger men in the business, The 
word young applies to years only; in 
experience he is a veteran. 

Mr. Rye is a graduate of the Judge 
Cary school, which sounds something 
like the Gary system, but isn’t. The 
Judge Cary school to any man who 
worked in the Western territory some 
years ago means that an underwriter 
got his preliminary training under 
Judge Eugene Cary, Western manager 
of the Great American, regarded for 
long as dean of the managers. Man- 
ager Cary’s kindly advice was a train- 
ing school in itself, and if he happened 
to take a fancy to someone in the office 
showing ability more than the ordinary 
he would even offer to send him to col- 
lege. Mr. Rye was one of these fortu- 
nate young men, but he preferred to 
continue in the insurance office, pick- 
ing up what detail he could and working 
hard, 

The Dean Schedule 

With the Great American he worked 
on supplies, maps, correspondence and 
reinsurance, and then was engaged by 
the governing committee of the West- 
ern Union as an inspector. It was at 
the time the Dean Schedule was being 
introduced in a number of states, Mr. 
Rye’s travels at that time taking him 
to Ilinois, Indiana, Kentucky, Tennes- 


see and Michigan. In those good old 
days Michigan had a law which practi- 
cally said “hands off” to Chicago when 
it came to insurance matters. It wanted 
no “interference,” so, in order to be 
perfectly legal, Inspector Rye was given 
a post in Kalamazoo as a member of the 
Michigan Inspection Bureau. 

The Dean Schedule was not easy to 














FRED A. RYE 

master and the only inspectors then on 
the job were those who had had some 
underwriting experience in head offices 
like the Western Departments at Chi- 


cago. The theory was that a schedule 
was not a hard and set rule. To make 
the proper application judgment was 
needed—and good judgment at that. No 
school boys, lads just from Tech, or 
green specials were wanted, as they 
could not measure up to the job, as 
local boards had to ratify the rates 
made and many of the local board mem- 
bers had to be shown. A little bit of 
diplomacy went a long way. As for 
A. F. Dean himself, the author of the 
schedule, and at that time assistant 
manager of the Springfield in the West- 
ern Department, he would talk to a 
man about the schedule if he came into 
his office—and most courteous and ex- 
planatory he was about it, too, particu- 
larly if the visitor knew any logarithms 
or cube root, but he never called in- 
spectors together em masse and ad- 
dressed them about the schedule via 
the blackboard route, as would probably 
be the custom today if such an innova- 
tion were introduced. A story is told of 
Mr. Dean that when the new schedule 
was handed to an inspector for the first 
time the latter found himself confronted 
with this notice from the author: “This 
schedule is a workable instrument, but 
does not furnish brains. These have 
to be furnished by the operator of the 
schedule.” 

Among the inspectors who made rat- 
ing history by helping to apply the Dean 
Schedule in its debut days and who 
later became prominent in the business 
are R. M, Bennett, of the New York 
Underwriters Agency; J. V. Parker, in 
charge of the Western Actuarial Bu- 
reau, and Harold Hess, secretary of the 
American Central. 

Manager of Three Associations 

After leaving the Michigan Inspection 
Bureau Mr. Rye became special agent 
for the Western Factory Association, 
serving in that capacity from Novem- 
ber, 1905, until March, 1912. Here Mr. 


Rye learned what competition meant in 
the fire insurance business, as part of 
his job was to help the stock fire insur- 
ance agent hold on to lines which others 
were after with all their energy. In 
this position he added to the long list 
of local agency friends which he had 
Luilt up. In 1912 he became manager 
of the Western Sprinkler Risk Associa- 
tion, The names of these organizations 
may sound conflicting to Easterners, 
but it can be explained briefly by point- 
ing out that the stock companies operat- 
ing in the West are divided into two 
big governing associations, one called 
the Western Union, the big brother of 
the Eastern Union; the other called the 
Western Insurance Bureau, consisting 
of non-union companies. The Western 
Factory Association is affiliated with 
the Western Union, the Western Sprink- 
ler Risk Association with the Bureau. 
In addition to managing the Bureau and 
the Western Sprinkler Risk Association, 
Mr. Rye was joint attorney of the grain 
association, so he thus had three man- 
sized jobs. 
Came Here a Year Ago 

Up to this point Mr. Rye’s experience 
was exclusively West of the Hudson 
River, but about a year ago he joined 
the Commercial Union forces at the 
head office in New York, as manager of 
the special risk department. His eleva- 
tion to Western manager followed. 

The appointment is a popular one, not 
only because of the large circle of 
friends the manager has, but it is a 
stimulus to field and home office forces 
everywhere, as it demonstrates that 
training, experience, ability and merit 
are the qualities which win out in the 
business of fire insurance. 


The Chicago Fire & Marine of Mlinois 
has been elected a member of the 
Philadelphia Fire Underwriters’ Asso 
ciation. 
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Is Fire Insurance 
a Profession 9 


Our little book, “Vol. I of the Glens Falls Insurance 


Library,” seems to have stirred up a lively controversy 


FOR 


“Some insurance men think it an af- 
fectation to speak of their business as a 
profession. In the case of all such 
critics, this is probably true, but it is 
just as true that fire insurance 1s a pro- 
fession to mi ny of the most progressive 
and influential agents.” 


Insurance Company Official 


“Fire insurance is a profession and 
should be so classed. Fire insurance 
should be viewed by the agent and those 
connected with it as an institution.” 

A Canadian Insurance Commissioner 
“The idea that fire insurance is a pro- 
fession is one that I have endeavored to 
present on numerous occasions.” 

A State Superintendent of Insurance 


“One of the great troubles of the fire 
insurance business has been the fact 
that the local agent, and to some extent 
those higher up, have looked upon this 
question merely as a means of obtaining 
a livelihood rather than considering it a 
profession just as important as the med- 
ical fraternity or the legal profession.’ 


A State Insurance Commissioner 
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Recognized as a Profession 


“My entire business experience has been that 
of insurance, and I feel no little pride that it 
has come to be recognized as a profession. 
Since my connection with this department 
as Deputy, and later as Insurance Commis- 
sioner, one of my efforts has been to impress 
upon those engaged in insurance work in 
this state, the ethics which are the foundation 
of every profession. 


“T hold we cannot maintain its standing as a 
profession before the public unless we live up 
to a code of ethics. No legislation will estab- 
lish a profession in the minds of the public 
unless the profession itself merits the title.” 





Barker 


Insurance Commissioner 
State of Oregon 








What 





a 


ont tii nA aE 


Marit PP 





AGAINST 


“Tnsurance. is a business, 
sion In my opinion. 


not a profes- 
An Insurance Company Official 


“To call fire insurance a profession is an 
affectation.” 


An Insurance Official 


“In 1920 premiums were 
and expenses low, and 
was a profession. In 1921 it was a 
business and a bad one. In 1922 it 
will be an occupation, cutting short the 
career of-some more companies. 


high, losses 
Fire Insurance 


General A gent 


“T have been rather inclined to regard 
calling the business of fire insurance a 
profession as somewhat of a pretention. 
It does not need an expression smack- 
ing of self-conceit to bolster it up as an 
important, estimable business, 
a highly creditable and satisfactory 
business career to those who follow it 
worthily and engage in it with diligence 
and with comprehension.’ 


offering 


Insurance Company Official 


Is Your Opinion? 
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National Board Shows 
Rate Review Bill Flaws 


SHALLCROSS TO GOV. MILLER 





Not Opposed to Principle of Lockwood 
Measure, But Sees Defects 
In It 





The fire insurance executives are 
opposed to the Lockwood rate review 
bill, not in principle but in its present 
form, and they have asked Governor 
Miller to consider their objections be- 
fore signing it. 

At the hearing in Albany this week 
on the Lockwood bills before the Gov- 
ernor ‘for signature David Rumsey, 
counsel, submitted to Governor Miller 
a letter written by Cecil F. Shallcross, 
chairman of the committee on laws of 
the National Board of Fire Underwrit- 
ers, reading as follows: 

“l am addressing you on behalf of 
the National Board of Fire Underwrit- 
ers in reference to Senate Bill Intro- 
ductory Number 1205, Printed Number 
1823, entitled, ‘An act to amend the 
insurance law in relation to rate mak- 
ing associations and the regulation of 
rates.’ There are two important feat- 
ures of this bill which we believe should 
have your careful consideration before 
reaching your decision in reference to 
its enactment. 

Not in Opposition in Principle 

“This organization has at no time ex- 
pressed itself in opposition to the prin- 
ciple of state supervision and reason- 
able regulation of fire insurance rates, 
and from that position we are not now 
departing, nor are we opposing the en- 
actment of legislation vesting in the 
superintendent of insurance the power 
to order adjustment of rates in the 
interest of uniformity and fairness and 
in consonance with the law forbidding 
unjust discrimination when we _ eall 
your attention to the following funda- 
mental objections to certain features 


and wording which were embodied in 
the above mentioned bill without the 
underwriters having had an opportunity 
to express their views thereon. 

“It appears that in the latter part 
of the legislative session, and at a 
time when there was no opportunity to 
give additional cons{deration to the 
matter, the bill was amended so as to 
include the following: 

“Tt shall be the duty of the super- 
intendent of insurance after due notice 
and a hearing before him, to order an 
adjustment of the rates on any fire 
insurance risk or class of risks when- 
ever the profit derived from such rates 
for a period of time not less than five 
years immediately preceding such ad- 
justment is excessive, inadequate, un- 
just or unreasonable.’ 

Rate Adjustment 

“It is believed that the purpose in- 
tended is authorization of a genera! acd- 
justment of insurance rates based up- 
on aggregate experience. The language 
in fact used, however, is a denial of 
this purpose. The adjustment of a 
single rate or a small class of rates on 
the basis of loss record, as distinguished 
from the general adjustment of rates 
in the aggregate, is clearly contrary 
to the fundamental principles of in- 
surance and could result only in the 
distortion and unfairness which it is 
the design of the bill to prevent. Yet, 
you will observe that the language used 
is mandatory, and the superintendent 
of insurance with every desire to avoid 
the distortion would be presented with 
great difficulty in dealing with a request 
for readjustment of rate upon a single 
risk or a small class of risks if such 
a request were founded upon a five 
year record of negligence fire losses on 
the one hand or large fire losses on 
the other. 

“You will observe also that while the 
earlier drafts of this bill provided that 
it should take effect October 1, 1922, the 
final draft (as we understand by in- 
advertence) provides that the act (ex- 
cept section five) shall take effect im- 


mediately. The principal importance 
of this change lies in the fact that 
there are vow operating in this state 
four different rate-making organizations. 
One of the principal purposes of the 
bill before you was that the rating 
organizations should be consolidated and 
that each insurance company should 
be a member of only one rate associa- 
tion in a state. This purpose, we un- 
derstand, is regarded by the superin- 
tendent of insurance as of great im- 
portance in the conduct of his work of 
supervision. The specific language of 
th bill to which I refer is as follows: 

“‘No such person, association or cor- 
poration shall be a member of, or adopt 
as a standard of rates of, more than 
one rating organization for the purpose 
of rating the same class of risks for 
the same hazards.’ 

“The work of co-ordinating and con- 
sol'dating these different rating organi- 
zations, so that the underwriters might 
comrvly with the law requires a period 
of adinstment, and it was for this pur- 
pose that the effective date of the act 
wre fixed at October 1, 1922. 

“Thug the bill before you appears to 
be defective in two respects: (1) It 
contains a provision which practically 
cennot be complied with, and, (2) it 
sets un a standard for rate adjustment 
whith wonld result in distortion and 
urfeirnces rather than uniformity. 

“We heljieve that it would have been 
jn the best interests of the state to 
heve nursued the vlan for deliberate 
action which was clearly contemplatea 
hv the legislature as shown by the fact 
that the effective date of this act was 
criginally fixed at October 1, 1922, and 
that failing the accomplishment of this 
purpose the insurance companies should 
not be placed in the position of an 
vnavoidable violation of the statutes, 
hut that the matter should be nostroned 
for precise action hv the legislature 
with the wnderstanding that in the 
meantime the comnanies will proceed 
with rearrangement and reorganization 
of the present rating bureaus in this 


state to conform with the requirements 
which are desired by the insurance 
department as indicated in the bill in 
question.” 
Two Committees in the Street 

There are two committees which are 
watching the insurance rate review sit- 
uation. C. G. Smith is chairman of 
one; and Henry Evans, of the other. 
The Smith committee consists of Mr. 
Smith, chairman; and Messrs. Buswell, 
Marshall, Platt, Warfield, West, Wyper 
and Eggert. It was appointed several 
years ago to act as a conference medi- 
um between companies, rating organi- 
zations and the Insurance Department. 
The Evans committee is in opposition 
to the Lockwood bill in its present 
form. Some people on the Street be- 
lieve that if the bill becomes a law 
it will result in one centralized rate 
making organization. 





NO FIRES OF UNKNOWN ORIGIN 
In a certain town reported to his 
company by a field man there are no 
fires of unknown origin because the 
department deputy chief who visits 
every fire with the first line of hose 
makes it his business to determine the 
cause. The police, the fire department 
and the local agents work together in 
the prevention of fires. Recently a 
factory burned under suspicious circum- 
stances. The firebug escaped because 
he had provided a perfect alibi but the 
police investigation prevented the col- 
lection of insurance on the property. 
Having rented a factory and operated 
it successfully for two months the in- 
surance on the stock was doubled by 
the owners. Two days before the fire 
the watchman fired shots at two men 
who tried to force an entrance at a 
rear window. The night of the fire 
one of the owners found him apparently 
ill and removed him to his home leav- 
ing the factory temporarily unnrotected. 
At 3 o’clock the next morning it was 
afire. Police investigation showed that 
most of the stock had been removed 
the previous day by two motor trucks. 
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HEAD OFFICE 
UNITED STATES BRANCH 
134 South La Salle Street 
CHICAGO 


F. W. LAWSON, General Manager 


The company of “super service” is not a name that has 
been “applied” to the London Guarantee & Accident. It 
is a name well earned in more than fifty years of close 
co-operation with its agents. 
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of public service 
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OF PHILADELPHIA 


HOME OFFICE 
430 Walnut Street 
PHILADELPHIA 


F. W. LAWSON, President 


Over sixty years of public service faithfully performed | 
have established the United Firemen’s as an institution | 
of utmost dependability. An old reliable company writing 

Fire, Tornado and Automobile Insurance. 
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Massachusetts Bill 
About Reciprocals 


PROTECTION FOR PUBLIC 


One Provision Calls for $100,000 
Guaranty Fund; Text of 
Measure 





A bill to authorize the exchange of 
reciprocal or inter-insurance contracts, 
now being considered by a committee 
of the Massachusetts legislature, is in- 
teresting insurance men. The Dill 
makes similar reserve liability require- 
ments to those demanded of mutual fire 
companies, and there is also provision 
for a $100,000 guaranty fund. The bill 
reads: 

Section 1. The following words as 
used in this act, unless the context 
otherwise requires or a different mean- 
ing is specifically prescribed, shall have 
the following meanings: 

“Commissioner,” the commissioner of 
insurance. 

“Attorney” or “attorney in fact,” a 
person, partnership or corporation act- 
ing under power of attorney as the 
representative of the subscribers in the 
exchange of reciprocal or inter-insur- 
ance contracts and matters incident 
thereto. 

“Exchange,” the office of the attorney 
in fact, being the place where the con- 
tracts of insurance are issued. 

“Subscribers,” the participants or 
policyholders. 

Section 2. The exchange of reciprocal 
or inter-insurance contracts providing 
indemnity among the parties theréto 
from any loss which may be insured 
against under the first and eighth 
clauses of section forty-seven of chapter 
one hundred and seventy-five of the 
General Laws is hereby authorized sun- 
ject to the provisions of this act. 

Section 3. Any corporation now or 
hereafter organized under the laws of 
this commonwealth shall have full 
power and authority to participate as 
a subscriber in the exchange of con- 
tracts of the kinds set forth in section 
two. The right to participate in the 
exchange of such contracts is hereby 
declared to be incidental to the purposes 
for which such corporation was organ- 
ized, and as much granted as the rights 
and powers expressly conferred. 

Section 4. The provisions of sections 
one, two, four, five, fourteen, fifteen, 
sixteen, seventeen, eighteen, twenty, 
twenty-two, twenty-five, twenty - six, 
twenty-seven, fifty-two, ninety-five, nine- 
ty-six, minety-seven, ninety-nine, one 
hundred, one hundred and one, one hun- 
dred and two, one hundred and four, 
one hundred and fifty-four, one hundred 
and fifty-eight, one hundred and fifty- 
nine, one hundred and eighty-one, one 
hundred and eighty-two, one hundred 
and eighty-three, one hundred and 
eighty-four, one hundred and eighty-six, 
one hundred and ninety-one, one hun- 
dred and ninety three, and one hundred 
and ninety-four of chapter one hundred 
and seventy-five and section six of 
chapter two hundred and sixty-eight of 
the General Laws shall be applicable 
to contracts of reciprocal or inter-in- 
surance and to the exchange thereof, 
to exchanges, attorneys in fact, and 
other representatives of such subscrib- 
ers, so far as consistent with this act, 
provided that where any of said sec- 
tions impose duties upon or prohibit 
acts by an insurance company or the 
directors, officers and agents thereof, 
the same obligations and prohibitions 
shall be binding upon exchanges and 
attorneys in fact, No other provisions 
of law relating to insurance companies 
shall be construed as applicable to the 
exchange of reciprocal or inter-insur- 
ance contracts, to exchanges, their sub- 
Scribers or attorneys in fact, or other 
representatives, unless specifically ap- 
Plicable thereto, 

Attorney in Fact 

Section 5. Where the principal office 
of the attorney in fact is located in 
this commonwealth, such attorney in 
fact, to obtain a certificate of authority, 


shall file with the commissioner an 
application for such certificate, accom- 
panied by a declaration, signed and 
sworn to by him, or in case of a cor- 
poration, signed and sworn to on its 
behalf by an executive officer thereof, 
setting forth: 

(a) The name or designation under 
which the reciprocal or inter-insurance 
contracts are to be issued, which shall 
not be so similar to the name of any 
other insurance organization as to be 
calculated to deceive or confuse. 

(b) The location of the office or 
offices from which such contracts are 
to be issued. 

(c) The kinds of insurance intended 
to be written, which shall be only the 
kinds set forth in section two. 

(d) An exact copy of the form of 
agreement or policy contracts to be 
used in the exchange of th~ ‘nsurance 
or indemnity provided for. 

(e) An exact copy of the form of 
power of attorney authorizing the at- 
torney in fact to effect the exchange of 
the insurance or indemnity provided 
for. 

(f) The name of the attorney in fact, 
and if such attorney in fact is a cor- 
poration, a copy of the charter and 
by-laws of such corporation. 

(g) That a fund of at least one hun- 
dred thousand dollars is in the pos- 
session of the attorney as a guaranty 
fund for the carrying out of reciprocal 
or inter-insurance contracts executed 
by said attorney, said fund to be in 
cash or invested in such securities as 
are hereinafter specified. 

(h) That applications have been 


made for indemnity upon at least one 
hundred separate risks, aggregating not 
less than one and one-half million dol- 
lars, represented by executed contracts 
or bona fide applications to become con- 
currently effective upon the issuance 
of a certificate of authority. 

(i) That the attorney will execute no 
contracts of insurance save upon the 
express condition that the commission- 
er shall be the attorney of each sub- 
scriber to receive service of process 
in any action or proceeding against the 
subscriber, nor unless the subscriber 
shall have authorized the attorney in 
fact to designate the commissioner for 
service of process and shall have rati- 
fied any prior designations or appoint- 
ments for service of process. This shall 
be accompanied by an instrument desig- 
nating the commissioner as attorney of 
the subscribers to receive service of 
process, which designation shall be so 
phrased as to remain in full force and 
effect so long as there are outstanding 
claims against the exchange or its sub- 
scribers on account of their transac- 
tions within the commonwealth. 

Section 6. Where the principal office 
of the attorney in fact is located in 
another state, such attorney may apply 
for certificate of authority in the man- 
ner set forth in the preceding section 
with the following exceptions and addi- 
tions: 

(a) Instead of the declaration under 
(g) supra, he shall file a declaration 
setting forth that he has in his pos- 
session and available for the payment 
of losses the funds required by this 
act. 
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thousands of dollars. 


The Personal Equation 
and Depreciation 


The above chart shows actual accrued depreciations 
in twenty-five factories belonging to the same trade 
association and all built within a period of five years. 
Their trade association instructed them to charge off 
14% on buildings and 5% on equipment annually; 
but note that in no case was this theoretical depreci- 
ation correct, and in most cases the error runs into 


What is the actual just compensation in case of fire loss? 
You cannot tell—without the accurate, scientific de- 
termination of depreciations included in an appraisal. 
For this phase of appraising, the Lloyd-Thomas Com- 
pany is recognized as the leading authority. 

As an agent, you can greatly benefit by availing your- 
self of our services. Write for full information regard- 
ing the value of an appraisal for insurance purposes 
and how it results in building profits for you. 





The |loyd-Ihomas Co. 
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(b) Instead of the declaration under 
(h) supra, he shall file a statement 
that the exchange has at least one hun- 
dred subscribers with insurance in force 
aggregating one and one half million 
dollars. 

(c) A financial statement under oath 
in form required by the comniissioner. 

(d) A certificate from the proper 
official of the state where the principal 
office of the attorney is located, show- 
ing that all provisions of law applicable 
thereto have been complied with and 
that authority has been given to trans- 
act the classes of business which are 
sought to be transacted in the com- 
monwealth. 

(e) An agreement executed by the at- 
torney in fact that he will not transact 
in this commonwealth, or covering 
property therein, any class of business 
which cannot be transacted through an 
exchange located in this common- 
wealth. 

Duties of Commissioner 

Section 7. The commissioner shall 
examine the application and declaration 
and all documents filed in connection 
therewith; and if same are in compli- 
ance with the law and the allegations 
of fact contained therein are genuine, 
he may issue a certificate of authority 
to the attorney in fact authorizing him 
to execute for the subscribers, under 
the name designated, such contracts of 
reciprocal or inter-insurance as are 
authorized by this act. He shall have 
the same power to revoke or suspend 
certificates of authority as is provided 
in section five of chapter one hundred 
and seventy-five of the General Laws 
in the case of certificates of authority 
granted to a foreign insurance com- 
pany. A certificate issued to an attor- 
ney in fact shall expire on the thirtieth 
day of June following its issuance, and 
the authority of the attorney in fact 
to transact business in this common- 
wealth shall thereupon cease, unless 
such authority is renewed in writing 
by the commissioner on or before that 
date. 

Section 8. The attorney in fact shall 
execute no insurance contract with any 
subscriber unless the subscriber shall 
have agreed that in case the funes on 
hand are not sufficient to meet the 
losses, he will upon demand pay to the 
attorney in fact an amount at least 
equal to the current annual premium 
or deposit called for by his contract, 
which liability shall endure as long as 
there are outstanding any claims on 
contracts issued while he was a sub- 
scriber. 

Annual Statement 

Section 8A. The attorney in fact 
shall file with his annual statement a 
certificate of the maximum amount of 
indemnity upon any single risk and the 
maximum liability of each subscriber 
on any risk and a certificate that no 
subscriber has assumed on any single 
risk an amount greater than ten per 
cent of his net worth. For the purpose 
of verifying this certificate the com- 
missioner may use the reference book 
of a commercial agency having at least 
one hundred thousand subscribers. 

Section 9. Actions and proceedings 
at law may be instituted against the 
subscribers or by them in the name 
or designation under which the con- 
tracts are issued without a recital of 
the names of the several subscribers. 
Process may be served by filing two 
copies thereof upon the commissioner 
of insurance, who shall retain one copy 
thereof and transmit the other to the 
attorney in fact, and process so served 
shall be effectual service of process on 
each and every subscriber. The venue 
of such proceedings shall be deter- 
mined as if the exchange were a cor- 
poration. Where the principal office of 
the attorney in fact is located in this 
commonwealth, service of process may 
be had on all subscribers by service 
upon the attorney in fact. 

Surplus 

Section 10. There shall be main- 
tained at all times in the hands of the 
attorney in fact, in cash or securities, 
assets equal to all outstanding claims 

(Continued on page 31) 
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New California-Commercial Union Building 


Impressive Services 
In San Francisco 


The new sixteen-story California- 
Commercial Union Building at the cor- 
ner of Montgomery and Pine streets, 
San Francisco, has been completed at 
a cost of nearly $3,000,000. The dedi 
catory services took place last week 
with E. Roger Owen, chairman of the 
Commercial Union board, presiding. Mr. 
Owen’s son, prominent insurance man 
in England, and Colonel A. H. Wray, 
former United States manager of the 
Commercial Union, accompanied him to 
the Pacific Coast. A large delegation of 
company representatives attended the 
services. President Holman and George 
W. Brooks, of the California, assisted in 
the ceremonies. The entire force of 
the California office was present. 

Work was begun on the building in 
September, 1920, and progressed rapid- 
ly. The cornerstone was laid by T. M. 
Kk. Armstrong, general manager, on 
March 4, 1921. Mr. Armstrong was re- 
turning to England after a _ business 
trip in the Orient, and the services were 
arranged so that he might preside. A 
large de'egation attended this cere- 
mony and considerable attention was 
given it as significant of a new business 
era on the Pacific Coast. 

Both the Ocean and the Columbia Cas- 
ualty wil) occupy space in the building. 
The Commercial Union offices will oc- 
cupy the remainder of the space. Ample 
room has been provided for expansion, 
for the maintenance of records, and 
for the efficient working of a greatly 
increased office force. The departments 
will be given room enough so that they 
may be deve'oped without crowding or 
overlapping in space, 

The sixteen-story structure’ stands 
out above the surrounding buildings as 
an imposing landmark and Commercial 
Union organizations all over the world 
are proud of this addition to their build- 
ing monuments. 

A portico, the tower affords a delight- 
ful point of vantage for a bird’s-eye 
view of San Francisco and vicinity. To 
the east, San Francisco bay, and the 
east-bay cities, and the Berkeley hills. 
To the north, the Golden Gate and Mt. 
Tamalpias. To the south, San Fran- 
cisco’s busy factories. To the west, the 
city’s residential districts. More can be 
seen during a one-minute sight-seeing 
tour, conducted from the California- 
Commercial Union tower than a “rubber 
neck bus” can provide for the eye in 
two hours. 

Of a most striking, yet dignified, ap- 
pearance is the entrance to the building 
on Montgomery street. It is nineteen 
feet wide and forty-two feet high. As 
the result of careful study upon the par! 
of the architects, there has been pro- 
duced a highly decorative effect. The 
great size of the entrance was found 
expedient in order to encourage the use 
of the interior promenade, or inner 
street, which.is thirty-two feet in width, 
with a ceiling height of the same dimen- 
sion. It is intended for the insurance 
companies that become tenants of the 
building to establish an ‘‘Insurance Cen- 
ter” in this court, having their city and 
country offices on the main floor and 
handling the other work on floors above. 
Present Owen With Dedication Book 

“To the Father of the Thought,” a 
most magnificent dedication book, was 
presented EK. Roger Owen, as a fitting 
iestimonial to the part he played in 
making the present California-Commer- 
cial Union building a realization. The 
book is a revelation in the embosser’s 
art, It is about fourteen inches high 
and ten inches wide. The cardboard 
cover, beautifullv colored, is lined with 
cloth of gold. The light coffee-colored 
paper making up the pages of the book 
was made by the embosser, who has a 
secret process for 1s manufacture. The 
book is enclosed in a black leather box. 

Preface by George W. Brooks 
The work of art was designed and 














executed by J. Van der Gracht and 
bound by T. J. O'Leary, both of San 
Francisco. The preface of the book, 
which is from the pen of George W. 
Brooks, secretary and managing under- 
writer of the California, reads as fol- 
‘OWS: 

“In the month of October, 1919, Mr. 
E. Roger Owen, general manager of 
the Commercial Union Assurance Com- 
pany of London, visited this city. 

“One of the objecis of his coming was 
the matter of locating suitable orfices 
for the rapidly expanding business of 
the company. 

“The result of investigation was the 
joint recommendation ot himself and 
the directors of the California Insurance 
Company for the purchase of the prop- 
erty with its historical financial asso- 
ciations and the erection thereon of the 
magnificent structure which will stand 
for all time as a monument and tribute 
to his vision and foresight. 

“Abso'ute and unlimited confidence 
in the greatness of this city on the 
western rim of the continent was the 
fundamental influence in cervseto'lizing 
a decision involving vast expenditure of 
treasure and symbolizing to the people 
of this commonwealth the enterprise 
and wisdom of the corporations whose 
names will be forever linked with the 
civic pride of all San Franciscans. 

“Mr, E. Roger Owen is again with us 
to celebrate the completion of his work, 
to the father of the thought—this book 
is dedicated. 

“San Francisco, April 1, 1922.” 
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CALIFORNIA-COMMERCIAL UNION BUILDING 


“The Leading FIRE INSURANCE Co. of America” 


WM. B. CLARK, President 


_ More than a.Century of Service 


Fire Use and Occupancy 
Marine Leasehold 
Automobile Profits 

Wey aat-vele) Sprinkler Leakage 
Rent Registered Mail 
Rental Value _—_— Parcel Post 


Tourists’ Baggage 
Salesmen’s Samples 
Transit Floaters 
Pauptcoyeete)e) iti Malle ame Ba-talstt 
Explosion 

Riot and Civil Commotion 


Losses Paid over $210,000,000 
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| AUTOMOBILE & MARINE DEPARTMENT 








Want Court Opinion 
To Define Collision 


HOW BROAD IS ITS MEANING? 





Carroll Towing Company Wins First 
Appeal; Insurer Liable if Vessel 
Strikes a Log 





Judgments for the plaintiff in the 
cases of the Carroll Towing Company 
against the Aetna and the Franklin 
were upheld on the first appeal, and 
Harrington, Bigham & Englar have ap- 
plied to the Appellate Term for permis- 
sion to take the case before the Appel- 
late Division of the Supreme Court for 
further reconsideration. This suit in- 
volves a rather important point of law, 
the question of what actually consti- 
tutes a collision under the terms of 
marine insurance policies covering the 
perils of harbors, but excepting injury, 
derangement or breakage of machinery 
unless the damage be caused by stress 
of weather, stranding, collision or burn- 
ing. 

The tug John O. Carroll, insured 
through Talbot, Bird & Co. with the 
Aetna and Franklin, sustained injuries 
to her shaft, propeller and side through 
collision with some floating or water- 
korne object. No denial of liability for 
the loss was based upon a dispute of 
the facts. They were admitted by both 
parties, but the defendants contended 
that the word “collision” was custom- 
arily defined by marine underwriters to 
mean contact with another navigable 
object, and a log is not navigable. Court 
decisions in England and on the Euro- 
pean continent support this viewpoint. 

Only one American case constituted 
a precedent to guide the lower court, 
and in that suit it was held that col- 
lision with floating ice did render the 
insurance company liable. On the basis 
of this decision judgment was rendered 
against the insurers and this judgment 
upheld upon appeal. However, the 
awards on the particular average losses 
were reduced approximately $200 in 
each instance. Harrington, Bigham & 
Englar will attempt to carry this litiga- 
tion to the highest court possible to 
secure an opinion interpreting the word 
collision. 





WESTERN APPEALS CASE 





Holds Itself Not Liable Unless Repairs 
on Damaged Ship Are Actually 
Made to Fix Costs 





Appeal has been made by the West- 


ern Assurance before the Appellate 
Division of the New York Supreme 


Court against a decision made in favor 
of Guy M. Walker on the case involv- 
ing the liability of the marine insurance 
company under a policy covering a pile 
driver for the Mitchell Contracting Com- 
pany. The machine was engaged in 
inland navigation and the judgment for 
the plaintiff amounted to $1,291, 

This is the important case touched 
upon several weeks ago in the insur- 
ance press because it involves the point 
whether indemnity under a policy for a 
partial loss is expressly limited to the 
extent or cost of actual repairs or may 
be based upon the estimate of compe- 
tent surveyors before repair work is 
begun. Respondent contends that the 
provision in the policy referred to in the 
first separate defense relating to the 
cost of actual repairs does not apply to 
&@ Case where the damage is unrepaired, 
but is a limitation only on the amount 
of the recovery where the damage has 
been actually repaired. 

The damage to the vessel not having 
been repaired, the court properly took 
as the basis for the plaintiff’s recovery 
the estimated cost of the repairs ren- 
dered necessary because of the disaster 
insured against, the defense argued, 


Live Topics on Auto 
Conference Agenda 


FOCUSED UPON MORAL HAZARD 





Policy With No Insured Sum Named 
May Be Passed Eventually; Man- 
datory Three-Fourths Clause 
Doomed 





Upon the agenda for the semi-annual 
meeting next Tuesday of the National 
Automobile Underwriters’ Conference 
are some of the most radically progres- 
sive topics of the day. It is proposed 
to discuss the feasibility of adopting 
a policy with no insured sum named, 
of making the three-fourths value 
clause mandatory instead of optional, 
of eliminating full coverage collision, 
and of insisting upon physical inspec- 
tion of automobiles before insurance 
is finally granted. All of these proposi- 
tions are interrelated insofar as they 
apply directly to the elimination of the 
moral hazard. Were all these amend- 
ments made operative underwriting the 
human factor would become as easy 
and capable of accuracy as judging the 
inherent fire hazard of an automobile. 

Although it is hardly probable that 
more than one of the aforementioned 
underwriting suggestions will be univer- 
sally endorsed their mere appearance 
upon the agenda marks the trend of 
thought in many automobile writing 
insurance companies. Opposition § to 
omitting altogether the sum _ insured 
in a policy is not likely to prove formid- 
able. The advantages seem clear cut, 
while the drawbacks of the present 
policy show themselves in the confusion 
named sums create in some assureds’ 
minds and the temptations they stimu- 
late in others. 

Of the remaining three subjects for 
discussion the elimination of the full 
coverage collision clause has the bright- 
est chances for passage. Full collision 
coverage is already so universally dis- 
couraged because of high premium 
rates that its abolition altogether would 
not entail a disruption of underwriting 
procedure. To legislate the three- 
fourths value clause into being could 
be accomplished only after a vigorous 
battle. The prophecy is now that the 
defeat of this proposition is a foregone 
conclusion. 


FOREIGN TRADE SPEAKERS 
William A. LaBoyteaux, president of 
Johnson & Higgins, and Charles S. 
Haight, prominent New York admiralty 
lawyer, will be two of the speakers on 
marine insurance and The Hague Rules 
at the Ninth National Foreign Trade 
Convention on May 10, 11 and 12 in 
Philadelphia. Marine insurance will be 
treated in a formal address at the morn- 

ing session on Thursday, May 11. 





FIRE — MARINE 





we | MPORTERS, 
Texas, : A | 
wo EXPORTERS, 


— AUTOMOBILE 


é 
vA. 
am Ta 


Insurance Co, 


OF NEW YORK 
47 BEAVER STREET 








RATE-CUTTING CONTINUES 





Marine Houses Still Unable to Check 
Onslaught from Competitors Upon 
Profitable Accounts 


Rate regulation statutes and non- 
discriminatory laws hold no place in the 
marine insurance world. It is a free- 
for-all market, where rates know no 
level except the lowest and of late even 
the bottom seems {ntangible. The mar- 
ket is in the throes of a persistent rate- 
cutting campaign which is not, as here- 
tofore alleged, confined to the activities 
of one office, A superabundance of ma- 
rine offices, combined with the brighter 
outlook for the future, has developed a 
foundation for widespread confidence in 
the success of the gambling chances. 

Each venture is pure speculation and 
fraught with danger. Accounts of long 
standing in an office may be weaned 
away by a competitor s'icing a rate be- 
cause of the profitable results these 
accounts have shown over a period of 
vears. But this is merely the first step 
that invariably leads to a headlong un- 
controlled grabbing for business. Houses 
become frightened as they witness ac- 
counts lost and in retaliation try to re- 
coup themselves by adopting similar 
methods. In the end the minimum safe- 
ty level for rates is thrown to the winds 
and many agencies with their premium 
accounts enhanced have then upon their 
books an immense amount of potential 
liability with obviously inadequate re- 
serves to meet losses anywhere propor- 
tionate in severity to those received 
during the last two years. 





HAIGHT ON HAGUE RULES 


Charles S. Haight, chairman of the 
Bill of Lading Committee of the Inter- 
national Chamber of Commerce, in ad- 
dressing the Foreign Trade Club of 
Baltimore on the advantages to under- 
writers and shippers of The Hague 
Rules, stated that W. J. Love of the 
Shipping Board has promised to follow 
the lead of the British steamship own- 
ers in adopting the rules on cargoes 
coming to the United States. It is ex- 
pected, he said, that the question of 
changing American laws to permit the 
application of The Hague Rules to car- 
goes from this country will be taken up 
shortly by Congress. 











GENERAL AGENTS :-WANTED 





Organized 1824 


UNITED STATES LLOYDS, Inc., 
of NEW YORK, N. Y. 


Organized 1872 


1-3 So. William St. 


Automobile Insurance 


INDEMNITY MUTUAL MARINE ASSUR- 
ANCE CO., LTD., OF LONDON, ENGLAND 


Incorporated 1918 


APPLETON & COX, Inc., Attorney 


AN ATTRACTIVE PROPOSITION 
GENERAL AGENTS WANTED 


Incorporated 1886 


THE TOKIO MARINE AND FIRE 
INSURANCE CO. 
LTD., OF TOKIO, JAPAN 
(Marine Department) 
Incorporated 1879 


NEW YORK 






































“Leviathan” Arrives 
Safely at Norfolk 


MILLIONS 





RISKED ON TRIP 





Syndicates Carried $2,000,000 on Ocean 
Voyage and Now Have $2,500,000 
on Builders’ Risk 





With the American Marine Insurance 
Syndicates covering the monster “Le- 
viathan” for $2,000,000 on her one day 
trip from Hoboken to Newport News on 
Sunday and Monday the marine market 
was alive with excitement until news 
of the steamer’s safe arrival appeared 
in the newspapers Monday afternoon. 
Fresh memories of the total loss of the 
“Northern Pacific” while on a short trip 
to Norfolk created some anxiety in the 
underwriters’ minds. Two million dol- 
lars of insurance is a tremendous sum 
and the premium on the risk insignifi- 
cant in comparison with the possible 
maximum liability, 

Covering the “Leviathan” against the 
sea perils of the trip to the repair 
yards and against the builders’ risks 
during the year consumed while the gi- 
gantic liner is being transformed from 
a troop transport to a passenger car- 
rying vessel marks the greatest single 
achievement in American hull history. 
Seventy-seven subscribers of the Syndi- 
cates shared the hull insurance of two 
millions and the builders’ risk policy 
of $2,500,000. These are the biggest 
policies ever placed in this country up- 
on a single hull and without the co- 
ordination of the American facilities 
through the organization of the Syndi- 
cates this would not have been possible. 
It is reported that the builders’ risk 
rate on the $2,500,000 was one per cent. 

Europe participated generously in the 
insurance upon the “Leviathan” securing 
about two millions on the ocean risk 
and more upon the builders’ risk. 





INTEREST FOR INSURERS 





General Average Case at Marseilies 
Won by Underwriters Who Sued 
for Interest on Deposits 





Marine underwriters have won an 
important case at Marseilles, France, 
involving interest on general average 
deposits made with shipowners for the 
accommodation of assureds before the 
average adjustments are completed and 
filed, it has been the custom in many 
ports for carriers to receive interest 
on these huge deposits which frequently 
far exceed the final amount of an ad- 
justment, but in the Marseilles litiga- 
tion the underwriters won their point 
that the interest belonged to them. 

General average deposits lie in trust 
against an unknown liability, and while 
a ship-owner may claim title to interest 
on the amount of his loss during the 
months consumed in adjusting the 
claim, he is in no wise justly entitled 
to an income from funds never credited 
to his account except as a temporary 
deposit. Hundreds of thousands of dol- 
lars belonging to insurance companies 
are tied up throughout the world as 
general average deposits, and as the 
profit on marine underwriting is largely 
drawn from the tncome from invest- 
ments and interest on cash in banks 
the matter of the ownership of such in- 
terest is of extreme importance. 
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Page Appoints Two 
Assistant Managers 
REED 





THROCKMORTON AND 





Both With Fireman’s Fund for Sev- 
eral Years in Underwriting and 
Loss Departments Respectively 





Charles R. Page, Atlantic marine 
manager of the Ffreman’s Fund, has an- 
nounced the appointment of W. J. 
Throckmorton and Henry E. Reed as 
assistant managers. Both promotions 
were well received throughout the 
marine insurance district because Mr. 
Throckmorton and Mr, Reed, respec- 
tively underwriter and loss department 
manager for several years, are capable, 
experienced and popular young men, 
full of initiative and possessed of at- 
tractive personalities which help to 
cement intimate associations in the 
marine insurance business. 

Mr. Throckmorton began his insur- 
ance career in June, 1906, with Johnson 
& Higgins, where he remained in the 
adjusting department until 1912, when 
he joined Platt & Farnum, New York 
marine managers of the Insurance Com- 
pany of North America. He continued 
this connection for five years, spending 
one year in Philadelphia at the home 
office. His initial work with the com- 
pany was in the claim department, but 
later he was transferred to the under- 
writing department, where he founded 
the experience leading up to his present 
appointment, 

When he left the Insurance Company 
of North America in November, 1917, 
Mr. Throckmorton was an assistant un- 
derwriter. He associated himself im- 
mediately with the Fireman’s Fund, 
with O. G. Orr & Co., Managers, as an 
underwriter, in which capacity he has 
continued to serve, more recently hav- 
ing general charge ci the underwriting 
department. As the brother of the well- 
known tennis star, Harold J. Throck- 
morton, the Fireman’s Fund assistant 
manager, is himse!f a player of more 
than average ability. 

Mr. Reed's association with the Fire- 
man’s Fund dates back to March, 1905, 
when he began in a clerical capacity. 
The Atlantic marine department was 
then managed by Franz Herrmann. 
Within a short while Mr. Reed was trans- 
ferred to the loss department, first as 
a clerk and later as junior adjuster, 
after he had acquainted himself with 
the intricacies of reinsurance as ap- 
plied to losses. In the fall of 1917, when 
Loss Manager Dean became seriously 
ill, Mr. Reed was placed in full charge 
of the loss department and has con- 
tinued in that capacity since that date. 

As an evidence of the good-hearted- 
ness and ever-apparent kindness of 
Frank H. Osborn, head of the marine 
department until December 31 of last 
year, huge bunches of beautiful pink 
roses last Saturday morning adorned 
the desks of the new assistant man- 
agers, each with a card of Mr. Osborn 
tucked away among the flowers, ex- 
pressing congratulations. 





AETNA’S ADVICE TO AGENTS 

In its annual automobile fire and theft 
supplement the “Aetna-izer’ for this 
month gives some pertinent advice to 
agents to guide them in the selection 
of their automobile assured. Giving 
heed to the extraordinarily serious situ- 
ation confronting the underwriting of 
automobile insurance, the Aetna Life 
requests agents to place themselves in 
the position of bankers entrusted with 
the funds and other assets of a large 
institution and to grant insurance, 
which pledges the liability of the com- 
pany, on'y after such a thoroughly ex- 
haustive examination of the applicant’s 
character as would satisfy a banker. 
An insurance company is responsible to 
its policyholders for the payment of 
obligations to the same extent that a 
bank is responsible for its deposits, and 
in the writing of automobile insurance 
these days the question of character 
is the paramount consideration and 
hazard, 


PIERSON FOR HAGUE RULES 





Chairman of Board of Irving National 
Bank Speaks for Resolution Calling 
for Uniform Bills of Lading 





The Commerce and Marine Commis- 
sion of the American Bankers’ Asso- 
ciation has passed resolutions calling 
for uniform ocean bills of lading. Com- 
menting upon them Lewis E. Pierson, 
chairman of the board of the Irving 
National Bank, said: “International 
trade will be very materially aided by 
the standardization of forms of ocean 
bills of lading, and the subject is one 
of special importance to bankers tmak- 
ing loans on documents issued against 
export and import shipments. The 
American Bankers’ Association, through 
its commerce and marine commission, 
has been most carefully considering 
this matter. 

“The commission is of the belief that 
The Hague Rules, 1921, which consti- 
tute an important step toward making 
possible the working out of standard 
forms of ocean bills of lading, afford 
a substantial basis for progress, not 
only in the way of remedying present 
chaotic conditions, but also in the de- 
velopment of a feasible and practical 
system of lasting benefit.” 





L. F. BURKE A FLEET OWNER 

Louis F. Burke, of Smith & Hicks 
and also vice-president of the American 
Bureau of Shipping, will make applica- 
tion soon for the ciassification of his 
own self-made fleet of cargo carriers, 
tugs and river barges. To be sure the 
largest of these vessels is not more 
than one foot in length, but they are 
such perfect models that some cynical 
marine underwriters feel they could 
compete successfully on the high seas 
with certain Shipping Board steamers. 
With chisel, pen-knife, saw and paint 
Mr. Burke fashioned models of the “502” 
class of Shipping Board combined pas- 
senger and freight carrier, the plain 
cargo steamer, oil tanker, harbor sight- 
seeing steamer, tug and barges for cot- 
ton, grain and merchandise. Nor are 
they altogether ornaments. In case of 
disputes with navigating officers over 
the causes of collisions Mr. Burke floats 
his boats on a table top and reacts the 
scene of the maritime accident. The 
vessels are insured with the Home, it is 
confidently presumed. 





LOSSES ARE DIMINISHING 

Expansive movements in marine in- 
surance seem as yet to be rather short- 
lived. For two or three weeks activity 
appears pronouncedly on the increase, 
then a relapse occurs and the volume 
of business offered from the brokers 
dwindles down to the stagnation point 
once again. The market could be de- 
scribed as backing and filling, with the 
foreign trade decline apparently check- 
ed, and if anything displaying signs of 
renewed strength. To compensate for 
this protracted wait for better business 
the underwriting oflices, or many of 
them, congratulate themselves on hav- 
ing their losses decline in greater pro- 
portion than premium income. The im- 
pression prevails in wide circles that 
losses have taken a decided turn for 
the better, bringing a better relation- 
ship between the items of income and 
disbursements, Underwriting expenses 
and hull repair bills, however, are two 
fruitful sources of outgo which still defy 
noticeable contraction. 





ANOTHER COMPANY TO ENTER? 

Dame Rumor is sponsor for the, story 
that another company is contemplating 
entering the marine insurance district 
for ocean risks. No names are men- 
tioned, but the ghostly finger points 
towards Connecticut as the home office 
of the said company, and it is also 
stated that this company once before 
wrote marine insurance, withdrawing 
during the height of the period of tre- 
mendous losses. 





The London marine departments of 
the leading insurance companies will be 
closed tomorrow in observance of Hast- 
er Saturday. 











THE LAW 


Relating To 


Automobile Insurance 


as stated and applied in the decisions con- 
cerning AUTOMOBILE FIRE — THEFT — 
COLLISION—TRANSPORTATION and 
INDEMNITY 
insurance policies from the first reported 
case in 1908 to the latest in June, 1921, with 
analyses of the cases 


By JOHN SIMPSON 


The subjects treated cover every point 
which has arisen in the higher courts re- 
garding automobile insurance and include: 
Power to Write Automobile Insurance, 
Constitution of the Contract, Construction 
of Policies, Representations and Warran- 
ties, Valued Policies, Depreciation, Refor- 





mation and Cancellation, Proofs of Loss, 
| Powers and Authority of Agents, Brokers 
| and Adjusters, Arbitration, Appraisal and 
Award, Extent of Loss and Option to Repair, 
Subrogation, Dealers’ Policies, Reporting 
Fire Losses, What Constitutes Theft, Re- 
porting Theft Losses, Return of Recovered 
Automobiles, What Constitutes Collision, 
Losses in Transportation, Violations of Law 
by Insured, Settlements with Injured Per- 
sons, Interference with Negotiations and 
Suits, Notice of Accidents, Reference to 
Insurance in Negligent Actions, Actions and 
Defenses, Public Service Vehicle Bonds, 
etc., etc. 
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CASUALTY AND SURETY NEWS 





New Jersey Casualty Figures for 1921 


Auto Liability 





Premiums Losses 
Aetna C. & S. seseeeeese $119,086.06 $58,623.96 
Aétiio. Lite corcics-ocaem, Seite . eee 
American Cas. ..++es. 2,728. 974. 
American Ind. .....+-- 68 
Amer. Mut. .....+-- : 
American Re-In, .....++ qi) 
Columbia Cas. reer : .00 
Commercial Cas. .....- 024.7 * 
Commonwealth Cas. 218. 85 
Continental Cas. ...+++- 034. .00 
Employers’ THE. ccoccees 690.83 3,699.50 
Employers’ Ties cscs. - Me 48,323.01 
Employers’ Mut. .....++- 1,259.47 eeoedude 
Eureka Cas. ..cccccceees 37.54 eenceueas 
European Gen. ...+eseee 5,446.96 147.70 
Federal] Mut. Lia. ...... CS: Serre 
Fidelity & Casualty .... 148,131.14 51,724.29 
General Accident ....... 75,550.62 34,211.27 
General Se. ségkate 81,231.45 5,775.58 
Georgia Cas. ...0- Seana 79,216.01 50,413.63 
Globe Ind. ..0.-cceee eeu 952.19 66,930.02 
Hartford Acc. & Ind... 177,872.67 80,751.34 
Ind. Ins.. Co. of N. A. .. 97,254.68 4,480.21 










Interstate Cas. ....ceees 147,161.83 84,259.92 
Liberty Mut. ... 19,107.77 6,533.00 
London Guar. & “Acc. 137,625.71 38,051.69 
Lond’n & Lanc’shire Ind. 25,104.38 8,793.98 
Lumber Mut. ........00- 5,599.92 2,304.92 
Lumbermen’s Mut. ..... 23,538.54 1,293.65 
Manufacturers Cas. 2.774.41 140.00 
Manufacturers Lia. ..... . 106,626.19 35,098.32 
Maryland Cas. ......++- 132,816.82 40,793.49 
Mass. Bonding. ..... cas 21,777.95 22,673.50 
New Amsterdam Cas. .. 75,087.06 31,597.63 
N. J. F. & Plate Glass 81,357.42 16,994.95 
N. J. Manufacturers’ 918.03 23,743.40 
Northern Ind. .....cs006 MANGE cvccccces 
Norwich Union Ind. 43,710.46 11,538.75 
Ocean Ace. cccccccccecce 172,942.24 &,483.98 
Ohid Cas. cavccccscccsce P CO) =e 
Preferred Acc. ..c.seeee 109,668.14 27 029.83 
Republic Cas, .......+- us 45,958.44 12,610.80 
Royal Ind. .... 145,571.76 64,954.99 
Security Mats. crccccvces 6,549.52 1,727.81 
Southern Surety ........ 3719.51 cc cccccce 
Standard Acc. ..ccccccoe 84,791.1 24,956.85 
Travelers  ..ccoccoee oeees 457,900.94 124,148.22 
Uitiod. TRG. - vcscscsencess. 23,816.75 11,537.50 
United States Cas. ...... 72,988.78 14,192.60 
United States F. & G... 246,142.59 80,314.43 
Ution Mats. cccsccvecsceds yl, errr 
Utilities. MGC. ccsccccece 630.59 35.00 
Western Cas. ...cecesceee 7,218.57 80.00 
Zurich Gen. cccccccocee +» 130,463.78 42,030.47 





$4,582,272.61 $1,651 ,838.86 





(1) Included in “Liability other than auto.” 


Auto Property Damage and Collision 
















Aetna C. & S. ..cceeeees $213,145.03 $126,189.03 
American Auto. ......+++ 119,241.24 53,727.69 
American Cas. ..... 22,032.27 21,699.76 
American Ind. .......+++ 6,937.31 1,221.93 
American Mut. Lia. .... 28,588.63 8,286.53 
Coimeinia CRE. icccecccne 6.462.282 1,759.85 
Commercial Cas. 156,082.t. 75,759.29 
Commonwealth Cas. 34,470.35 17,593.36 
Continental Cas. 3,213.38 2,711.71 
Employers Ind. 779.00 3,224.81 
Employers Lia. 92,579.00 30,479.79 
Employers Mut. 1,057.87 169.32 
European Gen. (2 rorcees ‘ 
Federal Mut. Lia. ...... Se - acanenwes 
Fidelity & Casualty .... 66,984.86 49,639.63 
ONCTR! ACG, cicroeccesis 42,137.06 21,610.17 
General Cas. & S. ...... 75,568.29 12,724.34 
Georgia Cas. 57 802.16 2,687.99 
Globe Ind. ...... 115,802.16 56,082.01 
Hartford Acc. 87,135.37 41,767.38 
Ind. Ins. Co. of N. A 49,776.09 11,200.51 
Interstate Cas. .....00- ‘ 10,426.86 30,101.33 
Liberty Mut: oscccssccce 6,800.19 2,304. 

London G. & A. ........ 69,615.35 33,094.34 
Lond’n & Lanc’shire Ind. 13,578.52 4,147.50 
Lumber Mut. ............ 2,202.49 531.75 
Lumbermen’s Mut. ...... 13,859.20 2,605.74 
Manufacturers Cas. 2,965. 007.03 
Manufacturers Lia. 83,429.86 41,318.55 
MAPPING. COS. cecescesne 50,628.13 29,794.75 
Mass. Bonding .......... 6,583.38 12,790.93 
New Amsterdam Cas. .. 37,972.41 23,603.89 
N. J. F. & Plate Glass 20,037.81 7,637.89 
Northern Ind. .......66. GEE © vaséewese 
Norwich Union ......... 26 150.81 9,889.73 
Ocean Acc. & Guar. .... 4,809.55 406. 

Ce Sarr A ee 
Preferred Acc. .......++- 69,496.39 23,384.61 
Republic Cas. ......005 36,548.64 18,044.32 
ee 92,334.16 32,188.75 
Security Mut. 2,920.37 2,714.67 
Southern Surety 2,484.55 724.28 
Standard Acc. 35,591.31 21,401.76 
Travelers Ind. 232,278.23 126,702.26 
Inion Ind. ..... cenceeeas 8,652.32 3,309.71 
United States os  denens 34,515.80 13,056.45 
United States -& G. 96,869.18 34,718,95 
mee MAW... sciscacscccc é MM -dedtennas 
Utilities Mut. 478.50 82.00 
Western Cas. 709.62 838.85 
Zurich Gen. . 94,692.42 69,921.57 








$2,238,949.10 $1,124,457.81 
Liability Other Than Auto 






er 
Aetna Os. O° Oe sdicce $3,275.29 Lessety 
eS eae - 192,150.21 4,563.4 
Allied Mutuals L 5 242.13 int 
Merican Cas. ... é 2,281.94 145.00 
Mmerican Mut. Lia. » 28,394.72 443. 
American Re-Ins, ...... 35,024.01 474.40 


Columbia Cas. .. 



























SATISFACTORY SERVICE 
































































’ beeatete 803.98 250.00 ; 
Commercial Cas. ..... aaa 53,362.11 25,090.88 
Smenwenleh Cas F 255.33 250.00 
employers’ Lia. 64,720.53 9,984.77 \ 
mployers’ Mut. ... 4,773.33 5,697.25 431 Insurance 2 \745 
uropean Gen 15,235.16 1,360.13 . 1 John Street 
Federal Mut. Lia. 1,832.73 10.00 Exchange 
Fidelity & Casualty 68.081.75 27.355.04 NEW YORK CITY 
General Acc. 14,231.42 3,274.50 HI 
General Cas. $55.23 css eeeeee Cc CAGO \ %\ 
Georgia Cas. 20,493.43 9,745.13 \ 
Globe Ind. 57,975.34 4.703.35 
Hartford Acc. & Ind 204.66 11,769.36 
Ind. Ins. Co. of N. A. 20,511.70 885.50 
Interstate’ Cas. ......... 97.10 20.00 
Liberty Mut. ........... 11,080.30 128.00 
London Guar. & Acc...., 69,114.82 21,466.47 
Lond’n & Lane’shire Ind. 165.25 725.00 
Lumber Mut, ............ 3,256.69 1,045.27 SOLID 
Lumbermen’s Mut. ...... 1,807.81 290.25 
Manufacturers Cas. yy, ee ee 
Manufacturers Lia. 46,599.55 15 066.64 
Maryland Cas. ......... 50,671.55 12,492.80 
egg crt wma ie eka 5,840.00 1.760.00 
ew Amsterdam Cas. .. 27,551.15 8 
N. J. F. & Plate Giass — Sprinkler Metropolitan Life, ..... 2,275.84 652.88 
N. J. Manufacturers’ 63,416.10 5,744.75 Aetna Cas. & S. ....... $14,180.19 $4,739.89 New Amsterdam Cas. .. 297481 1,277.14 
Norwich Union Ind. .... $825.11. 2585.09 European Gen. 5,016.42 sss. see Horwich, Varad Tae. +<-- 218.19 89. 
Ocean Acc. & Guar. ... 62,381.58 8.374.54 Maryland Cas. 1801.84 5,396.36 Ocean Acc. & Guar. 8,265.32 4,201.09 
Preferred Ace. ... 066050. 4 127.88 1.55174 U.S. F. & G. pe TENS Pe he Pacific Mutual Life .... 33,738.32 8,576.43 
Republic Cas. .......... 9.945.797 3.607 75 es Wee.” BUN “ecdcevececscs 5,237.05 469.39 
Royal Ind. .............. 39,705.72 10,627.53 $21,228.81 $10,136.25 Southern Surety ........ 993.50 25.85 
Security Mut. Cas. 4.25020 357.00 Standard Acc. 8,775.35 4,620.90 
Southern Surety ........ 389.39 _— Travelers Ind. 1,446.53 1,416.55 
Standard Acc. 7,401.04 1,136.48 Engine and Flywheel Travelers Ins. 102,101.42 65,456.13 
THAVEIETS. .nccccccee 146,619.57 7,972.75 Premiums _ Losses Union Ind. 10,984.92 3,598.92 
Union TORS ose cesccocccss CY re Aetna Cas. & S. ...e0+ $15,210.34 $10,933.28 United States 2,281.97 4,404.32 
United States Cas. ..... 20,353.18 4,873.00 Employers’ Lia. SAE cwvasece . VS FaG 16,671.02 6,578.49 
Utilities Mut. .......... i i errr European Gen. 4,284.28 S65 ZEAE GAR vic ccatesecss 197.57 373.19 
Western Cas. 819.66 90.00 Fidelity & Casualty .... 13,781.26 2,621.49 
Zurich Gen. 53,359.62 16,584.27 Globe Ind. ......-+eee0e ne eer $704,887.93 $325,653.71 
eee «| Haeticed atom: Boilers, 15,129.56 ‘(6 = : cee 
$1,182 654.84 $241,623.74 London Sux. & Acc.. 13,161.73 484.08 (1) Including disability. 
arylan er aatacenasd WISAG — cecesese 
Live Stock Royal Ind. ...ccccemcese ‘i 3,774.06 58.73 Burglary and Thef 
Hartford Acc. & Ind. .. $22.68 $300.00 Travelers Ind. .......... 3,642.61 11,730.41 _ 5 
Hartford Live Stock °. 20,436.16 3,350.00 —Ysenas ssia774s Actna Cas. & S ‘ann ehien 
Ocean Acc. & Guar. ... 2,546.16 808.80 $75,801. ori American Cas. ....cccces 1,779.63 798.39 
$2299.64 $4458.80 Fidelity American Re-Tnss sss. 3674 “GO 
Plate GI Aetna Cas. & S. ...... $21,143.24 $3,157.73. American Surety 22,238.32 
ass American Ind. .....+e0 TET. snkéisens Columbia Cas. 1417.29 
Premiums Losses American Surety ........+ 138,545.97 51,760.63 Commercial Cas, 1,685.14 
Aetna Cee: BS ccssia 8,046. $9.614.78 Columbia Cas. San. ‘écakaneas Contine ntal Cas. 1,363.79 
American CMM. cictsotens 24,305.96 11,952.47 Commercial Cas. ... 1,724.48 63.83 Employers’ Lia. 22,319.24 
Columbia Cas. .......... 2,584.74 148.19 Employers Lia. 1,594.73 43.00 European Gen. 59,858.30 
Commercial Cas. ........ 74,463.82 19.756.81 European Gen. 45,620.58 8,177.17 Fidelity & Casualty .... 65,671.81 
Continental Cas. |....... 1,164.37 4.04495 Fidelity & Casualty ...- 41,633.09 4.919.038 Fidelity & Deposit .. 47,727.92 
Employers’ Lia. ........ 5,280.59 1,361.31 Fidelity & Deposit 59 395.51 14,041.83 General Acc. ......seeeee 2,683.87 
Fidelity & Casualty .... 33 108.80 8,703.45 Cc Os Roar eee 18,595.74 1,312.00 General Cas. & S "214.81 
General Acc. ............ WE  déceossod Guar. Co. of N. A. . 1,127.17 90.28 Geeme Cae. éccvnctececs 1,866.28 
General Cas. & S 1,258.71 94.7 Hartford Acc. & Ind. 16,604.68 1,661.85 A SI icon andug dan 74,210.71 
CRUE OMES ~ cécccaseupss 39,260.04 8.374.19 Ind. Ins. Co. of N. A. Ft ra Hartford Acc. & Ind 44,672.78 
0 26,216.20 5.728.60 International Fidelity .. 129,229.69 Ind. Ins. Co. of N. 12,426.45 
Hartford Acc. & Ind. .... 7.91.99 2,056.04 TLond’n & Lanc’shire Ind. 520.12 London Guar. & Acc. .. 20,430.46 
Ind. Ins. Co. of N. A. 8,892.83 620.41 Maryland Cas. 13,165.64 Lond’n & Lane’shire Ind 3,702.08 
ERteMAtE Cass S605 60s irre Mass. Bonding 7,194.91 Manufacturers’ Lia ; 16,320.68 
Lloyds Plate Glass .. 43.999.84 12,360.24 National Surety 184 389.64 Maryland Cas. ‘ 31,707.43 
Lond’n & Lane’shire Ind. 7.584.70 4,437.51 New Amsterdam Cas. 14,606.09 Mass. Bonding 13,760.33 
Maryland Cas. ......... 22 396.74 5 041.32 Ocean Acc. & Guar. 1.860.88 National Surety 111,315.73 
ass. Bonding 11.050.21 8,667.12 Preferred ACG. cecicessse 20,046.86 New Amsterdam Cas 24,840.76 12'672.01 
Metropolitan Cas... 55,758.45  15.431.51 Republic Cas. 35.97 N. J. F. & Plate Glass 6,558.82 13,334.84 
New Amste “rdam Cas. 42,447.95  20.477.81. Royal Ind. 12,828.90 Norwich Union Ind. 4949.51 1,121.30 
NN. 3: Plate Glass 106,663.35 35,557.24 Southern Surety 142.50 Ocean Acc. & Guar. 41,093.27 20,092.79 
New ey Plate Glass 50.664.68 19,444.20 Union Ind. ....... 29.97 Preferred Acc. 47,887.03 26,589.44 
Norwich Union Ind. .... 2,393.66 mee UW. SP BG, cw ccecncs 56,877.16 Republic Cas. 3,024.91 8,303.97 
Ocean Acc. & Guar. .... 24,933.79 6984.72 United States Guar. .... 2,019.93 ese 46,449.55 8,597.11 
MOPODNG COGS 6 cécccccsee 14,381.33 12,214.46 —_—- Southern Surety ........ "1.49 eis 
Wise Wide ccc cs cece cs 15,695.04 4,920.60 $794,807.14 $236,800.99 ‘Travelers Ind. ....... 72,353.13 ~ $2,968.27 
Southern Surety 1,391.89 282.76 Union Ind. ........--.-s. 10,453.10 2,389.38 
a oe me Health aay States Cas. 15,540.95 5,470.73 
United States Cas. ... 13,249.10 4°438.35 Aetna C & § ae rien aie ent sie P en = tee 
9 . - y 2 as. Th esucase $265.: $306. 
U.S. F. & Go... 30,597.25 6,884.46 Retna Life «ae tessseee 71,746.37 29.585.07 $1,010,400.44 $366,610.87 
en merican ae 7,386.83 9 060.09 
$734,251.71 $240,509.66 C olumbia Cas. Wes Saas ca 559.75 300.00 Credit 
m olumbian National Life 5,876.82 4,811.07 American Credit Ind. 31,332.45 16 
po &S Steam Boiler P Commercial Cas. Sesaceas 61,814.32 31,310.53 London Guar. & Acc. .. Wiens $367 94 
a Cas. & S. ceeeeeee | i Pree. Connecticut Gen. ...... (1) 23,174.13 6,153.20 Ocean Acc. & Guar 20,342.50 1,004.07 
as Te hacnseness ‘a sateuaens aan nama CU. scackinn 47 881.67 24,005.70 ; ; a ca += Kes 
emplc § A wasain as a. tnkegaas ° Employers’ Lia. ........ 4,074.48 f 2,02 
Fidelity & Casualty .... 21,487.87 3.19021 Equitable Life .......... 14 597.49 1075.00 $0.00 $9,385.82 
Globe Ind. .......-,.0065 7,161.74 1,990.89 European Gen. ......... 43 043.55 10 475.88 
Hartford Steam Boiler.. 116,157.36 4,874.03 ~—- Fidelity & Casualty .... 144,593.27 67,647.13 Accident 
Ind. Ins. Co. of N. A SOOO ssisaseue General Acc. ......-0.0+5 15,040.15 6,602.50 Premiums —_ Losses 
London Guar & Acc. .... Cf ee General Cas. & S 170.14 "101.18 Aetna Cas. & S. ..... $3,116.84 $1,170.92 
Maryland Cas. ........+. 10 524.68). se. cveee Globe Ind. ....... 19,777.88 12,204.51 Aetna Life ......-.ese0s 103,562.70 62,789.92 
Mutual Boiler .......... are Hartford Acc. & Ind... 5979.37. ~—-:1,667.97_ American Cas. «..s..00 17,221.32 6,056.59 
Ocean Acc. & Guar. .... 21,774.41 700.58 Ind. Ins. Co. of N. A. 3.126.41 Ne American Re-Ins. ...... 7,541.40 6,117.68 
Royal Ind. ........4... » . Se -abeagieds London Guar. & Acc. .. 3,590.08 + -2,209.39~-« Brotherhood Acc. ...... "16,453.58 °7,772.49 
‘Travelers IGG. .ccscccese 36,241.31 690.24 Lond’n & Lane’shire Ind. "484.48 “71.42 Columbia Cas. .......... 100678 .0000-.s 
— Manufacturers’ Lia. 14,304.31 3,835.99 Columbian National Life 3,968.80 1,825.47 
$243.732,82 $11,405.95 Maryland Cas. .......... 11,339.38 3,985.88 Commercial Cas. ....... 84,621.27 25,928.61 
. Commonwealth Cas. *29,137.30 *7,993.54 
Connecticut Gen. ...... 38,522.64 4,422.82 
Continental Cas. ....... 49,259.35 10,986.45 
pours CMe ceciescsctn *3,562.37 *1,060.72 
e mployers’ Ind. ........ 748.59 218.91 
Employers’ Lia. ........ 18,396.85 7,507.66 
Equitable Life ......... 10,055.20 1,512.28 
European Gen. .......... 50,691.81 7,922.97 
Lo ie ee 1,243.75 236.97 
Fidelity & Casualty .... 120,011.77 15,515.49 
Gemerel ACO. oscsdsscoces 22,800.87 7,117.18 
General Cas. & S. ...... Wee axedanses 
’ FIRE AND LIFE Glabe Ind. cscctecccseces 27,722.43 "5,249.11 
= Great American ..... ° ee 
) Hartford Acc, & Ind. o> 9,936.56 1,391.85 
a, ASSURANCE CORPORATION, Lid aa a) EM 
: ® ° Inter-Ocean Cas. .......% |. ge One 
SS = bs & Bes; os 9,724.24 2,297.04 
’ and’n aane’shire Ind. 16. y 
ed] FREDERICK RICHARDSON, United Statos Manager peep ae pp “774 5,857.27 
GENERAL BUILDING - 47" & WALNUT STS. nn mae gr, ll Pp! 
arylan MN” voncvs 019. 479.44 
PHILADELPHIA ass. Acc. ...... *474.75 *126.00 
Mass. Bonding ......... "44,426.79  *29,467.72 
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Mass. Protective ....... *118,003.42 47,330.88 Maryland Cas. ......-++ 29,381.43 2,474.25 
Metropolitan Life T4095 — cv vvcceee Mass. Bonding ......-- 32,272,455 153.00 
Mo. State Life .. . 37.0 50.00 National Surety .....++. 271,881.38 52,128.57 
National Cas. .. *21,668.17 #8 366.15 New Amsterdam Cas. 25,965.56 341.83 a MAUTNER A. J. HESS 
National Life .... F *7 529.63 *993.28 Preferred Acc. 6,451.32 Sauwaniee 
National Relief .-» 56,822.88 13,910.06 Repub:ic Cas. : 8.00 ipaeiogs 
New Amsterdam Cas. .. 7,282.30 1,722.28 Royal Ind. cases 20,971.38 ,285.61 
i Bi OR, cdsescsacccvovs 15,395.95 3,203.66 Southern Surety 6,682.58 5,000.00 
Norwich Union Ind. .... it eee Union Ind. see seeee at "3934 78 
Ocean Acc. & Guar. .... 18,786.07 7,764.32 U.S. 130, ote 
Pacific Mutual Life .... 34,393.34 5,170.93 United States Guar. 1,75B51 —oeeeeeeee e & 
Preferred Acc. ...+se06 23,140.64 20,798.15 CTT RT PERT IORT o 
Ridgeley Protective *5,002.15 *3,103.89 $1,078,700.34 $89,195.69 
Royal ING. ccccovcerceces wet rd aa ss ; 
South Gerety. oscc0>-e 102. 491. 
ieME “Bee.” ..casccs, 12'098.26 3,966.77 EVERYBODY'S DISABILITY . 
Travelers Ind. °........- 619.67 17566 he Continental Casualty has pre- om a e ll omo ] e overa @ 
Pravelers Ins. ...++++++- 290,351.31 152,920.04 pared a new accident and health policy, 
Se eet eee 11,610.44 1,631.92 bade d Disability,” 
United Casualty ........ 4742.16 *1,51445 known as “Everybody’s Disability, - 
United States "Casualty 4,141.74 3,368.94 which is issued at the same rate to all 
U. ay bee en soreeszere eee 1,239.39 classifications and which pays benefits aSila ines 
PT NN enoherostose eeu sr '"" indefinitely for all accidents. Sick 
$1,392,039.31 $509,642.07 benefits begin on the first day and are 
- oe paid for a three-year period, with an 
ana eer. increase of 10% after the first thirty oe 
days and of 20% after the first year. 92 William St. 
Workmen’s Compensation scific bene c es are retained 
ates The specific benefit clauses ar Sgr NEW YORK RUTHERFORD, N. J. 
a ke : 49 $7.5 and for total disability of this kind in 
meso annie te ep 16431 i Phone Rutherford 1345 
rereets 1) ree 423 703.60 174 464.31 demnity is paid for fifty months. Hos- Phone John 5222 one Rutherfor 
Allied Mutuals ........ 3.750.380 2.828.05 pital indemnity is included in the speci- = beececcelll 
American Mut. ......... 338 133.10 167,798.53 fled protection ———————— — ae 
A Re-Ins. ....:. eee , ? . 
Rleitie See. osc. 2,314.70 62.00 The policy cost is no more than for BROOKLYN CASE DISCUSSED Liberty Mutual 
Commercial Cas. ....... 318,608.65 129,640.45 ordinary accident forms under the best a - ° 
C . . “tt . . 
Continents) Ind peeaeene 14,422.45 6.639.400 clagsifications and the single rate elimi- Liability Underwriters Question Su- Behind in Premiums 
re lad Tame oe 6.06989 151.5369) nates dissensions arising from a change preme Court Decision on Coverage ee Ae 
Employers’ 21 541.35 13.953.34 of employment. Pro-rating is avoided Under O. L. T. Contract EFFORTS TO CHECK DECLINE 
—— vee 1,103.76 and the agent is thus relieved of many — 
“pate gg ie ae aaa an ; ] tions and possible losses through The Brooklyn decision granting a 
Federal Mut. Lia. ...... 4,130.17 5.79 explana § and poss , ly C18 . x 
Fidelity & Casualty 169.189.54  90.35620 misunderstanding. The policy can be tenant a verdict of $2,500 for the death Wrote $167,984 for First _ Months 
Ge neral Acc. Pisa ee n9n72 S728 30 sold either monthly, quarterly, semi- of his child, alleged to be due to the of 1921; $135,231 Same Period 
Conceal GaSe curt ety ay Bergg ~=s ually, or annually. failure of the landlord to supply heat of 1922 
EO, | <Sccbuserecaes 272,092.58  111.437.71 ; to the plaintiff's apartment, has cre- 
Hartford Acc. & Ind. .. 158 033.02 65.68.19 ’ ated consider: iscussi ; iabili ; ; 
Ind ints Co. of N. A 37,625.96 9.71842 Cc. W. MERCER’S NEW POST ce ae sy a peggpneninagayis paged The following is quoted from the 
Seen: Ac ee eT Ce 140.419.09 ——-80.493.04 C. W. Mercer, formerly assistant su- circles here. re case was tried ID uwinute Man,” issued bi-weekly by the 
London Guar, & Acc. .. 158,806.23 —-84.308.37.-—-s perintendent of agencies for the Travel- the Kings County Supreme Court before Sales Promotion Department of the 
Lond’n & Lanc’shire ind. 7292.50 6,583.32 ers and more recently connected with a jury ae fhe ? J 
a 35990) 2 9417.3 J ediliaetie a P es ae Seen ‘ Liberty Mutual Insurance Compan 
pamper yt. auch ne” espe rao, the accident, and health department of A few of the liability underwriters po cton Ree 1922 gis 
Manufacturers’ Cas 2,441.15 921.900 the Equitable, has been appointed asso- opined that liability in actions like the Tw ~ ee f 1922 E on te tie 
Manufacturers’ Lia. 413 190.46 —.256.980.75 iate general agent of the new munici- Brooklyn case could not be maintained porn soir We a 
cake sie 983 ¢ 7190.23 ciate gene Be : s Only Ere blag ; past, never to return 
Maryland Cas. .......... 253.941.60 112.1902 yal agency located at 280 Broadway. against the insurer under an “O. L. T.” at Ml tailed : f , 
Mass. Bonding ......... 3.995.77 3 333.44 I y ; é 5 lo see just how we stand so far in 
New Amsterdam Cas, .. 90,675.23 54,340.08 Mr. Mercer has been traveling for policy because the insuring clause 4), grand drive, let’s look back on 
N. J. F. & Plate Glass 1,626.51 ; 81.40 the Equitable, inaugurating educational qualifies personal injuries covered by ieee ‘ns months as 
TED ag pemerress png "oe campaigns. His appointment became _ the words “Accidental liability.”” Others - February 1921 all districts wrote 
Ocean Acc. & Guar. 400 697.60 «213 121.45 ~+effective on April 1. ; stated that it is possible that the courts $92,282.80 iii ee ae aia a ‘ 
Republic Cas. .....00++- 36 503.72 30.726.07 The new agency has occupied its new might construe the policy to cover the ar Welnuas 1922. all districts wrote 
Seba Mage | 126.344.54  124432.38 quarters on the third floor of the build- legal liability of the assured by reason Saati a — aces 
Security Mut. Cas 30,432.41 17,868.87 . : s $64,812.89. 
Briann (be 3,653.32 74232 ing, has added six men to its already of the maintenance and operation of the Wor the fret two montha of 1981. of 
Standard Acc. .......... 83.807.30 34,928.22 active force and is writing a good vol- premises and, in view of cases under districts weete $167,984 58 So 1922 
ee wie is 9imi) UME Of New business. An educational personal accident policies, might hold {he tots Ie $35 29094 ne 
<P A ad iat 20361 45886 Campaign for the salesmen is being car- that pneumonia, and any cause of death a aatine: sein tum diets $32,753.64 
United States Casualty. 57.522.97 18.937.94 ried on in connection with the regular due to exposure, was an accident and behind me ie ee ae ey 
ay Bs Ha GRADS vayasninnes 234 850.86 95,993.44 work. sane : iu a 921, 
rE TG. ib esscesseasens 4,877.38 1,463.52 fully within the wording of the policy. This can’t continue, 
SS 3,028.56 1,105.69 et eee > ; Os . — : . 
Western Cas. ecscceees 4367.28 $914.80 SURETY MEN ADOPT RULES IMPRESSIVE HOSPITALITY ge Sg po eee ye egg ed 
Zurich Gen. 6,226.29 =. 4,901.65 At a meeting of the Surety Associa- A visitor to these shores, W. D. thine wens enon oe - ner asia ma ; 
$6,141 ,821.69 $2,931 689.44 tion of America in the Hotel Pennsyl- Whiter, of Morgan Lyons & Co., Lloyd’s, attvalion nse Ay a og a 
vania last Thursday a set of rules and London, is greatly impressed with the But rong fall behiad rit at secusé 
Property Damage and Collision Other than Auto regulations governing the activities of hospitality of Americans. He finds this is eens tice thonasae oa it douse prom 
; Premiums. Losses the association were tentatively adopt- everywhere, even among taxi drivers. the most cotatincs t : 
nee pe ally at Wep-% $1,049.15 ed. ‘These rules were considered One of them was ten cents short in er Sasa Ms good “ye ties ae 
j 1€¢ ) . MA, ceveee WSS = svevecees m4 = 7 . - “a : ) 2 4¢ oY 2 iPr. 
American Mut. Lia. 250.26 300.00 further at a meeting of the association Changing a $5 bill. When Mr, Whiter rt Mitt Rig 08 Mn gg nS Om 
Columbia Cas. .......... CBZ seoensese held on Tuesday, April 11. couldn’t find another dime the taxi man, But. iat agar 1 a 
Commercial Cas. 20s... 4,600.79” 2,196.62 with a wave of his hand, said breezily: Pe a con, pre —" have—an 
ommonwealth as. 229.55 36.2 ‘“ ee : hase 346 Over Lt ° 
Continental Cas. .....- 19.74 39.30 PHYSICIANS’ LIABILITY LEGAL O, that’s all right, sir; some other And it behooves every single man to 
Employers’ Lia. ........ 987.39 301.00 The Supreme Court of Ohio, in deny- time,” and drove away, . ey ‘ elle est AE 1B , . 
Fidelity & Casualty .. 2,083.98 7 5. aan ee enmie sage break his neck to get this increase. 
General Acc. .........+. 728.14 171.71 ng & request for ouster against insur- The Liberty Mutual prints this table 
General Cas. & S AD! * cpcetcteas ance companies writing physicians’ lia- for 1921-1920: 
OS RS oS ee 1,702.57 805.50 ij a] é sicians ¢ } P 
coe a RS Business Is Better 19200192 
Hartford Acc. & Ind. 2,126.06 549.72 2 ‘ re = ‘ x i i eremi q ~vrami . 
a i. oe a 856.96 535 growing out of suits charging profes- Say It With Applications ’ Premiums Premiums 
ome bs — Sag ke as aa sional negligence. The suit was brought In March Lib. Mu.. $6,503,093 $5,748,861 —12% 
ondo muar. & eas 2,/21.2; §21.! a] 
pes mpg pelle Tang Tey 0S 11 so. by G. H. Phelps against Insurance Su- Nationa! Casualty, Agents Am. Mu.. 10,462,208 8,628,084 —18% 
Lumber Mut. .........+6. 1,120.10 169.73 perintendent Gearhart to compel him Record Fed. Mu. 2,053,069 1,655,083 —18% 
Lumbermen’s Mut. ..... 457.20 125.00 to cancel licenses of companies writing 
Manufacturers’ Cas ere such insurance 
+ va mee ee oe Lia. 2.052.66 3,247.67 —— : . FIRST QUARTER SHOWS GAIN 
BOEPEROE. GAB. crccoccs 2,019.45 304.26 ~ ————{ P : 
Mass. Bonding ........ 41.39 15.00 The volume of premiums paid by field 
ow Sammvertam Cos. 7795 1,008.55 men of the National Casualty during 
Norwich Union Ind. .. 1,074.81 196.00 fi f 1922 sh n in- 
Ocean Acc. & Guar. .... 90,508.76 46,858.01 the first quarter o shows a 
Sig eee ie 1,455.54 607.00 crease over the figures of 1920 and 1921, 
sats tonal mod ea — thus supporting the company’s conten- 
~~ ~ . .-.4 MPT eLETe e . . . g 
sss ts le te leet 269.75 tion that business is good, according to 
Travelers Ind. ....7..... 5,124.90 a letter from President W. G. Curtis to 
ee ee games the field forces. He believes that good 
nitec states asuaity wl d.t 
Bitids AGERS saiecs cc A 2007.18 agents mean good business and ering 
a eee slump in business means that there 1s 
$131,672.49 $65,762.38 something wrong with the agents. by 
figures follow: 1920, $226,299; 1941, 
Surety : : e $305,950; 1922, $327,264. 
*remiums ASSes 
a estate a crimes, “eaatt, A -Progressive 
American BIO. “sdgceseve 7 on 
Am icat 98,186.15 8,127.50 
Co nbia 2 
Seuss losers "500.60 Y ( : ASI Al ‘ i ‘Y WINFIELD W. GREENE 
European RIM. gk ckcba AND . 
Fidelity 42,007 53 10,336.58 Consulting Actuary 
ide] Q 2 
Fidelity & feposit” sss. 358.03 13,669.60 and Underwriter 
Hartford Acc. & Ind. .. 125 isi 
fed. Ive. Cn at a A i232 a Ompany 35 Nassau Street New York 
' ternational Fidelity 25,194.48 4,235.61 


Lond'n & Lance’shire Ind. 1,429.22 
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Excitement Over Semenoff 
reneral Semenoff, the Cossack Chief- 
tain, who was met upon his arrival in 
New York by a collection of sheriffs 
and deputies with warrants for his ar- 


rest and civil proceedings, had his 
friends do some tall hustling to keep 
out of jail, and finally after some hours 
a surety company put up the bail bond, 
enabling the general to go to the Wal- 
dorf. The surety agent wanted to make 
sure that the general would not leave 
the country and so he took the gen- 
eral’s passport and transportation on 
the ocean liner, and, incidentally, the 
$20,000 necklace of the general’s wife. 
* ao 2 


Insurance Literateurs 

Among the distinguished persons seen 
at the performance of “Sally” at the 
New Amsterdam Theatre on Saturday 
afternoon were two members of the 
Hartford insurance literary colony, 
Messrs. J. D. Whitney and C. W. Van 
Beynum, of the Travelers, Messrs. 
Whitney and Van Beynum started out 
on the literary seas inspired to emulate 
their heroes, Keats, Shelley and Poe, 
but finally settled down to writing epics 
about wrecked automobiles seen clut- 
tering up Fifth avenue, to finding ro- 
mance in steam boilers, to penning hu- 
man interest poems about the A. Sins- 
heimer McNamaras, who win the Tower 
contests. 

“And why not?” queried Mr. Whitney. 
“What can be more heart-throbbing than 
a good yarn about the facts behind a 
loss draft which saved some family 
from desperation, the receipt of which 
possibly keeps a lovely daughter in the 
home circle instead of being forced to 
go out battling against the waves of 
starvation?” 

“Yes,” chimed in Mr. Van Beynum. 
“There is too much written nowadays 
around sex themes. Some playwrights 
feel that the world revolves exclusively 
around triangles which upset the hearth- 
stone menage. I see enough of poetry 
and light in the chronicling of keen 
business achievements to keep me busy 
and happy. Count me as keen for the 
literature which rings with the clink 
of the premium.” 

7 * 
Jerry the Guide 

It is generally conceded in dear old 
London that no English insurance man 
has properly seen New York unless he 
has been piloted around by Jerry Hart- 
nett, soul, spirit and inspirer of the 
William Street Club. Jerry scorns the 
convenfional trips to the Aquarium, to 
Grant’s ‘Tomb, to Trinity Church Yard, 
but when it comes te getting a seat in 
the front row at the Palais Royal or 
other interesting place in this metrop- 
olis he is all there. Many’s the Britisher 
who has found New York lively under 
the guidanee of Jerry. But this week 
he is unhappy. He arrived at his office 
with his nose in a sling. In a careless 
moment it was broken. 

* * * 
Safe Deposit Information 
The Fidelity & Casualty issued with 
its last service bulletin an article on 
safe deposit departments by William 
Giblin. president of the Mercantile Safe 
Deposit Co, 
7 * * 
Electrified Store Front 

Have you ever heard of an electrified 
Store front? A certain Detroit building, 
which carried Travelers public liability 
Insurance, suffered from this complaint. 
A 220-volt feed-wire had become short- 
circuited with the metal moulding 
around the windows. This moulding 
Was directly connected with the hand- 








rails on a staircase leading to several 
basement stores. But under ordinary 
circumstances this handrail was free 
from a direct ground. It just remained 
charged with 220 volts of current wait- 
ing for someone with wet shoes to come 
along and get a good dose. 

Fortunately, a Travelers inspector 
discovered it. Something led him to 
suspect that the handrail was not such 
a steadying influence as it ought to be. 
Perhaps a few of those 220 volts strayed 
through him to the ground! 

He borrowed a testing set composed 
of a piece of wire, an electric lamp and 
a socket. He connected one terminal to 
the rail, the other to the metal tread 
on the stairs. The lamp glowed as 
brightly as if it were on one of the 
electric signs down the street. When 
our inspector saw the lamp light up in 
that manner, he knew something was 
wrong. Two hundred and twenty volts 
is more than enough to send a man with 
a weak heart to the place where he 
doesn’t have to worry about income tax 
returns. He reported to the owner of 
the building, and the owner took steps 
to have the condition corrected. 

* * a 


Sullivan Chairman 
Major Daniel P. Sullivan, of the 
United States Casualty, New York, was 
chairman of the publicity committee of 
the American Legion recently when the 
concert by iovanni Martinelli was 
given before 22,000 people in the audi- 
torium of the 258th Field Artillery Ar- 
mory, New York, March 26. 
Superintendent Dorn is improving 
slowly, after his long illness, and is ex- 
pected to resume his duties within two 
or three weeks. Mr. Berg is recovering 
rapidly from the operation he was 
forced to undergo last week. 
* * * 


Access to Tax Records? 

Charges that Baltimore City Hall em- 
ployes having access to tax records are 
employed by surety companies and that 
these employes are boosting personal 
property assessments in order to com- 
mand larger premiums with resultant 
larger commissions and that assessors 
of personal property have been solicit- 
ing automobile insurance were made 
last week during the “tax steal” probe, 
which is now going on in Baltimore. 

From an authoritative source, your 
correspondent was informed that the 
companies are unaware of the above 
facts, if they are found to be true. From 
the same source came the information 
that the activities of the Insurance De- 
partment in having a bill passed by the 
recent Legislature causing all appli- 
cants for a broker’s license to file a 
bond with some reputable insurance 
company can be linked with last week’s 
charges. 

The rank and file of local agents are 
against any practices of the sort the 
Baltimore municipal employes are said 
to be engaging in, and it is certain that 
a searching investigation will be made 
to ascertain whether they are correct. 
Should the charges be found to be true, 
then it is certain that steps will be 
taken to prevent instances of this sort 
recurring. 

* * 2 
“All in the Family” Appears 

The Fidelity & Deposit Company is 
issuing a little paper called “All in the 
Family,” which has no set date for 
publication. 

* ¢ 6 

The Gauvin Agency has moved from 
80 Maiden Lane to 90 William street, 
but it will be some time before they 
are all settled there. 

















The ““Home’”’ of Automobile Insurance 


Chester M. Cloud 
Metropolitan Agent 
Automobile Dept. 
The Home Insurance Co., New York 
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Surplus and Reserves to Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 
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The METROPOLITAN CASUALTY 


INSURANCE CO. 
HOME OFFICE, 


OF NEW YORK 
47 CEDAR STREET 
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PLATE GLASS INSURANCE 


Eugene H. Winslow, President 
Robert A. Drysdale, Vice-Pres’t 


S. Wm. Burton, Sec’y 
Albert H. Lahy, Asst. Sec’y 
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The Fidelity and Casualty Company of New Yak: 


Metropolitan Offices—90 and 92 William St. 
ANNUAL STATEMENT DECEMBER 31, 1920 


ASSETS ccc cccccccccccccccocccvecccccccocs 
Liabilities cccccoccescccvcosccsccesessece 
Capital ...cccsccccccccccccccccccscccceoee 
Surplus over all liabilities............ 
Losses paid to December 31, 1920...... 


CASUALTY INSURANCE AND SURETY BONDS 
Accident, Health, 


and Burglary, Robbery, Automobile Liability, 
Miscellaneous Plate Glass, and All Other 
onds Boiler, Engine, and Fly-Wheel Liability Lines 
Insurance 


NEW YORK, N. Y. 


$24,470,003.77 
soeeboccceccccccoceoccesens 19,132,734.64 
eoccccccccccevccecccecooce 2,000,000.00 
PITTI 3,337 ,269.13 
cccccsccces ceccccesccccocce Japealgsharee 


Seen eee eee ee eeeeeeseeeees 


Workmen’s Compensation, 

















MASSACHUSETTS BILL 

ABOUT RECIPROCALS 

(Continued from page 25) 

and liabilities, including a reserve lia- 
bility on contracts in force calculated 
on the same basis as for mutual fire 
companies. There shall also be so 
maintained as a guaranty fund or sur- 
plus an additional sum of not less than 
one hundred thousand dollars. This 
fund shall in the case of exchanges 
organized under the provisions of this 
act be invested according to the law 
applicable to the surplus of mutual fire 
companies. The attorney in fact or 
the subscribers may make deposits to 
maintain the guaranty fund or surplus 
at the required amount, but such de- 
posits shall be conditioned so as not 
to be payable unless the payment there- 
of will not reduce the surplus below the 
required amount. 

Section 11. Every attorney in fact 
shall make an annual report in accord- 
ance with the provisions of section 
twenty-five of chapter one hundred and 
seventy-five of the General Laws. The 
form of return shall be in accordance 
with the requirements of the commis- 
sioner. 

Section 12. The forms of policy pre- 


roe ne 


scribed by the laws of the common- 
wealth may be modified by the insertion 
of any provisions or conditions required 
by the plan of reciprocal or inter-insur- 
ance, subject, however, to the approval 
in writing of the commissioner of in- 
surance, 

Section 13. Every attorney in fact 
shall pay to the commonwealth the 
same taxes and fees as are required 
by the laws relating to mutual fire 
insurance companies. 

Section 14. Whoever, as attorney in 
fact, or his agent or representative 
acts or aids in the making of a con- 
tract of reciprocal or inter-insurance 
covering property within this common- 
wealth, save as authorized herein, and 
who violates any provisions of this act 
shall be punished by a fine of not more 
than five hundred dollars for each 
offence. 





The American Surety has resumed 
operations in Mississippi on the same 
basis as before the brief suspension 
since the withdrawal of the suit brought 
by the state revenue agent. Indications 
point to a general revival of business 
by casualty companies after a brief 
suspension. 
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